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Successful woman dealer 
discloses formula 
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Where sales are easier 
because displays 
provide the final touch 
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Here’s a way to attract 
greater farm profits 
page 34 








A siding that’s ‘on fire’ 
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This gimmick makes buyers out of shoppers . . . page 27 


“Jim, it looks like we can split an 
extra $30,000 bonus this year!" 





“By adding more items in the 25% 
profit range, we were able to in- 
crease the $10,000 average inven- 
tory in 1958 to $14,000 in 1959 
for a gross margin per turnover 





Here's how these partners in 
dealership more than doub'ed their 
income in 1959 over 1958. Note 
a'so by graph illustration that they 
reduced their stocks in the low 
profit items, and re-invested in the 
higher mark-up items, such as spe 
cialities 


one 





3,500.00 


| 


“And we started stocking, promoting 
and merchandising acoustical ceil- 
ings, vinyl floor tile, metal trim, 
ornamental iron, etc. The books 
show our average inventory invest- 
ment is running about $6,000 this 
year on these speciality items, which 
are yielding about 35% gross profit 
per turnover 


I 





“IN 1958 our average inventory in 
vestment was $40,000 


STMEN TW NO PROFIT 
| 


“Of this, $30,000 was in items hav 
ing about 15% gross profit, such as 
roofing, gypsum board, nails, bag 
goods, etc. This yielded per turnover 


"The balance of $10,000 was in 
items such as doors, window units, 
nsulation, prefinished paneling, etc., 
yielding an average of about 25% 
margin per turnover 


2,100.00 
8,500.00 





$4,500.00 “Our total gross margin per turnover 


“We relied more on our wholesale 
distributor's rent - free warehouse 
stocks. As a result, it looks like our 
average turnover in 1959 will be 
approximately 


MARGIN (TEMS 











(times) 6 
1959 Gross Profit 
$51,600.00 


2,500.00 


“Our estimated 


1959 we operated on the same 
should be 


inventory investment of 


IN 
average 


ur total turn 


was 


gross margin per 


7,000.00 


! purchased in large quanti- 
time and our average 
} (times) 3 


$40,000 


“But we tried to reduce our inven- 
tory on the lower profit margin 
materials. Got down to $20,000. The 


“This $30,000 increase in our profits 
is the resuit of (1) concentration of 
our inventory investment in higher 
margin items, and (2) emphasis on 
inventory 


increasing turnover of all 


15% average gross yielded per turn- 
items.” 


over 


Our 1958 Gross Profit $21,000.00 3,000.00 


You, too, can reduce your working capital in the low margin items .. . and re-invest the balance in the higher profit specialities. 
As you sell, re-stock by ordering and picking-up from our exclusive dealers’ warehouse nearest you — it’s RENT-FREE! Keep your 
working capital WORKING! The reward for using these economic principles will be a YEAR-END BONUS for you in 1960 that will 


be the most gratifying experience of your business career! 


HASSINGER WHOLESALE COMPANY, INC. 
Warehouse St. and E. Wendover Ave. 0.R.D. 
Greensboro, North Carolina 


CENTRAL WAREHOUSE CORPORATION 
512-16 Scott Street 
Bristol, Virginia 


* 


RESERVE WAREHOUSE CORPORATION 
3220 Williams St. at 33rd St. 
Chattanooga, Tennessee 


DEALERS WAREHOUSE CORPORATION 
1520 Sixth Avenue, N. E 
Knoxville, Tennessee 








Twenty-two Window Styles Offered in the 1960 Complete 
Line Catalog by UALCO LIFETIME ALUMINUM WINDOWS 











series 1000 intermeciate projected curtain watis 
series ZOO and 300 awning curtain watts 


UFETIME 
ALUMINUM 
windows 


i 
7] 


) i 
Pyne ss anes: a 


Again, in 1960, VALCO LIFETIME ALUMINUM WINDOWS lead the field in 
the manufacturing of Aluminum Windows ...twenty-two window styles and 
three great curtain wall systems. The complete line for residential or 
commercial building...one for every opening. 


@ Awning ® Verti-Slide Commercial Projected 

@ Casement @ Single Hung Commercial Pivoted 

® Select-A-Vent ® Double Hung » Intermediate Projected 

® Jalousie @ Horizontal Slider Ranch Window Wall 
Valco Aluminum Windows are designed by architects, manufactured under 


rigidly supervised standards and are warehoused near you for immediate 
delivery. Plan for 1960 with UALCO. 


vot FSOUTHERN SASH 


SALES and SUPPLY CO., INC. e@ SHEFFIELD, ALA. 


FLORENCE, ALABAMA SAN LEANDRO, CALIFORNIA 
HUNTSVILLE, ALABAMA TAMPA, FLORIDA 

iil Ait: dati MONTGOMERY, ALABAMA ELIZABETH, NEW JERSEY 

of Quality Aluminum Windows VAN NUYS, CALIFORNIA CANTON, OHIO 
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Removability + LiF@ Lox 


adds up to customer satisfaction! 





Lif-T-Lox’s unique balance affords finger-tip 
operation and easy removal of sash which simpli- 
fies painting and cleaning. There are no com- 
plicated mechanisms to hamper installation or 


prevent trouble-free service. 
MW Distributors carries a full line of modernly 
designed wood window units, plus a wide variety 


of building materials and supplies. 


See your local dealer! 


Uietnibutera 


VIRGINIA 





WINDOW BALANCE ROCKY MOUNT, 


MANUFACTURERS OF MILLWORK e DISTRIBUTORS OF BUILDERS SUPPLIES 
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REDWOOD { 
sNOYO. 


Making it easy for Dealers to 





Lumber Company for nearly three 
quarters of a century. 


@ CERTIFIED K.D. 
@ TREATED OR NATURAL 


CALIFORNIA 


San Francisco Park Ridge, Ill. 
Los Angeles New York 


Member California Redwood Association 


Bee i 
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You and the law 


By ARTHUR L. H. STREET 


attorney at law 





Contractor Is Liable for Oversight 


Here is the gist of a decision by the Louisiana Court 
of Appeal, First Circuit, in the case of Gureosko v. 
Polders, 111 So. 2d 580: In a damage suit against a 
contractor for alleged defects growing out of con- 
struction of a dwelling house, evidence supported 
trial court’s findings that discoloration of ceiling 
joints was caused by dampness of atmosphere in the 
site area selected by plaintiff, rather than by in- 
ferior or undried lumber. Contractor, however, was 
liable with respect to sinking of concrete flooring for 
having failed to provide footing and additional sup- 
port. 


When Supplier's Lien Was Superior 


Construction of a house was commenced after the 
owner of the real estate had mortgaged it, but before 
the mortgage was recorded. Did a lumber company 
which furnished materials have lien rights superior 
to the rights of the mortgagee? 

Yes, decided the Kansas Supreme Court in the 
case of Davis Wellcome Mortgage Company v. Long- 
Bell Lumber Company, 336 Pac. 2d 463 and 469. The 
decision involved an interpretation of the Kansas 
statutes. 


Arkansas Court Creates Legal Triangle 


Applying Arkansas law, the Supreme Court of that 
state decided that, where unpaid material men are 
entitled to judgments against owners of buildings 
and amount due material men exceeds amount which 
owners owe contractor, owners are entitled to re- 
cover amount of excess from contractor. (West v. 
Page, 305 S. W. 2d 336.) 


Housing Development Liens Are Valid 


Dealers who supply building materials on private 
housing development projects are likely to be in- 
terested in a decision by the Maryland Court of Ap- 
peals. 

The case of Clark Certified Concrete Co. v. Lind- 
berg, 141 Atl. 2d 685, had this effect: Materials sup- 
plied by dealer were used in construction of houses 
in development, when particular houses (against 
which mechanics’ liens were subsequently filed) were 
owned by developer. Even though no materials for 
which dealer claimed liens went into particular 
houses, liens were valid and enforceable, despite fact 
that particular houses had been sold before liens were 
filed. 
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Court Clarifies Tennessee Lien Law 


Interpreting the local lien statutes, the Tennessee 
Court of Appeals, Eastern Section, ruled that the 
law providing that ‘“‘claims secured by liens for labor 
done, and materials furnished, shall in no case exceed 
the amount agreed to be paid by owner in his con- 
tract with original contractor,” does not mean that 
even though owner had discharged lien claims equal 
to the contract price, he may still be liable for addi- 
tional liens up to the amount of the contract price. 
(Thomas v. Noe, 301 S. W. 2d 391.) 


How Warranty Law Applied to Lumber 


The North Carolina Supreme Court recently laid 
down law on the subject as to when a seller of lumber 
is deemed to warrant its fitness for specific use. The 
decision was announced in a case specifically in- 
volving a buyer’s claim that plywood was not 
adaptable for use in manufacturing chair seats. 
(Southern Box & Lumber Co. v. Home Chair Co., 
Inc., 108 S. E. 2d 70.) The court said that the buyer 
failed to prove that the seller warranted fitness of 
plywood for buyer’s intended use, or even knew for 
what purpose it was to be used. 


Dilatory Driver Deprives Dealer Right 


One way whereby a building supply dealer may lose 
a lien right is shown by a decision of the Arkansas 
Supreme Court (Degen v. Acme Brick Co., 312 S. W. 
2d 194). 

Dealer, prior to delivery of tile, had been advised 
by owner to collect his money on delivery of ma- 
terial. Dealer’s driver accepted contractor’s checks 
on delivery, but delayed in depositing them. After 
owner had settled account with contractor, and con- 
tractor’s checks were thereafter dishonored for in- 
sufficient funds, the court estopped the dealer from 
claiming lien against: the owner’s property involved. 


Signer Presumed to Know Contract Terms 


Insertion of matter in the advertising section of 
telephone directories is generally covered by a writ- 
ten contract, which specifies that phone company’s 
liability for errors or omissions shall be limited to 
a refund of the amount of charges for the advertising. 

Such a condition appeared in a Florida subscriber’s 
contract. There was an error in listing his telephone 
number in advertising. Was the clause in the contract 
limiting liability binding, even though the subscriber 
claimed that he signed without reading the contract? 

The court ruled yes. The United States District 
Court for the Southern District of Florida noted that 
the subscriber had signed the same form of contract 
annually for 13 years (169 Fed. Supp. 133). 

The court applied a general rule of law to the 
effect that the signer of a written contract is pre- 
sumed to know its contents whether or not he famil- 
iarizes himself with its provisions before signing. 
Usually, it is only when one has been fraudulently 
induced by another party to sign without reading 
that one may escape the binding effect of a written 
contract. 
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THRESHOLDS and 
WEATHERSTRIPS 


Model A40 
VP 


with Vinyl! 
Inserts 


This modern 

sweep-over type of 

threshold is completely 

F water proof, protected at 

Built all floor contact points with long 
for long- lasting vinyl inserts. 

lasting We manufacture 45 threshold 

oii fa types. Send for new catalog— 

satisfaction STA. 


A750 Aluminum 5” x 4” B750—Brass 5” x 14” 
A new, effective latch track that will 


fill the growing school building demand. 


Bronze 

W/S 

12 coils in handy 
dispenser with nails. 


SOUTHERN METAL PRODUCT 


1775 AIRWAYS * PHONE FA 7-8431 ¢ MEMPHIS, TENN. 
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“ EVERYTHING HINGES ON HAGER I." 


i 


C. Hager & Sons Hinge Mfg. Co. © St. Louis 4, Mo. 
In Canada, Hager Hinge Canada Limited + Kitchener, Ontario 


Founded 1849 —Every Hager Hinge Swings on 100 Years of Experience 
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“Our new DURETHENE® fiim 
display rack keeps the product 
in front of the customer— 
instead of behind the counter!” 


says Mr. Lonnie C. Gates, Mgr. 
Forcum-Lannom Lumber Co. 
Dyersburg, Tennessee 


““Koppers clever idea of displaying small packages of 
DURETHENE polyethylene film on an attractive floor 
rack has opened a potential home, farm, and small 
contractor market for us,” says Mr. Gates. “This 
rack carries a strong selling message, because it shows 
our customers where to use DURETHENE film. In 
addition, it also stimulates heavy impulse buying 
among do-it-your-selfers. 

“However, our heavy polyethylene film sales are 
from large contractors who use it as a permanent 
moisture barrier. For instance, we supplied one con- 
tractor with two-to-three million square feet of 
polyethylene film for a single housing project. You 
see, DURETHENE film is an excellent moisture barrier. 
It prevents moisture penetration and stops flooring 
from warping and swelling. Most of our sales are in 
roll forms of varying widths and in 100 foot lengths. 
Incidently, we stock both 4 mil and 6 mil film.” 

You can attract more sales from builders, con- 


tractors and architects by handling popular FHA- 


approved DuRETHENE film. Remember, as a Dure- 


THENE distributor or dealer, you will get the benefits 
of our national advertising campaign in business, 
building and consumer publications, plus a FREE, 
hard-selling promotion kit containing newspaper 
mats, eye-catching window banners, national ad 
reprints and news releases. Fill in the coupon and 
we will send you complete information at once. We 
will gladly supply the name of the local DURETHENE 


distributor to interested dealers. 


Koppers Company, Inc. 
Plastics Division, Dept. SBS-129 
Pittsburgh 19, Pennsylvania 


&, Please have a Koppers representative ca// on me 
Vf i } 
Vf Please send me additional information on DURETHENE 
Us ® KOPPERS polyethylene film 


POLCVYETHYLERE FILM 


Name 
Firm 
Address 


City 
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SIGNIFICANT TRENDS 


December, 1959 





HOUSINGS'S SECOND BIGGEST YEAR SINCE WORLD WAR II — that's exactly what sev- 
eral of the industry's "reliable" economists are predicting for 1960. 
Prime reason for next year's high volume, they say, will be — not in- 
flation — but bigger and better houses. This demand will largely be 
encouraged by two factors: (1) New FHA trade-in provisions facilitating 
people's trade up to bigger, better, and more expensive homes; and (2) 
rising family income, allowing more families to afford higher-priced 
housing. 


BUILT-IN KITCHEN APPLIANCES NOW ELIGIBLE FOR FHA TITLE I LOANS — FHA stipu- 
lates built-ins as "gas or electric units designed as an integral part 
of the kitchen" (not including free-standing appliances). Title I home 
improvement loans are made in amounts up to $3,500, repaid in monthly 
installments over a five-year period. Since law permits tenants to remove 
articles installed by them during occupancy under lease, FHA loans for 
built-ins are limited to home-owners. 


THEY'RE GETTING READY TO JUMP AGAIN, those Social Security taxes. Effective 
January 1, SS-tax hits all-time high of 6 per cent on first $4,800 of 
earnings (employer paying 3%, and employee, 3%). Under present schedule, 
SS-tax will jump again in '63, '66, and '69, when total take will hit 9 
per cent on first $4,800 of earnings. In '69, should existing rates be 
unaltered (a doubtful situation!), employees will be forking over a 
maximum of $432 a year for Social Security. 


CREATIVE SELLING AND BETTER DISTRIBUTION, ALONE, CAN SAVE the lumber industry 
from ultimate extinction in the building supplies market. That, essen- 
tially, is the view of NLMA Past-President Robert M. Ingram. To put 
lumber and wood products industry in a dominant position in relation to 
growing competitors, Ingram urges lumber manufacturers and distributors 
to unite in sponsoring a 10-year, multi-million-dollar program of re- 
search and trade promotion. Declares Ingram: "Lumber industry must match 
in marketing the progress it has made in forest management and increased 


log utilization." 


LOANS FOR BUSINESS PURPOSES are up nearly $1.l-billion since early in 
July, the Federal Reserve System reports. During same period last year, 
one of business recovery, there was a decided decline in such loans. 


FHA HOUSING PROVISIONS FOR THE ELDERLY apply exclusively to occupants 62 years 
of age or older. Under FHA home-ownership plan, maximum insurable mort- 
gage for single-family unit is now $22,500, maximum interest rate is 
5-3/4 per cent, and minimum down payment, based on FHA appraised value of 
property, is 3 per cent of first $13,500, plus 15 per cent of next $2,500, 
plus 30 per cent of the remainder. 
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Southern 
Building 
Supplies: 


Striving to serve these Associations 
which serve building supply 
dealers throughout the South 


Alabama Building Material Exchange — 519 Stallings Building, 
Birmingham 3, Ala. Executive Secretary: Mrs. Mary K. Harless. 
Tel. ALpine 2-3195. President: Emanuel J. Vakakes, Birming- 
ham, Ala. 


Arkansas Association of Lumber Dealers — 727 Pyramid Build- 
ing, Little Rock, Ark. Secretary: E. DeMatt Henderson. Tel. 
FR 5-8283. President: John Hammerschmidt, Harrison, Ark. 


Building Material Merchants of Georgia — 35] Highway 41 
South, Perry, Ga. Tel. GArfield 9-2472. Executive Secretary: 
Herbert G. Drews. President: Harrell C. Murray, Savannah, Ga. 


Carolina Lumber and Building Supply Association — 3909 Mon 
roe Rd., Charlotte 5, N. C. Secretary-Manager: E. M. Garner 
Tel. FRanklin 6-1503. President: M. R. Bagnal Jr., Columbia, 
S.C. 


Florida Lumber and Millwork Association — 2218 Edgewater 
Drive, P. O. Box 7125, Orlando, Fla. Secretary-Treasurer: Mrs 
Marie M. Bennett. Tel. GArden 2-3761. President: J. E. Griffin, 
Lake Wales, Fla. 


Kansas Lumbermen’s Association — Room 212, Farmers Na- 
tional Bank Building, Salina, Kan. Secretary: Marvin Van Fange. 
Tel. 4607. President: C. Price Berryman, Coffeyville, Kan. 


Kentucky Retail Lumber Dealers Association — Marion Na- 
tional Bank Building, Lebanon, Ky. Executive Vice-President: 
Donald A. Campbell. Tel. 72. President: Robert B. Congleton, 
Lexington, Ky. 

Louisiana Building Material Dealers Association — 528 Florida 
Street, Baton Rouge, La. Executive Vice-President: R. Needham 
Ball. Tel. 2-4080. President: Arthur W. Foss Jr., Lafayette, La. 


Lumbermen’s Association of Texas — P. O. Box 5222, 25th and 
Lamar Blvd., Austin 31, Texas. Executive Vice-President: Gene 
Ebersole. Tel. GReenwood 2-1194. President: S. S. Forrest Jr., 
Lubbock, Texas. 


Middle Atlantic Lumbermen’s Association — 2 Penn Center 
Plaza, Philadelphia 2, Pa. Executive Director: Robert A. Jones. 
Tel. PEnnypacker 5-5377. 


Mississippi Retail Lumber Dealers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary- 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: Harry H. 
Lott, Winona, Miss. 

National Retail Lumber Dealers Association — 302 Ring Build 
ing, 18th and M Streets, N.W., Washington 6, D. C. Executive 
Vice-President: H. R. Northup. Tel. NAtional 8-6757. Presi 
dent: Paul V. DeVille, Canton, Ohio. 


Oklahoma Lumbermen’s Association — 815 Leonhardt Build- 
ing, Oklahoma City, Okla. Secretary-Manager: W. M. Morgan. 
Tel. 7-0338. President: Frank Carey Jr., Oklahoma City, Okla. 


Southwestern Lumbermen’s Association — 513 City National 
Bank Building, Kansas City 6, Mo. Executive Vice-President: 
G. Kenneth Milliken. Tel. Victor 2-2265. President: D. J. Fair, 
Sterling, Kans. 

Tennessee Building Material Association — 711 Broadway, 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O. Brownlee. 
Tel.: 2-0185. President: H. Alpha Doak, Greeneville, Tenn. 


Virginia Building Material Association — 3305 Monument Ave- 
nue, Richmond 21, Va. Secretary-Manager: Harris Mitchell. 
Tel.: EL 8-1749. President: Milton M. Maddux, Marshall, Va. 


West Virginia Lumber and Builders Supply Dealers Association 
— Box 230, Upshur Bidg., Buckhannon, W. Va. State Secre- 
tary: Sherman West. Tel. 1414. President: L. Thomas Williams, 
Elkins, W. Va. 
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Our SCFeens are 


MACHINE MADE 


by Rudiger-Lang Co. 


ve 
>. 


This way we get improved 


quality and a better price”’ 


Only Rudiger-Lang Co. is equipped to offer you a 
screen program based on the advantages of auto- 
matic machine production. These include greater 
uniformity... better quality control...ample volume 


for seasonal peaks . . . and lower cost. Until you 
discuss your screen requirements with a Rudiger- 
Lang representative you won’t know how greatly 
you can improve your present position. So write, 
wire or phone now. 


Manufacturers of America’s 
best selling window scveens 


“—> T[ra«frame. 


/ 


2) TENSIONHte 
| RowAwayr® 


oy 
“focus Screen specialists since 1923 


Rudiger- 
Lang 
Co. 


2701 Eighth St. - Berkeley 10, Calif. « TH 3-0340 
International Trade Mart * New Orleans, La. « TU 7186 


Distributed in Southern California by: Rudiger-Lang Screen Products Co. 
7831 Haskell Ave. » Van Nuys, Calif. » TRiangle 3-3937 


For more details on above items, use Coupon on Page 65 





INDUSTRY NEWS 


Manufacturers, Wholesalers, Associations 





NATION’S DEALER-LEADERS IN ‘60 LIMELIGHT — These 1960 officers of the National 
Retail Lumber Dealers Assn. were elected at NRLDA‘’s annual meeting in Cleveland last 
month, They are (front row, | to r) W. B. Oldham, Dallas, Texas, first vice-president; Paul 
V. DeVille, Canton, Ohio, president; and William L. Johnson, Boise, Idaho, second vice- 


president, In the back row are (I to r 


Edward H. Libbey, secretary, and H. R. Northup, 


executive vice-president, both of Washington, D. C.; and John W. Dain, Mahopac, N. Y., 
treasurer. The ‘59 Cleveland convention is reported to have shattered all attendance records, 
with advance registrations tripling that at former NRLDA meetings. Number of exhibitors 
was said to have outnosed previous “highs” by 21 per cent. NRLDA directors voted to 
expand c3sociation’s financial base and adopted budget providing for broader dealer-aid 
programs which would “mark 1960 as the year that National moved into high gear.” 


Armstrong Executive 
H. W. Prentis Passes 


Henning Webb Prentis Jr., board 
chairman of the Armstrong Cork 
Co. since 1950 and a nationally- 
known industrial and civic leader, 
died recently of cerebral throm- 
bosis. He was 75 years old. 

Prentis achieved wide recogni- 
tion as chief architect and designer 
of the Armstrong Cork Co. as it is 
today, as well as for his outstand- 
ing public service contributions on 
the national and_ international 
scene 

He joined Armstrong in 1907 as 
assistant to the manager, Insula- 
tion Division, Four years later he 
became the first manager of the 
company’s new Advertising De- 
partment, continuing in that capa- 
city until 1920 when he was ap- 
pointed general sales manager of 
the Floor Division. He was elected 
a vice-president in 1926 and a 
member of the board of directors. 
Three years later he became first 
vice-president and in 1934 he was 


10 


Henning W. Prentis Jr. 


elected president. He retired as 
president in 1950 and was elected 
chairman of the board of directors. 

Among his many activities, 
Prentis served as president and 
board chairman, National Associa- 
tion of Manufacturers, and was a 
director and honorary vice-presi- 
dent of this organization for life. 


sean 


NAHB Members Urged 
To Spread Discontent 


Executive Marketing Board 
members of the National Assn. of 
Home Builders have been urged 
to set up a multi-million dollar 
advertising fund to make Ameri- 
cans “discontented with living in 
antiquated, impractical, uneco- 
nomical homes.” 

Ernest A. Jones, president of 
MacManus, John & Adams, Inc., 
national advertising agency, told 
NAHB executives: 

“As long as thousands of pros- 
perous Americans are allowed to 
remain contented with old-fash- 
ioned housing then the building 
industry will continue to see its 
business — or what should be its 
business — diverted by smart 
merchandisers on the trail of the 
better housing dollar. 

“Until ownership of a fine home 
is returned to the status it once 
held in America .. . the building 
industry will continue to eat bread 
while its dollar-competitors — 
boat people, swimming pool peo- 
ple, and trip-to-Europe people 
munch on cake.” 

Jones suggested that NAHB — 
whose members control nearly 80 
per cent of all home building — 
sponsor a massive advertising 
campaign to “place fine home- 
ownership in the emotional-social 
field where it belongs.” Campaign 
would be financed by advertising 
assessment on NAHB-member- 
built homes. 


Georgia Shows 67% Gain 
In Building Contracts 


Georgia, for the second consecu- 
tive month, led other Southern 
states in future construction con- 
tracts for September with an in- 
crease of 67 per cent over Septem- 
ber, 1958, according to F. W. 
Dodge Corp. 

Also showing increases were 
Kansas, up 49 per cent, and the 
District of Columbia. 

States falling below the Septem- 
ber, 1958, level were Delaware, 
down 56 per cent, and Texas, down 
5 per cent. 
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For weather-resistant siding... 


suggest INCENSE CEDAR 


...durable, workable and carefully dried 
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INCENSE CEDAR - one of the country’s best 
siding materials. Incense Cedar weathers beautifully, and 
it provides a high dimensional stability against swelling 
or shrinkage. For protection against heat and cold, 
Incense Cedar is one of the finest wood insulators. It 
readily takes—and holds—paint or any of the many varieties 
of modern finishes. With Incense Cedar, you have one 
of the finest siding materials available. 

For paneling and woodwork, Incense Cedar is also a 
popular choice because of its characteristic knots, 
graceful grain and fine workability. It is resistant to daily 
wear and is easy to maintain. Incense Cedar is usually 
available in mixed car shipments. Inquire from your 


Western Pine Mills. 
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A decorating idea that will sell more lumber . . . Western 
Pine Region woods finished in COLOR. Look for our 
advertising in home improvement and do-it-yourself mag- 
azines. It works for you. For more information write to 
Western Pine Association, Yeon Bidg., Portland 4, Oregon. 


Western Pine Association 


manufacture these woods to high standards 
1 measurement... grade stamped lumber is 


these species 


idaho White Pine « Ponderosa Pine + Sugar Pine 
White Fir « Incense Cedar + Douglas Fir + Larch 
Red Cedar + Lodgepole Pine + Engelmann Spruce 


Today’s Western Pine Tree Farming Guarantees Lumber Tomorrow 


For more details on above items, use Coupon on Page 65 11 





DFPA is first 
new markets for 


Spectacular results from full-color ads like this in POST have 
already proven the sales potential of the “second home” market 
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The Saturday Evening ...over 30,000,000 


PO i) ; | face-to-face ad reader 
impressions per issue 
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THIS TREND SETTING PROMOTION is another 
example of DFPA’s creative approach to building 
your sales. 


DFPA market tests made last year proved American 
families were ready to accept the “second-home” idea. 
Developmental work with architects, realtors and 
financial agencies clearly indicated these facts: 


@ The second home market is ripe, ready—and due 
io grow. It’s based on the same modern appeal 
that has skyrocketed sales of boats and other lei- 
sure products. 


The second home market is a lumber dealer market. 
It can be sold and controlled by you—exciusively. 
No sharp-pencil bidding required. Largely, do-it- 
yourself in nature, it is ideal for package selling. 


The second home market is a volume market. 
Materials for a typical fir plywood vacation house 
represent a sizeable—and profitable—order. 


F 
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THERE'S NO PLACE LIKE A SECOND HOME 

And there’s no better time than now to pl 
living-away from the city heat and crov 
easy driving distance. And you can coun 


and economically. Whether it's a simple 


fi 


leisure with light, durable outdoor furniture 
dependable boats and water sports equipment 
See your lumber dealer—or write for this colorful 


new 12-page holiday home planning booklet 


r plywe res 
Plywood gives vou solid, permanent construction. Plywood also 


ate 


DFPA’s colorful consumer advertising in POST, built 
on these facts, has been underway only a few months. 
Already, results have far outstripped original — and 
optimistic—forecasts. Inquiries have poured in by the 
tens of thousands from families who are ready, now, 
to start building their second home. 


DFPA will continue to lead with millions of dollars 
worth of consumer advertising, publicity and special 
promotions to capitalize on this interest—to make it 
grow—to build an entirely new market for the lumber 
dealers. Complete tie-in merchandising material is 
now being developed. For information write Douglas 
Fir Plywood Association, Tacoma 2, Washington. 
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TESTED 


w \QUALITY,* 
Fir Plywoodk= 


Grow with the leader 


homes! 


- One for the work-weeh 


the »7¢ fry> 
he other for pure pleasure 


to add more life to your le 


an your fir plywood holida 
day home. It’s a real investme 
nt in good 


wded resorts. You'll find ¢ 
Pa beach or mountain propert 
¥ within 


t on fir plywood to he 5 
elp you build your second h 
; ome easily 


mountain cabin or a lakeside s} wplace 
Orightens jy 
rugged docks and decking 
» vacation 

cabins 
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DOUGLAS FIR PLYWOOD ASSOCIanON 


+ 
% 


with a new “two homes” promotion \ 
keyed to the retail lumber dealer & 





Build your holiday home with 


Always buy DF PA-Quaiity trademarked plywood 
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INDUSTRY NEWS 


Lumber Industry Urged To Increase 
Research, Trade Promotion Outlays 


NEW-WRINKLE SALES APPROACH — This 
Broadway touch in selling appliances was 
part of the Arkansas Home Builders Assn.’s 
recent meeting at Little Rock. To present ‘59 
Caloric gas ranges, Broadway starlet Jan 
Chaney teamed up with Caloric sales execu- 
tives Roy Klein, left, and Harry Walker in 
a song-and-dance skit explaining features of 
new Caloric models. Similar presentations 
have been made to such groups elsewhere in 
the South, including Miami, Fla., and Fort 
Worth, Texas. 


Waldo Bradley Succumbs 


Waldo Bradley, 61, president of 
Bradley Plywood Corp. of Savan- 
nah, Georgia, and local civic lead- 
er, died recently following a heart 
attack. 





Product improvement and _ bet- 
ter sales and distribution methods 
hold the key to greater markets 
for lumber and wood products. 

At least, that is the view of 
Robert M. Ingram, past-president 
of the National Lumber Manufac- 
turers Assn., who urges lumber 
manufacturers and distributors to 
join in sponsoring a 10-year, multi- 
million-dollar program of research 
and trade promotion, to put the 
lumber and wood products indus- 
try in a dominant position in re- 
lation to its competitors. 

Ingram said that the lumber in- 
dustry can meet the challenge of 
competitive materials “only if we 
put a new and greater emphasis 
on creative selling and better dis- 
tribution — only if we accept 
change and prepare to take ad- 
vantage of that change.” 

Ingram spoke at an annual meet- 
ing of the National Lumber Manu- 
facturers Assn., one of the heaviest 
attended in many years, shortly 
after industry principals had wit- 
nessed a presentation of the sug- 
gested 10-year program. 

As outlined by the Association’s 
staff and the VanSant-Dugdale ad- 
vertising agency of Baltimore, the 


SCREEN MANUFACTURERS ASSN. members recently presented Past-President Frank L. 
Mason (right) with an avictor’s watch at their semi-annual meeting at Point Clear, Ala., in 
appreciation of his service. Presentation was made by Fred J. Sliney (left) of Columbia Mills, 
Inc., Los Angeles. Mason, secretary-treasurer of Southeastern Tool & Die Co., Inc., Birming- 
ham, Ala., is a licensed pilot, flying his own plane. 


14 


(Continued from page 10) 


program called for stepped-up ad- 
vertising, merchandising, research 
and trade promotion activity by all 
segments of the lumber industry. 

Ingram said the lumber industry 
must match in marketing the prog- 
ress it has made in forest manage- 
ment and increased log utilization. 
In this connection, he asserted: 

“Today’s progressive companies 
are dedicated to permanent op- 
eration and the complete utiliza- 
tion of every log. No longer is it 
the general practice to cut all the 
trees in an area, then close down 
until new stands can be found. 

“Today’s progressive lumber 
manufacturers are taking steps to 
assure a perpetual supply of public 
and private timber for themselves 
and others, in order to put the 
lumber industry on the same basis 
as our competitors. 

“Along with this trend, today’s 
progressive lumberman is making 
full use of every log that’s cut. 
Chips, shavings, and sawdust that 
once were burned are more and 
more being turned into profitable 
by-products.” 

What the lumber industry must 
also do, Ingram explained, is ‘‘con- 
tinually expand its markets to ac- 
commodate present and future 
production.” He added: 

“Rather than downgrade our 
planning to accommodate the less 
progressive elements of our in- 
dustry, we must gear our programs 
to the aggressive lumberman, to 
the fellow who wants to be in 
business at least a generation from 
now, to the company that is de- 
termined to provide perpetual jobs 
for its employees and a continued 
fair return to its deserving stock- 
holders.” 


Joseph Sherar of WPA Passes 


Joseph W. Sherar, 54, director 
of trade promotion for the Western 
Pine Assn., Portland, Ore., died 
recently after a short illness. 
Sherar headed the nationwide ad- 
vertising and trade promotion pro- 
gram for the 12-state Western pine 
industry since 1947. He was a 
member of the Portland Hoo-Hoo 
Club and Hoo-Hoo’s national wood 
promotion committee. 
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FEELING THE PINCH? 


Feelin’ the Pinch? 
Maybe you need help 


Are your customers pressing you — 
yet you have nothing left to supply ‘em 
with? Has your stock of metal building 
products dwindled away to nothing? 
You’re in a pinch, brother, and through 
no fault of your own. 


But there’s still one way out for you — 
supply your ‘’squawking” customers with 
aluminum building products! 
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Aluminum is longer lasting, always 
looks good, and is so easy to handle! 
Order from the list below — deliveries 
are immediate! 


Xi 


© 
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e Aluminum Rain Carrying Products 
e Aluminum Roll Valley and Flashing 
e Aluminum Reflective Insulation and Vapor 


Barrier 

Copper Flashing and Vapor Barrier 
Aluminum Building Shapes and Roof Edging 
Aluminum Termite Shields and Accessories 
Aluminum Formed Roofing and Siding Sheets 
Aluminum Roll Roofing and Siding 
Aluminum Roofing and Siding Accessories 
Aluminum Soffit Material 


Aluminum Weatherboard Siding and Awning 
Stock 


e Aluminum Utility Sheet 














The most complete line of Metal 
Building Products manufactured 
at one source 








Pil ili ~~ a a 


at es 
QUAKER STATE METALS CO. 


LANCASTER, PENNA. 
Division of HOWE SOUND COMPANY 
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Schlage is first to offer this durable 
finish in standard residential locks 


Stainless steel, long a choice of those who 
want beauty plus durability and low upkeep, 
is now available from Schlage in a standard 
duty lockset. 


Stainless steel finish offers these advantages: 


Beauty 

Durability 
Corrosion-resistance 
No maintenance 


No lacquer to wear 


Stainless steel, formerly available only in 


heavy-duty locks, is now offered by Schlage 
for light commercial buildings and moder- 
ate-priced homes. Get the details from your 
Schlage representative or write Schlage Lock 
Company, P. O. Box 3324, San Francisco 19, 


California. 


eSCHLAGE: 


CYLINDRICAL LOCKS 


SCHLAGE LOCK COMPANY 
San Francisco... New York... Vancouver, B.C. 








Available in Tulip design ; ' ? i AMERICA’S MOST 
lock trim and standard . _ -— DISTINGUISHED 
residential escutcheons Ys ee tai. ” LOCK BRAND 
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Now Armstrong adds 
2 new designs 


to the most popular line of ceilings in the industry 


NEW 


ALPINE combines an arrangement of striated 
triangles to create many interesting designs. 


NEW! 


REGATTA resembles an arrangement of nau- 
tical pennants thrusting out to form a mod- 
ern and pleasing over-all design. 


OX of the rewards of being an 
Armstrong dealer is that you 
don’t have to play hopscotch with a 
lot of suppliers in order to stock ceil- 
ing designs all your customers want. 

Armstrong designers not only keep 
abreast of the latest trends in home 
fashions, they make them! Armstrong 
designs are fresh and original and 


@ Twist the page and see for yourself. 


never suffer from the “me too” look 
that floods the industry. 

Armstrong backs up this design 
leadership with the most extensive 
advertising program in the industry. 
Besides a big advertising schedule in 
national magazines, Armstrong is the 
only manufacturer in the industry 
who sponsors a network TV show to 


help you sell ceilings. 

Is it any wonder that so many deal- 
ers are switching to the Armstrong 
ceiling line exclusively? If you would 
like your share of this profitable new 
business, get in touch with your Arm- 
strong wholesaler. Or, write Arm- 
strong Cork Company, 4212 Ramsey 
Avenue, Lancaster, Pennsylvania. 








ARMSTRONG MAKES A CEILING DESIGN TO PLEASE EVERY CUSTOMER 


Silver Textured 


Full Random 


ay 


Golden Mist 


Classic Starlite 


Sandrift 





(Arm strong CEILINGS. .... ¢ profitable new business for you 
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New 


Andersen 
Patio Wall! 


Beautiful, functional, profitable 
.../deal for cashing in on big trend 
to indoor-outdoor living 


H™: a wonderful new idea and money-maker. You sell the 
new Andersen Patio Wall as a complete, quality package. Yet 
it actually consists of handsome Andersen Gliders—plus matching 
door furnished by you. You have no new parts to stock. There are 
no installation headaches. And the new Andersen Patio Wall gives 
you all of the following sales advantages over metal sliding doors. 


Easy to sell! The new Andersen Patio Wall is sold only through 
dealers like you. You’re not competing with direct selling sources 
that handle most metal sliding doors. Despite its superior con- 
struction, and weathertightness, it usually sells for less than metal 
sliding doors of acceptable quality. 

Trouble-free, weathertight! Famous Andersen precision 
manufacturing assures lifetime, trouble-free operation. Andersen 
Gliders open effortlessly, close in the same plane. Lock pressure- 
tight for all-weather protection. 


Hinged—not sliding—door! Practical. Convenient. 
Weathertight. No floor level tracks to be damaged or collect dirt 
and water. No glass at floor to which so many women object. 
Added protection against dirt, driving rain. 
Baseboard convenience! Your customers can install 
heating, electrical outlets under windows. Protects against rain. 
Gives floor level insulation and comfort. Eliminates floor breakage 
of glass. 
Natural beauty! Fashioned in wood, new Andersen Patio 
Wall adds natural warmth and beauty instead of cold metal look. 
Penta-treating of Andersen Gliders provides permanent protection 
against termites, decay. 

Get complete facts on new Andersen Patio Wall from any of dis- 
tributors below or write: Andersen Corporation, Bayport, Minn. 





Quickly available from complete stocks of these distributors: 


ALABAMA 


Birmingham Sash & Door Co., Birmingham 


FLORIDA 
Huttig Sash & Door Co., Jacksonville 


GEORGIA 
Huttig Sash & Door Co., Atlanta 


KANSAS 
Rock Island Wholesale Co., Wichita 
Rounds & Porter Co., Wichita 


Wy 


KENTUCKY 
Huttig Sash & Door Co., Louisville 
Weyerhaeuser Distributing Yard, Louisville 


LOUISIANA 

Davidson Sash & Door Co., Alexandria, Lafayette 
and Lake Charles 

United Sash & Door Co., Baton Rouge 

New Orleans Sash & Door Co., New Orleans 


MISSOURI 
American Sash & Door Co., Kansas City 
Huttig Sash & Door Co., St. Louis 
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Toombs & Co., Springfield 


pant hs Andersen \Windowalls 


a E N N E Ss Ss E E TRADEMARK OF ANDERSEN CORPORATION 
Huttig Sash & Door Co., Knoxville and Nashville 
Memphis Sash & Door Co., Memphis 


TEXAS 
Huttig Sash & Door Co., Dallas 


VIRGINIA 
Morgan Millwork Co., Arlington 
Huttig Sash & Door Co., Roanoke 


ANDERSEN CORPORATION * BAYPORT, MINNESOTA 





INDUSTRY NEWS 








seven months of the year. 


responding period last year. 


West.” 





‘59 Dixie Home Building ‘Out Front’ 


brought construction of 285,500 
new nonfarm dwelling units throughout the South during the first 


Dixie’s 1959 “building boom” 


This figure, according to the Atlanta field office of the U. S. Dept. 
of Commerce, actually represents the largest number regionally in 
the nation as a whole, and around 57,900 more than in the cor- 


USDC reported that “it was more than a third of the 847,200 start- 
ed in the United States, and was far ahead of the 155,500 in the 
Northeast, 194,500 in the North Central section, and 211,700 in the 


While most of the new home building being done in the South is 
confined to metropolitan areas, considerable construction work of 
that type also is being conducted in non-metropolitan sections, it 
was noted. About three-fourths of the new dwelling units springing 
up are of the one-family class of homes. 








Vincent Ogletree Heads 
Florida Dealers Assn. 


L. Vincent Ogletree has been 
selected executive secretary of the 
Florida Lumber and Millwork 
Assn. by the board of directors. He 
replaced Marie Bennett, who re- 
signed to become executive secre- 
tary of Tylanders, Inc., of West 
Palm Beach, Fla. 

Ogletree has had ten years’ ex- 
perience in association work as 
traveling representative for the 
Lumbermen’s Assn. of Texas, as 
vice-president of the Louisiana 
Building Material Dealers Assn., 
and recently as regional manager 
of the Southwestern Lumbermen’s 
Assn. 


G-P Opens Warehouses 
In El Paso, Richmond 


Georgia-Pacific’s number of dis- 
tribution centers has risen to 57 
with recent addition of new ware- 
houses in El Paso, Texas, and 
Richmond, Va. 

Frank E. Lake has been appoint- 
ed manager of the 11,000 sq. ft. 
El Paso center, located at 431 N. 
Piedras. Serviced by Southern 
Pacific Railroad, the warehouse 
will distribute plywood and hard- 
board products for the company 
to an approximate radius of 250 
miles. Lake was formerly with 
G-P’s Dallas warehouse. 

Resident manager of the Rich- 
mond, Va., warehouse is Daniel M. 
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Stine, transferred from the com- 
pany’s Williamsport warehouse. 
The 20,000 sq. ft. distribution cen- 
ter is at 1904 Dabney Road at 
Westwood Ave. and serves south- 
ern Virginia. Richmond, Fred- 
ericksburg and Potomac Railroad 
serves the warehouse, which car- 
ries a complete line of the com- 
pany’s products. 


JOHN S. LUCAS has been elected president 
of Kern Distributing Co., Inc., wholesale 
lumber and millwork distributors in Wash- 
ington, D. C. Lucas, a native of Westmore- 
land County, Va., has served as warehouse 

ger, sal , vice-president, and ex- 
ecutive vice-president during his twelve 
years with Kern. Company serves retail lum- 
ber yards in metropolitan Washington, Mary- 
land, and Virginia, within a 125-mile radius. 





(Continued from page 14) 


Reynolds’ ‘Ease House’ 
Scheduled for Atlanta 


Walter L. Tally will introduce 
the first Reynolds aluminum 
“House of Ease’ in the Atlanta, 
Ga., area. Contracts calling for 
construction of a model home and 
participation in the nationwide 
“House of Ease” program recently 
have been signed by Tally and 
officials of Reynolds Metals Co., 
sponsors of the program. 

Tally said the “House of Ease” 
will be built in Atlanta’s North- 
crest subdivision and will be in 
the $20,000 to $30,000 price range. 
Construction is scheduled for early 
1960. 

Now serving as president of the 
Atlanta Home Builders Assn. and 
president-elect of the Georgia 
Home Builders Assn., Tally has 
built more than 1,500 houses in 
the Atlanta area in the past 12 
years. 

H. R. Schroeder, southeastern 
director of the “House of Ease” 
program for Reynolds Metals, de- 
scribed Tally as “one of 64 quality 
builders throughout the United 
States taking part in this pro- 
gram.” 

The “House of Ease” features a 
package of 20 or more aluminum 
building products which are claim- 
ed to save home-buyers up to 
$6,000 in maintenance and repair 
costs over a 30-year period, and 
substantially cut heating and air- 
conditioning costs. 

Large Southern cities with Rey- 
nolds aluminum ‘House of Ease”’ 
on market are New Orleans, Hous- 
ton, and San Antonio, with ar- 
rangement nearing completion in 
Charlotte, Birmingham, Nashville 
and Memphis. 

Aluminum products used in 
“House of Ease” homes include 
roof shingles, siding, fascia, trim, 
windows, flashing, gutters, down- 
spouts, ductwork, hardware, thres- 
holds, vents, nails, floor underlay, 
railings, shutters, sliding doors, 
tub enclosures, and other mainte- 
nance-free or fuel-saving every- 
day items. 

Aluminum products in the pro- 
gram, according to Reynolds of- 
ficials, will never rust or require 
paint for protection, will not warp, 
crack, chip or rot, and will retain 
a new-looking, modern appear- 
ance throughout life of the house. 
(More INDUSTRY NEWS on page 37) 
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Long-Bell Natural Wood Kitchen Cabinets are - 
available in units to fit any kitchen (in 3” 
modules) . . . Ready to install or knocked down 
. . . Manufactured from either Birch or Rift 
grain Fir . . . Lasting beauty fits any decor. 


Give her more kitchen for the money 


and clinch more high-volume profits 


The “extra” features neatly tucked into 
Long-Bell Kitchens are sales clinchers. 


These are just a few of the quality features 
—made by Long-Bell—to give you “Extra” 
profits: 

Slide Out Shelves—no fishing nor groping 
Utility Rack—holds all flat items 

Removable Shelves—makes cleaning easier 
Bread Board—at sit-down height 


Food Grinder Mount — place on any L-B 
drawer 


Elevated Oven Cabinet—for stand-up conven- 
ience 


“Bar End” Shelves—stylish and utilitarian 
Vegetable Bin—for better preservation 
“Lazy Susan”—items never out of sight 


Automatic Towel Rack — for positive conven- 
ience 


Breakfast Bar—makes snack serving easy 
Desk—office for Mrs. Homemaker 


SOUTHERN BUILDING SUPPLIES for DECEMBER, 1959 


see our exhibit booths 577-78-79 


Money-Saving News! The new “Super Microseal” 
process is now applied to all Long-Bell Natural 
Wood Kitchen Cabinets (set up or knocked down). 
This revolutionary process gives the true brilliance 
of hand-rubbed wood . . . yet saves you 75% of the 
completed finishing job. Low-cost “Super Microseal” 
needs no additional sanding . . . no sealer coat. . . 
no preliminary finish coat. 


INTERNATIONAL PAPER COMPANY 
DIVISION 
Kansas City, Mo. Longview, Wash. 
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SEE OUR EXHIBIT 
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FEATURE IN COMPLETE WINDOW UNITS 











One of the most convincing answers builders can 
give to the growing demand of home buyers for 
more and better quality is to show them MetaLane 
weatherstrip on windows and doors. No other 
feature that costs so little offers so much in lower 
cost heating, cooling and upkeep, better control 

of dirt, drafts and water leakage as well as 

all-year healthful comfort. 


Tell builders their home selling job will be 
easier with these MetaLane advantages: 


e It never needs replacement 

e It won’t corrode or pit 

e It cannot stain paint or masonry 

e It never loses its tight weather seal 
e It keeps windows operating freely 


Promote with profit and prestige QUALITY-built 
Complete Window and Exterior Door Units equipped 
with MetaLane weatherstrip. They’re the best 

you can buy—and sell. 


MONARCH 


EATHERSTR 


Made ‘rom ANODIZED ALUMINUM 


DNARCH METAL WEATHERSTRIP CORPORATION 


6343 ETZEL AVENUE «+ SAINT LOUIS 14, MISSOURI 
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Weyerhaeuser 4-Square 


IDAHO WHITE PINE 


in Sterling and Standard Grades 


@ Retail Lumber Dealers receive this news 
with great enthusiasm . . . Weyerhaeuser 
4-Square Idaho White Pine is again readily 
available in Sterling and Standard grades. 
Because it ideally serves many uses, posses- 
ses enduring beauty, and is easy to work, 
builders and owners recognize the superior 
qualities of this fine species. 





The grades indicated above are ideal for 
paneling, interior and exterior trim, cabi- 
nets, built-ins, boards and battens, and for 
scores of other uses. That is the reason dealers 
are glad to know they can again maintain 
regular inventories of this favored species. 


Weyerhaeuser | 4=-SQUARE 


LUMBER AND BUILDING PRODUCTS 


IDAHO WHITE PINE 
THE Culos | oadory FOR YOUR YARD 


Professionals and weekend carpenters alike enjoy 
working with Idaho White Pine. It saws easily 
and sands quickly te a smooth finish, nails well, 
and takes stains and paints beautifully. 


Because of its enviable reputation, dealers who 
stock Weyerhaeuser 4-Square Idaho White Pine 
confidently offer this lumber for a broad range of 
needs. It is the fine species that has always deliv- 
ered extra building and decorative values for 
which white pine has been famous for genera- 
tions. Your builder customers rely on it as their 
preferred multi-purpose lumber. 











Your Weyerhaeuser District Representative 
will be glad to inform you as to the many de- 

sett, sirable Idaho White Pine items 
MR which are readily available in Ster- 
‘Ne=sy- ling and Standard grades. 


Weyerhaeuser Sales Company 


FIRST NATIONAL BANK BUILDING « ST. PAUL 1, MINNESOTA 


SOUTHERN BUILDING SUPPLIES for DECEMBER, 1959 For more details on above items, use Coupon on Page 65 





another first from Bilt=-WVell 
ry Caradco 


The SUPER THREE... one basic double-hung 


window in 3 price ranges 


§  BILT-WELL 


1 -Super-hold 


4 
i 
i 
oe double-hung unit ; 
i 
I 
4 


® 


He with ingenious sash- 
holding device 
. , 





Look at all these BILT-WELL features: 


1. Unitized sill construction. 


2. Patented BILT-WELL jamb liner of 
8 mil anodized aluminum. 


3. Anodized aluminum weather strip- 
ping. 

4. New jamb adjuster that eliminates 
blocking. 


S. Top quality Ponderosa pine, water- 
repellent treated frames. 


G. Standardized for all types of con- 
struction. 


Manufactured by 


CARADCO, Inc. 


Dubuque, lowa 


For more details on above items, use Coupon on Page 65 


“ 


FSP FSF PF m= 


oe 
s 


BILT-WELL 


Super-lift 


with flat overhead 
balance 


‘ 
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double-hung unit : 
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BILT-WELL : 
Super-therm: 
double-hung unit t 


with double 
insulating glass 


3 
§ 
i 
é 
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Theres more to sell with 


BILT @ WELL 
re at WORK by Cantons 


AVAILABLE IN THESE STATES FROM THE FOLLOWING DISTRIBUTORS: 


ARKANSAS 
Carr-Adams Mfg. Co. 
104 North Culberhouse 

Jonesboro, Arkonsas 

DELAWARE 

Delmarva Sh. & Dr. 
of Md., Inc. 
Barclay, Maryland 
GEORGIA 


Binswanger & Co., Inc. 


P.O. Box 1305 
Macon, Georgia 
Neal-Biun Company 


50th & Montgomery Sts. 


Savannah, Georgia 
KANSAS 


Shawnee Lbr. Co., Inc. 


1815 Kansas Ave. 
Topeka, Kansas 
Adams & Kelly Co. 
Hastings, Kansas 
Adams & Kelly Co. 
1218 Nicholas St. 
Omaha 2, Nebraska 





KENTUCKY 
Byron Sh. & Dr. Co. 
1519 South Brook St. 
Louisville 8, Kentucky 
Combs Lbr. Co. 
P.O. Box 359 
Lexington, Kentucky 


LOUISIANA 


Tulane Hdw. Lbr. Co., Inc. 


4200 Tulane Ave. 
New Orleans, Louisiana 
MARYLAND 
Delmarva Sh. & Dr. Co. 
Barclay, Maryland 
The Sanders Company 
1021 N. Montford Ave. 
Baltimore 5, Maryland 
MISSOURI 
Carr-Adams Mfg. Co. 
Mexico, Missouri 
Carr-Adams Mfg. Co. 
134 Branch St. 
St. Louis 7, Missouri 
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Adams & Kelly Co. 
1218 Nicholas St. 
Omaha 2, Nebraska 
NORTH CAROLINA 
Binswanger & Co., Inc. 
Fayetteville, N. Corolina 
Binswanger & Co., Inc. 
P.O. Box 1680 
Greensboro, N. Carolina 
Miller Millwork Corp. 
P.O. Box 3364 
Charlotte, N. Carolina 
OKLAHOMA 
Reints Sash & Door Co. 
P.O. Box 672 
Oklahoma City 1, Okla. 


114 F. Ave. 
Lawton, Oklahoma 
SOUTH CAROLINA 
Binswanger & Co., Inc. 





1800 Laurel St. 
Columbia, S. Carolina 


L. C. Morgan Sh. & Dr. Co. 





Binswanger & Co., Inc. 
723 Keith Dr. 
Greenville, S. Carolina 


TENNESSEE 
Tennessee Bidg. Prod., Inc. 


621 Murfreesboro Road 
P.O. Box 7166 
Nashville 10, T 
Warren Bros. Co. 
P.O. Box 1101 
Nashville 4, Tennessee 





VIRGINIA 


Binswanger & Co., Inc. 
P.O. Box 1539 
Richmond 12, Virginia 
Building Supplies Corp. 
P.O. Box 477 
Norfolk 1, Virginia 
Roanoke Sh. & Dr. Co. 
P.O. Box 896 
13th St., S.W. 
ot Memorial Bridge 
Roanoke, Virginia 
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* 
SHAKES ALIVE...with Shakolor 


* a revolutionary new concept in shake 
finishes ... factory applied 


to all Swakertowni red cedar 
GLUMAC panels 


Shakertown red cedar Shake panels now feature a 
superior new finish that provides even greater resist- 
ance to weathering. Available in twelve magnificent 
Shakolors, the new finish assures extended color 
fidelity and reduced maintenance. 


Glumac panels are produced with a special backer 
board for maximum insulation. They have a lower ap- 
plied cost than any other type of siding. Matching 
colored nails (supplied with each carton) and Jiffy 
corners guarantee additional building economies. For 
complete details, use the convenient coupon below. 


from the 
laboratories of 
Shakertown 

a superior finish 
having greater life 


Developed after years Scientifically applied for Field tested under all 
of laboratory research. coverage and penetration. conditions in all climates. 


STO te Tne 
YELLOW PAGES 
ade 


| SermeGlS or Smaats 


Shakertown epariment $8-129 Please send me the 


CORPORATION 20310 Kinsman Road — Shakertown Color Ideabook. 


Cleveland 22, Ohio 
Shakertown | “““ 


COMPANY 
CORPORATION 
STREET. 
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THE 


Stronghold 


BETTER < FOR EVERY PURFOSE 


Setter 
FASTENINGS 


ger 


Pole Barns 


STRONGHOLD® and SCREW-TITE® Threaded Nails 
assure greater structural strength—longer-lasting fas- 
tenings—in every type of farm structure. Scientifically 
engineered threads “‘lock’’ with the wood fibres; the 
nails hold tight. All sizes, for every purpose. 








Fences 
Silos 
Hog Pens 


SCREW-TITE | 


reseed Rafter 


Poultry Houses 
Barn Floors 
Underfloors 


Hardwood Floors 








SCREW-TITE 


POLE BARN 


NAILS 





NAILS 





The nails that made the low-cost nailed 
trussed rafter possible! Made of special 
high carbon steel, heat treated and tem- 


) pered. Slimmer, easier to drive, virtually 
eliminate splitting; many more to the 
pound. Ideal for many uses where a strong, 
permanent fastening is needed. 


Bridges 

Sheds 
Outbuildings 
Cattle Shelters 


Cheapest and best way to 
fasten plates to poles in 
pole-type construction. Slim, 
hardened steel nails that 
drive easier, minimize split- 
ting, make a pole-type 
building that will resist the 
ravages of storm and 
weather, stay strong and 
maintenance-free. Won't 
back out of treated woods; 
drive fast; greater load car- 
rying capacity. More per 
pound; cost less to use. 


— -<SBVADPAALABPBBAWA 


STRONGHOLD and SCREW-TITE 
Neoprene Washer Roofing Nails 


Scientifically engineered threads “lock” 


Feeding Troughs 


Ramps 


Runways : , : : 
wey with the wood fibres; nails stay tight. 


Neoprene washer “plugs the nail hole like 
the bung in a barrel.” Steel galvanized 
for corrugated galvanized roofing; alumi- 
num for aluminum. In aluminum, ask for 
“Drive-Rite” Spiral Thread Aluminum 
Nails—"’Made Stiffer to Drive Better.” 


Staging 


Brot bvvnyaindny nbn layynistajudwtudndapaynyetane ip pnjnpyin dann ynimnnyanyyuneniainenpnyspayarapany 


Shingles 


sielefetelelsfsjelejelejeiejeielsisieicie/c ama 


Roofing 
Sidewalls 


Benches 


FENCE STAPLES 


Stalls Put this STRONGHOLD 
LINE Farm Nail Display 
Board on your counter. 
Shows actual samples of 

these nails—makes 
sales for you. Ask your 
distributor, or write us. 


Wiring 
Hold tight, even in treated posts. 
Eliminate costly maintenance; make 
barbed wire fence erection a one- 
man job. 


"Drives tike a Naib... Holds Like a Screw: 


Made only by 


Independent Nail & Packing Company 


Pioneer Developers and Largest Manufacturers of Threaded Nai/s 
BRIDGEWATER, MASSACHUSETTS 


Wood to Concrete 


SEE OUR 
CATALOG IN 


SWEET'S 


SETTER FASTEMINGS FOR EVERY PURPOSE 


© Copyright I.N. & P. Co., 1959. Trade Marks Reg 
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When West Lumber Co. of Atlanta, Ga., recently enlarged its expansive city retail operation, 
company officials wisely anticipated need for much parking space surrounded by areas where 
firm’s specialty items, such as those doghouses, could be placed to catch attention of motorist 
passers-by. Store is located on extra heavily-traversed highway. 


Every building supplier looks for 
the unusual — call it “gimmick,” 
if you will — to interest and draw 
customers. 

West Lumber Co. of Atlanta, 
Ga., has taken pages from many 
books and come up with sales- 
pulling displays devoted to varie- 
ties of building supplies — some 
even at eye-catchingly low price 
of 97-cents. Items piled on one such 
counter are usually products im- 
ported from Japan, Germany, 
Mexico, or South America, but a 
few are made in this country, such 
as a metal L-square manufactured 
by Great Neck tools. 

The problem of surplus shorts 
in their millwork operations, for 
example, has been eased at West’s 
by their taking scraps of paneling 
and turning them into doghouses. 
These houses have become a pro- 
duction item because of their great 


West's large gravelled parking lot serves as display area for children’s 
playhouses and fence sections, shown below. Playhouses and pioneer 
cabins are sold on special order, come unpainted and unassembled, 


Se 


popularity. Floor and sides are 
paneling shorts, while roof is 
waterproof Masonite. These houses 
are displayed outdoors, in front of 
the store, on a much-traveled 
avenue. The doghouses are avail- 
able in three sizes: small, 20” x 24’ 
x 22”; medium, 26” x 36” x 29”: 
and large, 30” x 42” x 30”. (No 
giant economy size is available, 
obviously.) 

Two prices — assembled and 
knocked down — are displayed on 
signs tacked on the houses. Pass 
ing motorists are accounting for 
hundreds of sales yearly. 

Another popular product made 
at West’s out of 12” x %” scraps 
of lumber are 4 x 4’ sandboxes 
which parents find more con 
venient to buy than to build them 
selves. 

In the parking area at West 
Lumber are several displays of 
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SOU WHE RIN 
BUILDING 
SUPPLIES 


December, 1959 


THEIR 
GIMMICKS 
CHANGE 
SHOPPERS 
INTO 


BUYERS 


Passing motorists comprise 
largest contingent of would- 
be customers, enticed into 
Atlanta retailer's by atten- 
tion-getting displays 


but price includes paint for house and trim. Pioneer cabin is ex- 
cellent outlet for 2 x 4 shorts. Fence is made to order and comes in 
7' sections, treated with paintable preservative. 





This bargain table, brightly bedecked in carnival colors, is kept loaded with 97-cent items, 
largely foreign imports, which are popular with do-it-yourselfers. Usual inventory consists of 
about 144 pieces and includes such things as paint brushes, small L-squares, rope, saws, 
hammers, drills, and pliers (to name a few). Table has proved a monumental traffic-builder 
and continually leads to sale of related building items. 


unusual fences, which have proved 
excellent sales items. Four designs 
aré own: white cedar stockade, 
hardwood basket weave, and ver- 
tical and horizontal plank on 
plank. Passing motorists often stop 
for a closer look at the fence and 
the sign information on _ each. 
These signs are permanent weath- 
erproof Masonite, and give the 
name, price, and information on 
treatment given the wood. 

The fence is made to special 
order and is delivered in sections 
about seven feet long. It is treated 
with a _ paintable preservative. 
Prices, of course, do not include 
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nails or paint. The most popular 
of the fences has been the stock- 
ade, made of tightly-fitted 3” half 
round posts. 

The large, gravelled parking 
area likewise serves as display 
area for other West specialty 
items. Two of these are play- 
houses and cabins. The playhouse, 
made of exterior plywood, is sold 
on special order with one week 
delivery. It is sold unpainted, un- 
assembled, but price includes pink 
paint for the house, white for trim 
and roof, and grey for floors. The 
prefabricated house has floors in 
two sections, walls in four, and 


roof in three sections. About six 
or eight are sold yearly at $280, 
most sales of which come about 
Christmastime. 

The pioneer cabins are an outlet 
for shorts of 2x4 lumber. The lum- 
ber is processed for uniformity of 
size and dipped and treated with 
weatherproofing solution, which 
gives them a dark brown color. 
They are sold unassembled in 
bundles with weatherproof cedar 
shakes for the roof. The whole 
cabin contains no nails, since 
pieces are locked into place. 


Bargain Table Booster 


In the firm’s newly-modernized 
store, there is a special table con- 
tinuously filled with items on 
special sale. Merchandise is con- 
stantly replenished with new and 
different items to entice customers 
in just for a look at what can be 
bought at bargain price. This 
bright, carnival-like counter is 
placed right beside the main desk. 
A bright red sign states that any 
item on the bargain counter can 
be bought for 97c. A great variety 
of merchandise is available: artist 
brushes, small L-squares, coils of 
rope, saws, hammer sets, drills, 
and pliers — to name a few. 

The counter, 5’ x 3’, is 7’ high at 

(Continued on page 70) 


These signs on fence sections are permanent 
weatherproof Masonite, and furnish informa- 
tion on name, price, and even treatment for 
wood. 
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South Carolinians verify 
that pleasing feminine touch 
given her booming building 
supply business—ordinarily 
masculine in flavor — made 
“Miss Ruth’s” place the 
community’s fastest grow- 
ing concern 


Mrs. Ruth Gaines Davis, owner of Gaines Lumber Co. at Westminster, S. C., stands beside 
portrait of her late father, John Edmund Gaines, whose influence continues to dominate her 
growing business. All Westminster knows Mrs. Davis, familiarly, as “Miss Ruth.” 


Woman Dealer Reveals Success Formula 


By Bill Abbott 


One of the nicest little building 
supply businesses you ever saw 
is owned and operated by a wom- 
an. 
It is the Gaines Lumber Co. at 
Westminster, S. C., and bears un- 
mistakably its feminine sponsor- 
ship. 
In friendly good humor, some of 
the local wags have laughingly 
called it “a petticoat business,” 
and in the same vein, such adjec- 
tives as frilly and lacy might also 
be appropriate. 
“You can tell this place’s run 
by a woman,” boomed one jovial 
customer after a quick survey of 
the ivy-bowered entrance, a flower 
bed along the front, a well-lit in- 
terior with rattan furniture, grow- 
ing plants in hanging baskets, and 
wall plaques made of dried flowers. 
But right there feminine quali- 
ties end. Mrs. Ruth Gaines Davis 
— the owner, director, manager 
and general prime mover — lets 
you know immediately that ag- 
gressiveness, efficiency, practical 
business sense, and hard work are 
also characteristics of the West- Ivy-bowered entrance and flower bed are feminine touches to front of Gaines Lumber, but 
minster concern, adjudged last they actually belie business efficiency and aggressiveness of its woman-owner and manager 
year by the Oconee County De- who is widely renowned for her practical business sense and persuasive knack. 
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On construction jobs, Miss Ruth is able to 
talk workmen’s language and provide a 
woman's experienced viewpoint to any prob- 
lem that might arise. 


This plaque was awarded Miss Ruth last year 
by the Oconee County Development Board as 
official declaration that her company was 
fastest improving business in agricultural- 
industrial county. 


velopment Board to be the fastest 
improving business in its agricul- 
tural - industrial community of 
3,000. A plaque presented to sym- 
bolize that honor is just one of 
many evidences of general agree- 
ment with the board’s estimate of 
i fellow citizen who is a leading 
upporter of all activities for com- 
munity betterment. 

For example, a visit at any time 
of day to the company yard on a 
main highway at the edge of town 
will attest the popularity and rep- 
utation of “Miss Ruth,” as all 
Westminster knows Mrs. Davis. 
She is an attractive little lady in 
her early fifties, and is most likely 
to be found glued to her telephone. 
While answering the almost in- 
cessant phone calls, she simultan- 
epusly acknowledges a flow of 
personal visits by contractors, 
painters, carpenters, housewives, 
do-it-yourselfers, and others. With 


30 


one hand she muffles the phone 
transmitter, tucked between ear 
and shoulder, and deals with both 
phone and store callers in a re- 
markable feat of ambidexterity. 
At the same time she is also wig- 
wagging with her free hand to 
some of the seven employees to 
expedite activities in the yard and 
movement of the company’s five 
trucks. 


Unusual Business Career 


Now and then, Miss Ruth (she 
likes the democratic familiarity of 
the name), through sheer necessi- 
ty, just walks away from the phone 
and leaves it to the handiest em- 
ployee, all of whom have caught 
some of her enthusiastic efficiency 
and knack of persuasive pleasant- 
ness. 

In these periods, Miss Ruth finds 
time to explain the background of 
her unusual business career. The 
large portrait of a kindly gray- 
mustachioed gentleman that domi- 
nates the paneled office is that of 
her father, the late John Edmund 
Gaines. The influence of his long 
career in lumber and building sup- 
plies is still a motivating part of 
the growing business 10 years 
after his death. 


Gaines, a native of Hartwell 


County, Ga., got his first job in a 
carriage factory, helped to build 
railroads, and then became a shoer 
of race horses. This experience de- 
veloped into a blacksmith shop 
and carriage factory in Westmins- 
ter, and later into substantial tim- 
ber interests, several sawmills, 
and a building supply business. 

In 1942, just when a war boom 
was beginning, a disastrous fire 
left him almost in financial ruin. 
Even then, at 72, he started alone 
all over again, refusing eager of- 
fers of partnership capital in a 
new corporation. Seven years 
later, death terminated his second 
career, and Miss Ruth took over 
the business as executrix in behalf 
of the family. She built a new 
yard, and since has become its sole 
owner. So she is no dilettante in 
her growing business, as both her 
customers and competitors are 
well aware. 

“She was literally born in a saw- 
dust pile,” says a Westminster 
banker, ‘‘and she never got com- 
pletely out of it.” 


Measurable Success 


This complimentary assessment 
explains many facets of Miss 


Ruth’s solid success, notably her 
sharp pencil with which she is able 


In this attractive corner of Gaines Lumber Co. retail showroom, entire inventory of which is 
restricted to fast-moving items, only top brand-names are featured. 
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Be kind to salesmen. 


WOMAN DEALER'S 10-STEP SUCCESS FORMULA: 


6. Make accounting convenient. 
Treat employees considerately. 7. Assure full count in orders. 

Help customers with planning. 8. 
. Advise young home-builders. 9. 
. Guarantee prompt delivery. 10. 


Visit construction jobs. 
Support community projects. 
Give service after sales. 

















to trim her bids to the finest point 
between profit and loss, her smooth 
employee relationships, and her 
keen interest in all new products. 

The proof of the bidding is to be 
found on nearly every highway 
and street in and about Westmin- 
ster. New homes, new churches, 
new industrial buildings have been 
furnished by her. Miss Ruth likes, 
of course, to get big jobs — homes, 
for instance, in the $40,000 to 
$60,000 range; but she will devote 
just as much interest to adding a 
porch or redecorating a room. 

Miss Ruth stays with a job from 
start to finish. She’ll help with 
planning at a stage where she is 
not at all certain of an order. On 
new small homes and repair jobs, 
she will even scale out customers’ 
desires into readable _ building 
plans. Once when material is de- 
livered, she visits every building 
site to watch progress of construc- 
tion and help wherever she can. 

To contractors, she offers the 
woman’s viewpoint on doubtful 
questions, such as height and 
placement of home work areas 
and fixtures. She makes their ac- 
counting convenient by billing ma- 
terials to their separate jobs, as- 
suring them that all deliveries are 
prompt and a full count on every 
invoice. 

“TI like to watch buildings go up 
and work move along,” she said, 
“and I believe builders and work- 
men appreciate my interest. But 
there’s an ulterior motive, too. I 
hardly ever go to a building site 
that I can’t give some extra service 
and come away with an extra 
order. Some little thing is always 
forgotten on the original order, 
but you have to be on the spot to 
get the sale when the oversight is 


Workmen at Gaines Lumber continually keep 
lumber stock in order and under cover, char- 
acteristic of well-run business. 


discovered.” 

Miss Ruth finds no advantage o1 
disadvantage in being a woman in 
the building supply business. Al- 
though some of her methods could 
provide valuable hints to her mas- 
culine colleagues, she claims no 
magic formula, but merely a very 
simple one that works for her, at 
least: “I try to be nice to every- 
body.” 

The Gaines Lumber slogan is 
one Miss Ruth picked up from an 
unremembered source, “We Serve 
to Serve Again.” She keeps it at 
the top of her thoughts when talk- 
ing to salesmen, for example, to 
get their news on business methods 
and product developments that 
might help to improve her service 
“to serve again.” 

“I’m one of those too rare be- 
kind-to-salesmen people,” she said 
with a smile. “I am distressed by 
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some receptions they get, and I’m 
sure they don’t deserve them. I 
have found that all of them con- 
tribute something to my business, 
whether I am able to buy or not.” 


Brand-Name Preference 


Miss Ruth’s buying habits be- 
speak long experience in her busi- 
ness. She prefers to deal in brand 
names, but stocks a few competi- 
tive items for budget orders. Her 
current brands include Sakrete 
(for which she is the local whole- 
sale distributor), Yale, Stanley, 
Duralite, Weiser, Armstrong, Cer- 
tain-teed, Moe, Miami, Pella, and 
Flexigreen. 

She concentrates her stock on 
materials, and keeps her inven- 
tory of accessories to a minimum 
with only fast sellers. Whenever 
possible, she cooperates with near- 

(Continued on page 71) 





Management at Dobbs Lumber Co., Haleyville, Ala., believes that 
good display should take advantage of brand names and specialties. 
This model kitchen, with wood cabinets and paneling, is complete in 


Displays provide 


the final step 


to easier sales 


The Dobbs brothers of Haleyville, 
Ala., have convinced themselves 
that good display should take ad- 
vantage of brand names and spe- 
cialties. 

It is surprising, according to 
Barney Dobbs, how many people 
come in the Dobbs Lumber Co., 
already pre-sold on brand names 
and want nothing else. The mil- 
lions of dollars poured into ad- 
vertising in consumer magazines 
and television have their effect, in 
Dobbs’ opinion. 

Anywhere a resident of Haley- 
ville and its trade area may go — 
big city or small town — there is 


This baicony devoted to paneling reportedly is one of the best dis- 
plays of its kind in north Alabama. A total of 18 panel woods and 
five floor woods are installed. Private offices are at each end. 


every detail. Dobbs brothers’ “contractor-know-how” went in to its 
installation. This model bathroom employs latest ideas in materials, 
fixtures, and layout. Brand names are awarded prominence. 


Dobbs provides 4,000 square-feet of floor space for front displays. 
For additional warehouse space, company built a 30’ x 30’ addition 
to connect remodeled store to a brick building, originally used as a 
school house. A 30’ x 30’ wing was next added to provide total ware- 
house space of some 7,400 square feet. 


little chance of seeing a_ better 
showroom and display of building 
materials than at Dobbs Lumber 
Co. in this town of 3,500 popula- 
tion. 

To achieve a prestige impression 
on customers and potential cus- 
tomers was just one of several rea- 
sons why owners Barney and 
Elvyn Dobbs did a thorough re- 
modeling job on the interior of 
their building in 1956. It was a 


Showroom traffic is 
door to parking lot 


case of remodeling for good man- 
agement and sales. 

“Good display makes it easier to 
do business,” Elvyn Dobbs said. 

“It improves customer service 
and sales, and makes personnel 
training and inventory control 
easier.” 

The Dobbs brothers believe that 
brand-name display by retailers is 
the final link between what a cus- 

(Continued on page 70) 


directed through these island displays from side 
. Cove and concealed cornice lighting highlights 
displays throughout store and encourages customer browsing. 
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In shadow of famed Cape Canaveral, 
these Cocoa, Fla., homes sell for 
$13,990 and have aluminum-siding 
prepainted at factory to relieve owner 
of house-painting chores for as much 
as 20 years. Each house has almost 
1,100 sq. ft. of living space, with more 
than 400 sq. ft. additional space under 
roof. Each is said to meet require- 
ments of Southern Building Code and 
stringent FHA “hurricane conscious” 
specifications. 


Aluminum Siding Is ‘On Fire’ in Florida 


Like most of Cape Canaveral’s rockets and missiles, 
new houses at nearby Cocoa are “wrapped” in aluminum to 


cut down on home-owners’ upkeep headaches 


By Robert D. Holloway 


Rockets blasting their fiery trails 
up from Cape Canaveral’s launch- 
ing pads aren’t the only thing new 
on that busy part of Florida’s east 
coast. 

Equally dramatic to many 
watching the Sunshine State’s 
multiplicity of housing projects is 
a 505 home group going up just 
south of Cocoa, only a few miles 
from “The Cape.” 

Aluminum — the same metal 
used for most of the missiles and 
rockets fired at Cape Canaveral — 
is the difference. For aluminum 
siding — pre-painted in popular 
Florida pastel shades — is replac- 
ing the state’s traditional concrete 
block walls in the pioneering 
Green Acres Estates development. 

Why aluminum? You'll get a 
forthright answer from Henry 
Kretchmar, key man in the Green 
Acres project and a veteran build- 


er with more than 2,500 houses 
behind him in his native Pennsyl- 
vania. 

“It won’t let moisture through 
and that baked-on paint will last 
five to 10 times as long as paint on 
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concrete block walls.” 

Chat with Kretchmar between 
staccato telephone conversations 
in his cluttered Green Acres office 
and you get a better idea of why 

(Continued on page 72) 


Said to be a double seal against 
mildew-creating moisture is this pre- 
painted aluminum siding and asphalt- 
impregnated sheathing, quickly ap- 
plied even by unskilled laborer. 





Here's How to Attract More Farm Business 


Douglas Fir Plywood Assn. offers dealers working plans 
for rigid frame buildings, especially popular 

among farm trade, since parts can be easily pre-cut, 
assembled, and erected by unskilled farm labor 


The lumber dealer who is interest- 
ed in a greater share of the farm 
building market can look to the 
Douglas Fir Plywood Assn. for 
practical assistance in the form of 
working plans for rigid frame 
farm buildings. 

A relatively new construction 
technique, the rigid frame _ is 
essentially an arch made by joining 
four straight pieces of lumber with 
nailed fir plywood gussets to form 
a load-carrying unit. Combined 
with 4’ x 8’ panels of fir plywood 
for siding and roofing, clear span 
buildings in any length and widths 
of 32’ and 40’ can be quickly 
erected. 

As a basic framing member, 
rigid frames are said to be sub- 
stantially more economical than 
glue lams or comparable metal 
framing and are far easier to build. 
The system has found particular 
favor among farmers, since parts 
can be easily pre-cut, assembled, 
and erected by unskilled farm 
labor. It also presents an oppor- 
tunity to lumber dealers who want 
to offer the building in a semi- 
completed package. 

Although costs will vary in dif- 
ferent regions, the plywood as- 
sociation says that several rigid 

(Continued on page 71) 


As shown above, ease of handling and raising 
rigid frames, plus speed of applying large 
light plywood panels to walls and roof, 
provides a finished building in a hurry 


To this farm building, at right, various ac- 
cessories, such as bulk feed bins and ridge 
ventilators, can be quickly and easily in- 
stalled to adapt it to different jobs 
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Mushroom-growth of Palmetto Hardware & 
Supply Co. in Columbia, S. C., is mainly 
attributable to assiduous effort exerted by 
this quartet of astute company officers, who 
are (| to r) H. M.. Bauknight, president; 
R. E. L. Freeman, vice-president, sales and 
collections; Hal N. Askins, vice-president, 
purchasing; and R. H. Van De Water, secre- 
tary-treasurer, retail operations. At left, 
group selects place in warehouse to stock 
window glass, an item recently added to 
firm’s multiple lines. 


Able Leadership Guides Palmetto Growth 


Mention the name of Palmetto 
Hardware & Supply Co. to almost 
any building supply dealer in 
South Carolina and chances are 
excellent that you’ll witness on the 
spot a decidely enthusiastic reflex 
action. And the same holds true 
for dealers in neighboring portions 
of Georgia and North Carolina. 

From somewhat modest begin- 
nings 13 years ago, this well- 
known Columbia, S. C., jobber of 
building supplies and hardware 
has burgeoned into a booming op- 
eration, an estimated 85 per cent 
of whose wholesale business is 
carried on with building supply 
dealers. 

Recently, the firm’s sweepingly 
modern new warehouse - office 
building was completed in Colum- 
bia at 850 Rosewood Drive. The 
adjoining photo thereof serves as 
overwhelming testimony that new 


Palmetto quarters are not 
sneezed at. 

The company actually began op- 
erations in 1946, under presidency 
of H. M. Bauknight. In 1951, R. H 
Van De Water became a stock- 
holder and was elected secretary 
Shortly thereafter, Hal N. Askins 
and R. E. L. Freeman, forme: 
stockholders and directors of the 
Carolina Wholesale Co. in Colum- 
bia, joined Palmetto Hardware & 
Supply as vice-presidents. Opera 
tions at this time were set up at 
1313 Sumter St. in downtown Co- 
lumbia, with warehousing facili- 
ties maintained at 819 Devine St 

When Freeman and _é i =Askins 
joined the operation, the company 
entered into an extensive expan- 
sion program, which has continued 
through the present. 

Palmetto Hardware & Supply 

(Continued on page 72) 


This company shipping clerk gets up order 
for next-day delivery. Note modern steel 
shelving, adjustable to any storage require- 
ment. 





Here, in Hollywood, Fla., 18 retail lumber dealers reap “united” profits. 


Florida Dealers’ Cooperative ‘Gold Mine’ 


When competitors in an industry 
get together to form a company 
for the benefit of all, that’s news. 
Furthermore, it’s news that’s prac- 
tical — it pays off. 

Entirely new to the Southeast, 
where it reportedly is a first and 
one-of-a-kind organization, is the 
Reserve Supply of Florida, Inc., 
a company started by 18 Broward- 
Dade County lumber dealers as a 
wholesale-jobber outfit. The or- 
ganization actually is the out- 
growth of about seven years of 
planning. Located at Hollywood, 
Fla., it has been in operation little 
more than 18 months. Already talk 
of expansion in the not-too-dis- 
tant future is heard — to serve 
Palm Beach and Florida’s lake 
area, with ultimate expansion aim 
some day to encircle Florida coasts 
and cover the state. 

In an area central to both coun- 
ties and composed of a member- 
ship that includes 13 Dade County 
retail lumber yards and five Bro- 
ward County retail yards, Reserve 
Supply of Florida is housed in a 
24,000 sq. ft. building which in- 
cludes executive offices and a 
warehouse. It stands on a five- 
acre plot, long-term leased. 

The co-op, which buys and sells 
only for retailers, maintains a well- 
rounded stock of building supplies 
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that retail lumber yards neea 
regularly and sells not only to 
members, but to non-member lum- 
ber yards. The company’s ability 
to buy in carload lots provides a 
better price and profit margin, 
both for retailer and the co-op. 


Expansion in View 


The large plot on which Reserve 
Supply is located has its own Sea- 
board railroad siding and provides 
ample room for future expansion. 
Already successfully established in 
the East and Midwest are similar 
co-ops to Reserve Supply. Timing 
element substantiated the fact that 
such a program was needed in 
south Florida. 

Non-members use this firm, 
which freely sells only to retailers, 
although profits are divided only 
among members, based on their 
participation. The co-op benefits 
area lumbermen by its buying 
power; carload orders are attrac- 
tive to distant mills. 

Charles W. Martin, 24-year vet- 
eran of the lumber business, is 
secretary and general manager of 
Reserve Supply. He proudly pro- 
claims that Reserve Supply already 
has profited, even ahead of an- 
ticipated schedule, and is rapidly 
moving toward a multi-million 
dollar figure. Ninety per cent of 


vhe business is made up of mem- 
ber lumber yards. While the co-op 
can arrange for orders to be sent 
direct to the lumber yard, it also 
provides truck delivery (a 2%-ton 
truck) to companies, which seem 
to use the latter method more 
frequently than the former. 

New price catalogs, listing all 
merchandise, are mailed out from 
the central office periodically, and 
a constant flow of product bulletins 
are directed to south Florida re- 
tail lumber yards. 


Labor at Minimum 


Labor is held to a minimum, 
especially since the company has 
its own siding and uses lift trucks 
for unloading. Strongest items sold 
are plywood, doors, insulation 
boards, ceiling tile, roofing ma- 
terials, red cedar closet lining, 
nails, ladders, glass wool for in- 
sulation, door frames and jambs, 
moldings, and medicine cabinets. 
While no-stock of lumber is kept, 
the co-op is able to order through 
direct sale or wholesale, inasmuch 
as the company is both wholesaler 
and jobber, and provides all build- 
ing supplies. 

Originators of the idea were 
Lucien L. Renuart, Harry L. Law- 
son, E. B. O’Neal, all of Miami; 

(Continued on page 72) 
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INDUSTRY NEWS 


FIRST ALUMINUM FRAME screen east of 
Mississippi to be made entirely by machine 
is being produced in Rudiger-Lang’s Toccoa, 
Ga., plant. Designed by Berkeley, Calif., engi- 
neering department, it reportedly brings de- 
gree of standardization to screen industry, 
not possible with hand methods. Tru-Frame 
screen will be available for casement, sliding, 
awning, and double-hung windows, both 
metal and wood. 


Building Contracts Fall 
5% Below September 1958 


Contracts for future construc- 
tion in September were down five 
per cent from the same month last 
year, according to F. W. Dodge 
Corp. 

While residential contracts were 
at about the same level as a year 
ago, notable gains in most non- 
residential building categories were 
more than offset by a sharp decline 
in heavy engineering. 


“Gracie’’ Damage Heavy 


Conservative estimate of de- 
struction to commercial timber- 
lands of the South Carolina low 
country by Hurricane Gracie 
reached 300 million feet, reported 
H. F, Lathrop, manager of timber- 
lands and chief forester for Light- 
sey Brothers, one of largest wood- 
land owners in the state. This 
figure represents $10-million worth 
of saw-timber. 


Atlanta Wholesaler Dies 


Howard B. Sikes, 49, president 
of Atlanta Plywood Co., Atlanta, 
Ga., died recently following a 
heart attack. Sikes was a member 
of the National Plywood Distribu- 
tors Assn. and a Hoo-Hoo. 





Southern Pine Assigns 
Men to Technical Division 


Walter R. Schellhase, Kerrville, 
Texas, and William Brantley Hen- 
derson Jr., Jacksonville, Fla., have 
been assigned to Southern Pine 
Assn.’s Technical Division. Schell- 
hase is an architectural engineer, 
and Henderson, a field representa- 
tive. 


Schellhase 


A June graduate of the Univer- 
sity of Texas, Schellhase has been 
employed as an engineering aide 
to the Adjutant General’s Dept., 
Engineering Division, in Austin. 

Henderson received his BS. 
degree in forestry from the Uni- 
versity of Florida. 


Henderson 


Clement Re-Elected Head 
of So. Bldg. Code Congress 


M. L. Clement was recently re- 
elected executive director of the 
Southern Building Code Congress 
at its 15th annual meeting in Chat- 
tanooga, Tenn. 

Likewise re-elected were mem- 
bers of the organization’s board of 
trustees. They are: Henry M. Niel- 
sen, St. Petersburg, Fla., president; 
Hubert N. Caraway, Columbus, 
Ga.; George Van Leeuwen, Nor- 
folk, Va.; J. T. Waggoner, Birming- 
ham, Ala.; and Walter Ruby, Lake- 
land, Fla. 


Southwest Pelican Dealers 
Charter Lumber Association 


Charter has been filed in the 
formation of Southwest Louisiana 
Retail Lumber Dealers Assn. at 
Lake Charles. 

Officers of the association are 
Roy S. Brown Jr., president; Ralph 
E. Managan, vice-president; and 
Joseph Price, secretary-treasurer. 
Other incorporators include Joseph 
A. Eagle Jr. and F. Lisle Peters Jr. 


SOUTHERN BUILDING SUPPLIES for DECEMBER, 1959 


(Continued 


from page 20) 





CONVENTION 
“ALENDAR 





JANUARY 17-21: National Asso- 
ciation of Home Builders, Coliseum, 
Chicago. Exhibits. 


JANUARY 18-20: Kentucky Retail 
Lumber Dealers Assn., Kentucky 
Hotel, Louisville. Exhibits. 


JANUARY 21-23: West Virginia 
Lumber and Builders Supply Deal- 
ers Assn., Stonewall Jackson Hotel, 
Clarksburg. Exhibits. 


JANUARY 24-27: Southwestern 
Lumbermen’s Assn,, Municipal Audi- 
torium, Kansas City, Mo. Exhibits. 


FEBRUARY 3-5: Middle Atlantic 
Lumbermen’s Assn., Chalfonte-Had- 
don Hotel, Atlantic City, N. J. Ex- 
hibits. 

FEBRUARY 5-7: Home Improve- 
ment Products Show. Navy Pier, 
Chicago, Ill. Exhibits. 


FEBRUARY 17-19: Virginia Build- 
ing Material Assn., Hotel Chamber- 
lin, Fort Monroe. Exhibits. 


FEBRUARY 25-27: National Assn. 
of Lumber Salesmen, Inc., Peabody 
Hotel, Memphis, Tenn. 


MARCH 8-10: Carolina Lumber 
and Building Supply Assn., Munici- 
pal Auditorium, Asheville, N. C. 
Exhibits. 


MARCH 22-24: Louisiana Building 


Material Dealers Assn., Jung Hotel, 
New Orleans. Exhibits. 


MARCH 31 - APRIL 1: Mississippi 
Retail Lumber Dealers Assn., Buena 
Vista Hotel, Biloxi. Exhibits. 


APRIL 10-12: Lumbermen’s Assn. 
of Texas, Austin Municipal Auditori- 
um, Austin. Exhibits. 


APRIL 20-21: Arkansas Assn. of 
Lumber Dealers, Hotel Marion, Lit- 
tle Rock. 

APRIL 20-21: Kansas Lumber- 
men’s Assn., Lamer Hotel, Salina. 


MAY 22-25: Building Material 
Merchants of Georgia, Castle-in-the- 
Clouds Hotel, Lookout Mountain, 
Tenn. 





Texan Ross Burrow Dies 


Ross Burrow, 49, of Dalhart, 
Texas, passed away October 21. 
Ross, injured in an auto accident 
in 1951, spent the remainder of his 
life in a wheel chair or in bed. He 
continued active with his father 
in the Burrow Lumber Co. 








MPMAOVING UP 
im the industry 





Pecora, Inc. .. . LAURANCE BOWEN 
Jr. has been elected president of 
this producer of industrial ad- 
hesives and caulking compounds. 
Bowen is the great-grandson of 
Smith Bowen, founder of original 
Pecora Paint Co. in 1862. He is 
fourth in line of historic Pecora 
family. 


Bowen 


Philip Carey Mfg. Co. .. . GORDON 
ELLIS has been appointed southern 
division vice-president for sales, 
comprising Carey’s Atlanta, Mem- 
phis, and St. Louis districts, and 
Lehon Co.’s southern district. He 
will headquarter in Memphis. 
Since 1938, Ellis has been with 
Lehon Co., acquired by Carey in 
1955. In 1949, he was made as- 
sistant to president and director 
of Lehon, becoming general sales 
manager in 1953. 


Lufkin Rule Co. GEORGE H. 
DAY II has been named to new 
post of assistant to president. For 
the past 15 years, Day has been 
vice-president of Chicopee Mills, 
Inc. 


Day Egan 


Wood-Mosaic Corp... . J. J. EGAN 
JR., With Wood-Mosaic for 11 years, 
has been appointed manager of the 
company’s Parkay division. He 
succeeds ROY D. COBBETT, who has 
resigned. Egan has been district 
manager in the Chicago area for 
the past year and a half. 
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Curtis Companies, Inc. . . . ARNOLD 
H. RAND, former warehouse man- 
ager of Charlotte, N. C., plant, was 
recently transferred to headquar- 
ters finance division at Clinton, 
Iowa. Rand joined Curtis in 1927 
at Clinton as member of accoun- 
ting department. He served as 
office manager of Topeka Div. for 
seven years and of Sioux City 
factory for ten years. After two 
years as warehouse manager, 
Wausau, Wis., division, he was 
named manager, Charlotte ware- 
house, 


Panelfold Doors, Inc. . . . RUSSELL 
I. GEYER JR. has been appointed 
sales manager of this manufacturer 
of wood folding doors. He pre- 
viously was assistant sales man- 
ager. 


Tait Mfg. Co. ... J. BRAND LASETER, 
former sales manager of the Ra- 
pidayton and Commander divi- 
sions, has become national sales 
manager of Tait, with duties ex- 
panded to include Taitco, com- 
pany’s industrial sales division. 
Laseter will now oversee all field 
sales activities in the U. S. and 
Canada. He joined the company 
in 1953 as Florida sales manager, 
recently on special sales assign- 
ment in the South. 


Weyerhaeuser Sales Co.... D. H. 
OLIN is the new manager, product 
lines, for Inland Mills. Olin will 
be responsible for coordinating 
development of new and improved 
products. He has been with Weyer- 
haeuser Sales for seven years, pro- 
moted to his new position from 
sales manager, Midwest District 
of the Central Div. Previously, he 
was with Western Pine Assn. 


Yale & Towne Mfg. Co... . Named 
to the newly-created position, di- 
rector of executive development, 
is JAMES H. EDDY. With the com- 
pany since 1945, he was former 
director of personnel administra- 
tion, systems, and_ procedures. 
New director of planning is FRANK 
P. MINNELLI, previous marketing 
manager of the Materials Handling 
division. 


Keasbey & Mattison Co... . RO- 
BERT R. PORTER is newly-elected 
board chairman of this manufac- 
turer of building products, con- 
struction materials, and industrial 
insulations. Porter also will con- 
tinue as company president. Join- 


ing K & M in 1955, Porter was 
appointed executive vice-president 
in 1956 and elected president in 
1957. 


Porter Driscoll 


Hobbs Wall Lumber Co... . JOHN 
R. DRISCOLL JR. has joined this 
firm as national representative-at- 
large, calling on wholesalers in 
South, as well as in Middle West 
and East. Formerly with Simpson 
Logging Co. and Simpson Timber 
Co., Driscoll began his wholesale 
lumber experience with Van Ars- 
dale & Harris. 


California Redwood Assn... . C. 
RUSSELL JOHNSON, Union Lumber 
Co. president, has been elected 
president of Assn. Johnson, mem- 
ber of CRA board of directors 
since 1957, succeeds HOWARD A. 
LIBBEY, president, Arcata Redwood 
Co. Other officers include PHILIP 
T. FARNSWORTH, executive vice- 
president; GILBERT L. OSWALD, 
board of directors; and WILLARD 
E. PRATT, secretary - treasurer. 
Johnson became Union Lumber 
Co. executive vice-president in 
1946, elected to company’s board 
of directors in 1947. He became 
president in 1957, succeeding his 
father. 


Johnson Bates 


Bettinger Architectural Products 

. GEORGE R. BATES JR. has been 
named product manager for archi- 
tectural sales. Bates, who joined 
Bettinger in 1953 as assistant to 
general sales manager, has been 
sales promotion manager since 
mid-1958. In his new position, he 
will be responsible for sales and 
negotiations of architectural cur- 
tainwall panels and related prod- 
ucts. 
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WINSTON H. McCALLUM, formerly in 
charge of publicity for Weyerhaeuser Co.'s 
lumber and plywood division in St. Paul, 
Minn., has been promoted to assistant trade 
promotion ger of company’s lumber and 
plywood division. In his new position, Mc- 
Callum will assist Trade Promotion Manager 
Fred G. Johnson in developing merchandising 
programs and materials. Prior to joining 
Weyerhaeuser, McCallum was advertising- 
publicity director of Douglas Fir Plywood 
Assn. 





West Virginia Pulp and Paper Co. 

. R. E. HAYNES, manager of com- 
pany’s southern woodlands, has 
been promoted to division man- 
agement. staff, responsible for 
special projects. He will serve as 
advisor to forest managers and op- 
erating personnel. WILLIAM ERNST 
JR. succeeds Haynes as manager, 
southern woodlands. Previously 
he was manager, North Carolina 
woodlands. In new post, Ernst will 
have management responsibilities 
for timber holdings in South Caro- 
lina and Georgia, with headquar- 
ters in Summerville, S. C. WILLIAM 
J. CRUMPACKER has been promoted 
from assistant manager, North 
Carolina woodlands. Headquarter- 
ing in Manteo, N. C., he will direct 
North Carolina activities. 


U. S. Gypsum Co. HOWARD 
BEHRMAN has_ been _ appointed 
manager, line yard sales, Great 
Plains Div. Headquarters for new- 
ly-created position is in Kansas 
City, Mo. Behrman joined U. S. 
Gypsum in 1936, serving as sales 
clerk and cost accountant until 
1942. In 1946, he was assigned to 
Cleveland, Ohio, as sales corres- 
pondent. Later he became Mason 
Supply salesman in Columbus, 
then Cleveland. He was appointed 
manager, large job sales, in Cleve- 
land, in 1958. Behrman is past- 
president of Cleveland Building 
Material Salesmen’s Club. 


Azrock Products Div., Uvalde Rock 
Asphalt Co... . THOMAS B. GROVER 
has been appointed to newly-creat- 
ed post of manager, sales service 
dept. Grover, former Azrock sales- 
man in the south Texas area, will 
work out of San Antonio. 


Minnesota and Ontario Paper Co. 

. WILLIAM H. SCHLAFGE, general 
manager, International Falls Pape1 
and Insulite plant, has been named 
to newly-created position of direc- 
tor of research for pulp and paper. 
GEORGE G. GIBB, director of in- 
dustrial relations at Minneapolis 
headquarters, will succeed Sch- 
lafge as general manager at In- 
ternational Falls. Cc. R. BINGER, 
former assistant to president, be- 
comes director of industrial rela- 
tions. 


Wood Fibreboard Co. IRVIN 
WENTWORTH has been named pro- 
duction manager of particle board 
plant to be built near Albany, Ore 
Previously, Wentworth was em- 
ployed as planer and_ shipping 
superintendent for St. Maries 
Lumber Co., St. Maries, Idaho; 
director of production develop- 
ment and general manager of 
Tenex, Inc.’s, particle board di- 
vision; and production analyst fo1 
Potlatch Forests, Inc. 


Statewide Lumber Co... . RICHARD 
CLARK is new sales manager, resi- 
dential remodeling div. Clark, with 
Statewide for 10 years, will head 
staff of five salesmen and supervise 
all remodeling activities. 


DAN H. KILLPACK has been named sales 
representative in Kansas and northwestern 
Missouri by Mastic Tile Div., Ruberoid Co 
Prior to joining Mastic, Kilipack was sales 
man for Acme Distributing Co. in Salt Lake 
City, Utah. 
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R. G. DICKINSON has been appointed as- 
sistant sales manager for Rosboro Lumber 
Co. of Springfield, Ore. Dickinson has been 
with Booth-Kelly Lumber Co. of Springfield 
since 1952, as assistant sales manager. His 
duties will cover general assistance in the 
sales department for all Rosboro products. 
A native Oregonian, he is secretary of the 
Willamette Valley Hoo-Hoo Club. 


Lloyd A. Fry Roofing Co. 
STERNE S. GIBNEY is the newly- 
appointed director of purchases 
for the company’s Volney Felt 
Mills Division. 


Curtis Companies, Inc... . IVAN H. 
RAMSEY has been appointed direc- 
tor of sales for this Clinton, Iowa, 
millwork manufacturer. He will 
handle all national field sales 
activity for Curtis woodwork, 
Fashionwood cabinets, and store 
fixtures. Associated with the com- 
pany since 1937, Ramsey has been 
district sales manager of the 
Northeast District. 


Keasbey & Mattison ... Ss. R. Mac- 
WHINNEY has been named mer- 
chandising manager of asbestos- 
cement pressure pipe, Cement Pipe 
Div. MacWhinney joined K&M as 
general line salesman in its Chi- 
cago district. E. J. LAWLESS will 
serve as sales engineer in the 
Building Products Div., and c. c. 
CLUBB has been appointed assistant 
district manager in the Houston 
district, responsible for asbestos- 
cement pipe sales. 


Columbia Vise & Mfg. Co. 
H. F, SEYMOUR is new board chair- 
man, with DAN C. SWANDER JR. 
heading this manufacturing firm 
as president. 

(More MOVING UP page 42) 
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Now! Over Fi 





Every month, SPA Ads presell 
prospects on Quality 


Full-page, full-color ads every month in LOOK Magazine.......+++. 
PLUS 


Full-page, full-color ads 
in all these 
highly selective magazines......... 
| > 
‘ BOO 
[ASP BUILD, 
ere 


‘Np PLANS 
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You sell Quality when you feature 
Grade Marked Southern Pine 
produced by the mills of the 


Southern Pine Association 


Stocked by better lumber dealers 


ALABAMA 


The Allison Lumber Company 

Olon Belcher Lumber Company 
E. Belcher, inc. 

W. A. Beither Lbr. Co. 

W. E. Belcher Lbr. Co., Inc. 

Clancy Lumber Company, Inc. 

Graham Lumber Company 

Albert Holman Lumber Co. 

International Paper Co. 
(Southern Lumber Div.) 

Jackson Saw Mill Co., Inc. 

Ray E. Loper Lumber Company 

McMillan Mill Company 

McShan Lumber Company 

T. R. Miller Mill Co., Inc. 

Reid Brothers Lumber Company 

Scotch Lumber Company 

M. W. Smith Lumber Company 

M. W. Smith Sawmill Co. 

W. T. Smith Lumber Co., Inc. 

Summerville Brothers Lbr. Co. 

Horace S. Turner, Jr., Inc. 

W. T. Vick Lumber Company 

W. J. Word Lumber Company 


ARKANSAS 


Graydon Anthony Lbr. Co 

Arkansas-Louisiana Lumber Co. 

P.£. Barnes Lbr. Co. 

Bass-Clark Lumber Company 

Bearden Lumber Company 

Bradley-Southern Division 
Potlatch Forests, Inc. 

Crossett Lumber Company 

Dierks Forests, Inc. 

Fordyce Lumber Company 

W. S. Fox & Sons 

Fuller Lumber Company 

Gurdon Lumber Co., Inc. 

Hot Spring County Lumber Co. 

Ozan Lumber Company 

Reynolds & Draper Lumber Co. 

Sturgis Brothers 

H. G. Toler & Sons Lumber Co, 

Urbana Lumber Company 

J. L. Williams & Sons 

B. G. Wilson Lumber Co. 

Herman Wilson Lumber Co 


Bellamy 
Brent 
Green Pond 
Birmingham 
Centreville 
Maples . i 
esville 
Noniport 
Mobile 


Jackson 
Tuscaloosa 
Brewton 
McShan 
Brewton 
Evergreen 
Fulton 
Jackson 
Camden 
Chapman 
Aliceville 
Mobile 
Hamilton 
Scottsboro 


Hope 
Emerson 
Hamburg 
El Dorado 
Bearden 
Warren 


Crossett 
Hot Springs 
Fordyce 
Pine Bluff 
Lewisville 
Gurdgn 
Malvern 
Prescott 
El Dorado 
Manning 
Leola 


Urbana 
Sheridan 
Hot Springs 
Leola 


LOUISIANA—Continued 


A. J. Hodges Industries, Inc. 

Hunt Lumber Co., Inc. 

L. D. Kellagg Lumber Co. 

Lock-Moore & Company 

Loaislana Long Leaf Lumber Co. 

Martin Timber Company 

Roy O. Martin Lbr. Co., Inc. 

Carroll W. Maxwell Lumber Co. 

Olin Mathieson Chemica Corp. 
(Forest Products Division) 

Pace Brothers Lismber Co. 

N. D. Roberts Lumber Co. 

Sabine Lumber Company 

Springhill Lumber Company 

Sturgis-Nix Lumber Company 

Tremont Lumber Company 

The Urania Lumber Co., Ltd. 

Woodarg-Walker Lumber Company 

Woodard-Walker Sawmill Company 


MISSISSIPPI 


Ackerman Planing Mill Co. 
Bailey Lumber Co. 

Crosby Lumber & Mfg. Co. 
The L. N. Dantzler Lumber Co. 
A. DeWeese Limber Co., Inc. 
D. L. Fair Lumber Company 
Hood Lumber Company 

Joe N. Miles & Sons 


Dierks Forests, Inc. 
Fleishel Lumber Company 


NORTH CAROLINA 


Barrow Manufacturing Co. 
Corbett Lumber Corporation 
L. R. Poreman & Sons Lumber Co. 


Lumber Rives Manufacturing Co., Inc. 


3. S. Turner & Son, Inc. 
H. M. Walker Lumber Company 


SOUTH CAROLINA 


j. S. Dixon Lumber Co. 
Flack-Jones Lumber €o., Inc. 
Holly Hill Lumber Company 


Shreveport 
Ruston 
Alexandria 
Lake Charles 
— 


Cas 

Alonandria 
Pollock 

Shreveport 


Minden 
Alexandria 


wattle 
Springhill 
Ruston 
Joyce 
Usania 
Taylor 
Heflin 


Ackerman 
Laurel 
Crosby 
Perkinston 
Philadelphia 
Louisville 
Hermanville 
Lumberton 


Kansas City 
St. Louis 


Ahoskie 
Wilmington 
Elizabeth City 


. Lumberton 


Weldon 
Battleboro 


Lake City 
Monck’s Corner 
Holly Hill 


essions! 


SOUTH CAROLINA—Continued 


Million 


ie. 


FLORIDA 
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Alger-Sullivan Sawmill Company 

ow gry Lumber & Export Co. 
H. & J. O. Huxford, Inc. 

Mutual Lumber Co. 

Neal Lumber & Mfg. ~ 

Ocala Lumber Sales Co., 

Perry Lumber Co., Inc. 


GEORGIA 


Alexander Brothers Lumber Co. 
ugusta Hardwood Co. 

Balfour Lumber Co. 

Del-Cook Lumber Co. 

ex Lumber Company 
. T. Fuller Lumber Company 

Georgia-Pacific Corp. 

Holly Springs Lumber Co. 

The Langdale Company 


-Stewart Lbr. Co. 
Reynolds & Manley Lbr. Co. 
Rush Lumber Company 
Shepherd Lumber Corporation 
L. B. Springle Lbr. Co 
Sullivan Lumber Company 
Tolleson Lumber Company 
Union Timber Corp. 

Wade & Whittle Lumber Co. 
H. & J. Williams Lbr.Co., Inc. 
Willis Lumber Company 


LOUISIANA 


t A. Bentley Lumber Company 
L. L. Brewton “1 Company 

Ronald A. Coco, Inc. 

Crowell Lumber Industries 

Hillyer-Deutsch-Edwards, Inc. 


Century 
Jacksonville 
Perry 
Jacksonville 
Blounstown 
Ocala 

Perry 


Columbus 
Augusta 
Thomasville 
Adel 

Ellijay 
Ocilla 
Augusta 
Atlanta 
Valdosta 


Macon 
Savannah 
Hawkinsville 
McRae 
Gainesville 
Preston 
Perr 
Cogdell 
Douglas 
Nashville 
Bainbridge 


Zimmerman 
Winnfield 
Baton Rouge 
Long Leaf 
Oakdale 


Lightsey Brothers 

Carl W. Mullis Lbr. Co. 
Russeliville Lbr. Co. 
Tilghman Lumber Company 
C. M. Tucker Lumber Corp. 


TENNESSEE 


E. L. Bruce Co., Inc. 
Vestal Lumber & Manufacturing 
Co., Inc. 


TEXAS 


Allen-Peavy Lumber Company 
Anderson Manufacturing Co. 
Angelina County Lumber Company 
Atlanta Lumber Co. 
Boettcher Lumber Company 
W. T. Carter & Brother 
Ealand-Wood Lumber Company 
Edens-Birch Division 

Southwest Lumber Mills, Inc. 
Grogan Brothers Lumber Company 
Grogan-Cochran Lumber Company 
Lacy H. Hunt Lumber Co. 
Kirby Lumber Corp. 
L. & M. Lumber Company 
Southern Pine Lumber Company 
Williams Lumber Company 


VIRGINIA 
Barnes Lumber Corp. 


Union Bag-Camp Paper Serpentine 


The Williams & McKeitha 
Lumber Co, 


Miley 
Lancaster 
Sumter 
Sellers 
Pageland 


Memphis 
Knoxville 


Kountze 
Tenaha 
Keltys 
Atlanta 
Huntsville 
Houston 
Jasper 
Corrigan 


Conroe 
Magnolia 
Nacogdoches 
Houston 
Willis 

Diboll 
Cleveland 


Charlottesville 
Franklin 
Lynchburg 
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call Tased for 


WEST 
COAST 


d 
iy (gntroll 


LUMBER 


TARTER, WEBSTER & JOHNSON 


ARE MANUFACTURERS AND DISTRIBUTORS OF 


- Sugar and Ponderosa Pine 
Shop and Selects 

Sugar and Ponderosa Pine 
Boards 

Douglas and White Fir 
Shop and Selects 

- Douglas and White Fir 
Dimension and Boards 

ViIncense Cedar Boards 


& Redwood Commons and 
Selects 


- Ponderosa Pine and Fir 
Mouldings 


V Readymade Fence 


TW&J sawmills manufacture lumber products 
from six Western Woods. To give the trade 
complete one-call service on all West Coast 
lumber products TW&J have buying offices 
in producing areas to handle the cut of 
additional major Pacific Coast sawmills. 


1960 is TW&J’s 50th YEAR in the LUMBER BUSINESS 


Tarntrer.Wesster & Jounson, Ine. 


P.O. BOX 3498 —_- 
San Francisco 19, California @ 
PRospect 6-4200 Teletype SF 211 


TOP-QUALITY TEXTURE PAINT, in powder 
form, is end product now emanating from 
this recently-completed U. S$. Gypsum Co. 
paint plant in Chamblee, Ga., on Atlanta's 
northernmost outskirts. Employed in the 
20,000 sq. ft. factory-warehouse are 15 office 
workers and warehousemen. James S. Barry 
and Ed O'Donnell are plant superintendent 
and foreman, respectively. USG’s new South- 
ern plant warehouse assures improved service 
to Dixie markets. 


REYNOLDS METALS CoO. 
Philip C. Koeber has been pro- 
moted to newly-created post of 
distributor coordinator, architec- 
tural and building products. Reg- 
istered architect in Texas and Vir- 
ginia, Koeber joined Reynolds in 
Louisville, Ky., in 1955. 


Koeber Croft 


CELOTEX CORP. Al Croft 
has been appointed publicity man- 
ager of this manufacturer of build- 
ing products. He will be concerned 
with preparing newsworthy re- 
leases and developing special ma- 
terial in the building products 
field. 


INSULATION BOARD INSTI- 
TUTE ... J. V. Jones, general 
sales manager, Armstrong Cork 
Co., has been elected president of 
this organization of _ insulation . 
board manufacturers. Other new 
IBI officers include: J. W Brown, 
National Gypsum Co., vice-presi- 
dent; J. K. Bolton, U. S. Gypsum 
Co., treasurer; and M. M. Morris, 
Celotex Corp., assistant treasurer. 


Jones Mohrhusen 


WALLACE E. JOHNSON 
Arthur H. Mohrhusen has joined 
this Memphis company as _ vice- 
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president of marketing, sales pro- 
motion, public relations, and ad- 
vertising. Mohrhusen will hold the 
same title with Standard Builders 
Supplies, Inc., wholesalers of basic 
building materials. Mohrhusen was 
previously connected with Brun- 
ing Brothers, Inc., and Devoe & 
Raynolds Co. 





JOHNS-MANVILLE CORP. 

C. B. Burnett has been elected 

president and chief operating of- 

ficer of this manufacturer of in- 

dustrial and building materials. : j 

A. R. Fisher will relinquish the ais: DESIGNED 

office of president which he has : With the or 

held since 1951. He will continue | in salad 

as chairman and chief executive 

officer. Fisher has been director 

since 1951. Burnett joined Johns- 

Manville in 1931, attaining experi- s = 

ence in production, engineering, Majestic 

cost reduction, planning, and ad- 

ministration. He was elected ex- , . 

ecutive vice-president and a direc- Circulator Fireplace 

tor in 1957. © Circulates heat other fireplaces waste 
@ Pre-engineered — eliminates guesswork 
Smoke dome, downdraft shelf, damper 
and firebox in one unit, proportioned for 
efficient operation. Addition of ductwork 
circulates warmth to other parts of 
house. Heavy gauge steel. Six sizes. Fin 
ish with any style mantel. Saves time, 
work, expense, gives all the sure-fire 
performance of finest all-masonry job 





Majestic’s exclusive “Radiant Blades’, welded to back 
and sides of firebox, capture maximum of circulating air 
and direct it over hottest part of unit for increased heating 
efficiency. Also adds rigid support to firebox wall. 


Burnett McDonald 


MATHES Co. ... Harold Mc- 

Donald has been named vice- 

president, manufacturing, for this 

manufacturer of residential and 

commercial air conditioners and 

heat pumps. McDonald’s post was 

recently created as part of an over- S M O KE D O ME 
all corporate plan providing for @ Ideal for multi-opening fireplaces 
future company growth. McDonald @ Integral lintel saves masonry time 
joined Mathes in 1954 as tool and High, sloping sides cut work, elimi- 
die shop foreman, later being pro- nate guesswork. Built-in damper, un- 
moted to tool design engineer, breakable blade, handy “O” and “C” 
plant manager, and manufacturing pull chains. 7 sizes. 


. SRT ME Sve 
director. Scr aeate tt 


‘ 
1h 


BESTWALL CERTAIN - TEED 
SALES CORP....Sam H. Bundy 
has been appointed manager of 
new Houston, Texas, district sales 
office. Bundy, member of Best- 
wall’s sales organization for fifteen 
years, was formerly sales super- 
visor of company’s Dallas district. 


18 Different 
SIZES : 


Formed stee! Cast iron és 
damper with an built for 
unbreakable steel valve pre yo gu « 

plate that fits snugly to damper steel valve plate, ag nal 
opening. Poker type or rotary fitted to cast body for tight 
face control. Heavy gauge steel closing. Rotary face or 
construction withstands effects poker control, 

of weather and hard use. 


HARBOR PLYWOOD CORP. 
Gerald S. McCarthy is newly- 
elected executive vice-president. 
McCarthy joins Harbor after nine 
years os h sagitione +i and gen- WRITE FOR MAJESTIC'S COMPLETE FOLDER OF BUILDING PRODUCTS 
are © © + ¢ Ly @ ‘ - ° 
eral manager of Umpqua Plywood | py} Majestic Co., Inc. 414-AC Erie Street, Huntington, Indiana 


Corp. | 


esoeeeeeeeeeeeeeeeeeee 


see ee eer en, e er eee wer ene 
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MANUFACTURER NEWS 





CLINTON, S. C.: Modernwood 
Co.’s newly formed Southeastern 
District will be under management 
of Raymond C. Britt. Company man- 
ufactures Modernwood and Cushion- 
PLY laminated block flooring for 
residences, business, and gymna- 
siums, Their Southeastern District 
is composed of Florida, Georgia, Ala- 
bama, North Carolina, South Caro- 
lina, and Tennessee. 


NEW YORK, N. Y.: Net sales and 
income of the Ruberoid Co. for nine 
months ended September 30, were 
highest in company history. 

PITTSBURGH, PA.: Pittsburgh 
Plate Glass Co. sales for third quar- 
ter of 1959 were $166,368,174, ap- 
proximately 10 per cent above sales 
reported for same period of 1958. 


MARSHALL, MICH.: Tractor Mate, 








Random length Pine 
Dimension (15" 
surfacing) 


Pine Shelving, clears 
and Knotty Pine panels 


7/4 Pine and White Fir 
mmons 


Random length White 
Fir Dimension 


Sugar Pine Selects 


Redwood 




















You don’t have problems like the gentle- 
men above when you purchase Black Diamond 
Kiln Dried White Fir studs. They’re straight 
when they arrive and they remain straight in 
your bins. 

Try acar of our selected economy precision- 
trimmed studs—the finest available anywhere. 
They’re strap-packaged for fork lift unload- 
ing. Also available in 2 and better dimension, 
including 10 to 15% No. 3. Write us for the 
name of your nearest wholesaler. 


BLACK DIAMOND LUMBER CO. 


TWX: SC 112 
P. O. BOX 7050 


DAMMIT, BENNIE 
| TOLO You NoT 
TO CUT THE BANDS 
ON THOSE GREEN 
BANANA Wooo 
STUDS! — 





GLadstone 1-6571 
SACRAMENTO, CALIF. 
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Inc., formerly of South Bend, Ind., 
has recently completed move to 
larger quarters here. Move brings 
company’s manufacturing facilities 
closer to sources of supply and 
effects expansion of facilities. Trac- 
tor Mate manufactures fork lifts, 
sold exclusively through Ford Trac- 
tor distributors and their dealers. 


PITTSBURGH, PA.: National Met- 
al Products Co., producers of alumi- 
num siding, thresholds, weather- 
stripping and related products, has 
purchased Reese Metal Weather- 
strip Co. of Minneapolis, Minn. 
Chester W. Ellingson Jr., former 
director of purchases-headquarters 
for Westinghouse Electric Corp., 
will head the Minneapolis company, 
which will be operated as subsidiary. 
Reese, with 25,000 sq. ft. plant, 
manufactures complementary line 
of aluminum building products in- 
cluding full line of window and door 
moldings. 


NEW YORK, N. Y.: Panelyte Div. 
of St. Regis Paper Co. is planning 
substantial expansion program at its 
industrial laminating plant; widen- 
ing of its manufacturing facilities at 
its decorative laminating plant; and 
modernization and expansion pro- 
gram at its thermoplastics plants. 
Panelyte Div. is closing its Chester 
Packaging Products Div. plant at 
Yonkers, N. Y., transferring some 
of its products and operations to 
other plants. 


WILMINGTON, DEL.: Bestwall 
Certain-teed Sales Corp. has opened 
regional credit office here. Ben- 
jamin H. B. Koons Jr. will be re- 
gional credit manager, and William 
J. Pratt, assistant. 


MINNEAPOLIS, MINN.: Trans- 
wall Folding Partition Division of 
Bemis Brothers Bag Co. has been 
purchased by Waco Mfg. Co. Under 
new management, Transwall Divi- 
sion will continue to produce its 
lines of folding partitions for indus- 
rial and institutional use, operating 
through its present distributors. 


GALLATIN, TENN.: Gallatin Alu- 
minum Products Co. has completed 
6,000 sq. ft. addition to its plant here, 
giving firm 27,500 sq. ft. of operating 
space. GAP recently added anodized 
doors and windows and self-storing 
storm doors to its lines of aluminum 
combination storm doors and win- 
dows. 


MEMPHIS, TENN.: Frank UH. 
O’Connor, with E, L. Bruce Co. since 
1937, was recently named executive 
vice-president, post vacant since 
1954. Action was voted by stock- 
holders. O’Connor previously has 
served as director and vice-presi- 
dent. 
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MACON, GA.: Construction of | E | ! J 
new 88,000 sq. ft. fabricating build- | T AY 
ing at Armstrong Cork Co.’s fiber- | 
board manufacturing facilities here | 
is progressing on schedule towards THIN T, A 
January, 1960, completion date. MEET US AT BOOTH #146 
Building, part of an extensive plant 
expansion program, will house ad- / 
ditional fabricating and _ finishing a 4 h 
equipment used in manufacture of cs "t OW 
Cushiontone and Temlok ceiling x oe = ren y 
products. Construction also is sched- : 5.6.7 
uled to begin on a new Macon ware- eS 60 
house this year as soon as necessary PTA Soh 


steel becomes available. ; Vv oO £f h 
VICKSBURG, MISS.: Plans are | ULCO offers the 
under way here to more than double | widest selection of 


manufacturing capacity of Missis- 
sippi Valley Cement Co. plant at Rolled-Formed and 


Redwood. Consulting engineers will (4 P 
prepare preliminary plans. Expan- . = ; Extruded Aluminum 
sion is necessary because demand Component Shapes 


for Valley cement is said to be ex- : 
ceeding present production at the for Storm Windows, 


Redwood plant. - <= aS 

P : —<JE Ps : Porch Enclosures, 
NORFOLK, VA.: Childress Win- 

dow Works has opened new sales . Screen Doors and 

branch here, with production of : : ° 

storm doors to begin at the main , Screens. Write for 

plant as part of expansion program. if fe complete informa- 

Other products manufactured at the es P 

plant here include jalousies, storm ‘ tion! 








windows, awning-type windows and Pye 
glass fiber windows. Company is < 
headed by T. T. Childress Jr., presi- f 
dent, and E. L. Bergelt, vice-presi- 7 
dent and general manager. 

CHELATCHIE, WASH.: Lumber- 
handling facilities are scheduled for . 
International Paper Co.’s Long-Bell : F > 
Division lumber mill to be con- x N F 
structed here. Mill will be located | }); ; S 
near plywood plant now under con- i se: 
struction. Building shells for lumber | \G y . 


handling units will include lumber 
storage and loading building, cooling 


building, and planing mill. Basic tees 301 Mo. 3 5 berwan Ne. wet , Ne. 7 aia 
+ % : : lass Frame ullion "x s rop-in Glaze ox Frame wi: 
unit in construction will be crane | 379i S"Tsi\ 6. for 301, 303 and 32) Glass Frame -160 Plastic Spline 


shed, 800’ x 112’. 15/32” x 15/16” Groove, 7/16" x 3/4” 


No. 702 


MISSOULA, MONTANA: Evans | Ne. 321-323 a, 308 
, : Jalousie Glass F No. WE-2 No. PE-4 
Products Co. of Plymouth, Mich., pony Rrra 3/8" x 15/16" — Srep-ta Glaze 1” Squeve Tubicg with 
and Vancouver Plywood Co. of | 3/8” x 15/16” oe ir Frame Kick Plate Groove 
Vancouver, Wash., have formed | No. WE-8 gif day. 

jointly-owned company to construct | Ne. 321-322 Glass Frame for No. PE-11 

, Picture Wind No. WE-7 $s Tubi 

and operate plywood manufacturing | Jepsvner girienea.  tya"'x 1-178" Mullion 3/8" x 1” a 
plant here. The $2%-million ply- | 3/8” x 15/16” for WE-1 and WE-2 


wood plant, incorporated as Van- 


Evan Co., will be built on land 

leased from Northern Pacific Rail- 

way Co. Frost Snyder, president of 4 

Vancouver Plywood, is president; | ube Ar eink RMS is 
and Edward S. Evans Jr., president  penvne PRODUCTS, Inc.! 


of Evans Products, is executive vice- P even yous MMMETITOR [in ath: Aettien eiee 
president. Company plans to produce NEVER | NEVER yout COMPETITOR | COMPETITOR Panett ae ’ \ 


five to six million feet of plywood 
SALES OFFICES: Atlanta Ga,; Birmingham, Ala.; Liberty, Mo.; Los Angeles, Calif; § 


monthly. 
CLINTON, S. C.: Exclusive rights Mountainside, N. J.; New Smyrna Beach, Fla.; New York City; q 
Plymouth, Ind.; Tyler, Tex. | 


to Granwood composition floor 
blocks have been granted to Ameri- | 
can Granwood Co. American Gran- 
wood plans to market product 
through franchised tile contractors 
located in principle cities of U. S. 


ST. LOUIS, MO.: Volz Concrete 
Products, Inc., manufacturer and 





x 
A 


seas eesseece 


To: Vulcan Metal Products, Inc. CHECK ITEMS OF PARTICULAR INTEREST TO YOU JJ 
Dept. S@S ’ 

screens | v00rs | winoows | enctosures | 
280! éth Avenue, South, Ls I i 
Birmingham, Alabama NAME 











Please send me complete information 
about VULCAN Quality Products and 
VULCAN Service. No obligation. city STATE 

See LLL LLL eeLLLe ia 


ADORESS 
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supplier of building materials, has 
been reorganized as result of Aris- 
tocrat block development. Charles 
H. Close, former sales manager, will 
be president of new company, Volz 
Aristocrat Plastics, Inc., and its twc 
subsidiaries. Close and William G. 
Gittins, with group of associates, 
have purchased interests of Edward 
R. and Samuel J. Gittins. Volz Aris- 
tocrat Plastics will license concrete 
producers to make and sell Aristo- 
crat block, claimed to make possible 
erection of completely-finished, load- 
bearing wall in one_ operation, 
without lathing, plastering, painting, 
or finishing. 


JENKINTOWN, PA.: Robert Law- 
rence has joined Caloric Appliance 
Corp. as marketing manager, re- 
sponsible fer all studies and ad- 
visory services related to marketing. 


SAN FRANCISCO, CALIF.: Ship- 
ments of redwood lumber to Eastern 
markets during first half of 1959 
increased nearly 24 per cent over 
shipments for same period last year, 
according to California Redwood 
Association. 


HOUSTON, TEX.: Clark Wire & 
Supply Corp., manufacturer of screen 
wire, channel, and other compon- 
ents, will again hold its “dealers- 
only” drawing for an air-conditioned 
Cadillac sedan. Drawing will be held 
in April, 1960, deadline being March 
15. 


CALDWELL ) 


SiN 





PANAMA CITY, FLA.: Harbor 
Plywood Corp. of Aberdeen, Wash., 
opened a new warehouse here re- 
cently. This fifth warehouse opened 
by Harbor this year is 14,200 sq. ft. 
Stran-Steel building. H. W. Van 
Natta, manager of Jacksonville 
warehouse, supervises Panama City 
branch. Charles Hayman, who has 
traveled in the area for four years, 
serves as territory salesman. Ware- 
house and office details will be 
handled by Gerald Whitehead and 
Charles Tew. 


ALEXANDRIA, LA.: Dek Indus- 
tries Inc. of Louisiana has taken 
over an existing warehouse here. 
Firm manufactures and distributes 
aluminum siding for residential 
structures. Only warehouse facility 
is planned at present, but the firm 
may later build a plant here also. 
Operating from executive offices in 
New York, Dek has plants in 
Pennsylvania, California, and Geor- 
gia. 


PITTSBURGH, PA.: T. J. Mc- 
Ginnis has been named manager of 
Kopper’s Northeastern District with 
headquarters at Newport, Del. W. M. 
Barnes is newly-appointed manager 
of the Southeastern District with 
headquarters at Charleston, S. C. 
Eastern District has been divided 
into two districts — Southeastern 
District, comprising all plants, sales 
and procurement offices south of 


Virginia-North Carolina line; and 
the Northeastern District, compris- 
ing all plants, sales and procurement 
offices north of this line. 


MACEDON, N. Y.: Kordite Corp.. 
manufacturer of polyethylene roll 
sheeting, has opened warehouses in 
Dallas, Tex., and Atlanta, Ga. Regu- 
lar franchised distributors may now 
obtain roll sheeting direct from 
warehouse. 


CHICAGO.: ILL.: Highest sales 
and earnings for any third quarter 
and nine months in its 46-year his- 
tory have been reported by Ameri- 
can-Marietta Co. Thus, the com- 
pany’s financial position at end of 
nine months was strongest in its 
history. 


CLINTON, IOWA: Curtis Com- 
panies, Inc., manufacturer of doors, 
windows, and FashionWood cabi- 
nets, has discontinued policy of 
operating factory branch offices and 
warehouses. Progress has been made 
in closing branch offices and ware- 
houses, and in marketing Curtis 
products through independent dis- 
tributors. Cross-country distributor 
organization network is functioning, 
with headquarters located in major 
marketing areas. 


CHICAGO, ILL.: Richard H. 
Fisher has been appointed eastern 
Virginia sales representative for 
Zonolite, producer of vermiculite 





immediate delivery, factory service 
from Caldwell's Jackson SPIREX plant 


Southern Spirex customers get far more than warehouse service! 

Our Jackson Spirex plant is a complete manufacturing facility, staffed 
by capable manufacturing people. Luther Johnson, plant manager, 

is familiar with southern building practices and requirements, 

ind the entire operation is geared to serving these needs. When you 
pecify Spirex, you get the best sash balance, you get the exact 


size and type needed, and you get it when you want it! 


For complete information on SPIREX con- 
tact the Caldwell representative in your 
area, or write directly to the factory. 


CALDWELL MANUFACTURING CO. 
Rochester, N. Y.—Jackson, Miss. 


Caldwell’s Southern Spirex 
Plant, in Jackson, Miss., 
serves the South and South- 
west with complete factory 
facilities. 


SPIREX 


the spiral sash 
balance with 
full-length coil spring 
Every SPIREX balance has a 
full-length coil spring of pat- 


ented design which eliminates 
internal friction. ‘The SPIREX 
spring is housed in a rigid 


metal tube, securely fastened 
at both ends. This 
longer lasting, smoother, 
quieter window operation. 


means 


ll 
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products. Fisher was formerly as- 
sociated with Raleigh Knife and 
Saw Co., Raleigh, N. C., and Joseph 
Guss & Sons, Washington, D. C. 


ST. LOUIS, MO.: Major expan- 
sion program shortly. will double 
production at W. S. Dickey Clay 
Mfg. Co.’s plant here. Plans call for 
470’ Swindell-Dressler straight line 
tunnel kiln. Horizontal extrusion 
machines will be added to those in 
use. At cost exceeding $800,000, ad- 
dition will increase production by 
over 30,000 tons annually. Buildings 
and equipment scheduled for use 
early in 1960. 


PICAYUNE, MISS:.: Recently 
completed veneer mill facilities of 
Picayune Veneer and Plywood Co. 
have been sold and will be known 
as Pearl Veneer Company, Inc. 
Vernon Toussaint, Hattiesburg, is 
president of new company. W. C. 
Young, Bay Springs, will be in 
charge of Picayune office. Company 
will produce commercial grade 
veneers only. 


NORFOLK, VA.: A_ $6.5-million 
expansion of Lone Star Cement 
Corp.’s plant here has been author- 
ized by firm’s board of directors. 
Expansion program includes -addi- 
tion of 1-million-barrel kiln, in- 
creasing productive capacity to 2.3- 
million barrels per year. 


MIAMI, FLA.: United Trussed 
Roof Co., Inc., has sold its truss man- 
ufacturing division here to Renuart 
Lumber Co. of Coral Gables, now a 
licensed United truss _ fabricator. 
United, now concentrating on pro- 
duction of truss hardware, has re- 
organized its plant layout, installed 
new presses, and retooled. Now, it 
reportedly is capable of fabricating 
plates, angles, and correlated metal 
components in quantity sufficient to 
build 10,000 United trusses daily. 
J. Stanley Burke is president. 


BRUNSWICK, GA.: Three super- 
visory personnel have been appoint- 
ed to Bestwall Gypsum Co.'s plant 
here. Dale R. Greve is production 
superintendent; Harry Dyer, office 
manager; and Walter J. Wagner, 
quality supervisor. Brunswick plant, 
newest of nine Bestwall gypsum and 
paper plants, will be largest gypsum 
plant in South. Costing seven-mil- 
lion dollars, it will supply entire 
southern states with full line of 
gypsum products, including plasters, 
lath, fire-resistant wallboards, and 
industrial gypsums. 


DECATUR, GA.: V. Witt recently 
attended four-day conference spon- 
sored by Curtis Companies, Inc., of 
Clinton, Iowa, to acquaint key men 
with 1960 basic plans. 


DALLAS, TEX.: Pecora, Ince., re- 
cently appointed Glisson (Chick) 
Wilson as Dallas area representa- 
tive. Wilson will work out of Pecora’s 
new manufacturing - warehousing 
plant in Garland, Tex. 
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a 
\ *AD BEST BUY IN THE BUSINESS! 


oe. 


a. STRONG 


EFFICIENT 
ECONOMICAL 


ASPHALT- 
WATERPROOFED 


MAFTEX INSULATION BOARD SALES CO., INC. 
Standard Oil Building, Baltimore 2, Maryland 
Specializing in Roof Insulation, Sheathing and Shingle Backer e 





% Conforms to FHA and VA standards 
% 1/2" and 25/32” thicknesses 
% Standard panel sizes 


% Roof insulation also available - 
All thicknesses 


. i offer your 
ekt"customers 
sales appeal 
in the kitchen:: 


INTERCHANGEABLE 
GAS or ELECTRIC OVENS 


and [= “| 
SUE RR Koen 


RANGE TOPS 


MATCHING GRIDOLE 


16” TWO UNIT 
MODEL 16” UNIT 


— RANGE TOP 


36” RANGE TOP 


30” FOUR UNIT 
WITH GRIDOLE RANGE TOP 


TENNESSEE STOVE WORKS 
CHATTANOOGA 1, TENNESSEE 
VISIT US — SPACE 868, COLISEUM AND SPACE 335, HILTON — NAHB — CHICAGO 


For more details on above items, use Coupon on Page 65 














PRODUCT PARADE 





IRON COLUMN SOCKET 


¥ Ornamental wrought iron column 
my socket has been developed by Versa 
Products Co., Dept. SBS, Lodi, Ohio. 


More ornate, it was designed with 
center hole, allowing circulation and 
drainage of column’s interior walls. 
Socket recessed to allow height ad- 
© justment. Reportedly tolerates minor 
errors in cutting which do-it-your- 
selfers might commit when adjusting 
columns. 

Write Ll on reply card, page 65. 


VINYL WALL PATTERN 


Mojave — with flat, non-reflective 
finish that looks like suede — is 
latest addition to Koroseal vinyl 
wall covering by B. F. Goodrich, 
Dept. SBS, Akron, Ohio. 

Mojave is available in 39 colors, 
including several popular solid ac- 
cents, plus pastels and neutral 
shades. With Mojave, Koroseal wall 
covering line now contains nine dis- 
tinctive patterns, including moss, 
linen weave, straw weave, Nassau, 
rope square, Bali, and Everest. 

Write L2 on reply card, page 65. 


COLOR FENCING ALUMINUM 


Customized color styling, privacy, 
and wind protection reportedly can 
be added to chain-link fencing with 
Colorweve, aluminum fence ma- 


48 


terial by Plastic Lume, Inc., Dept. 
SBS, Nevada & Bridgeway Sts., 
Sausalito, Calif. 

Colorweve fence consists of tem- 
pered, vinyl-coated aluminum in- 
stalled between chain-link construc- 
tion. Tie-in slats, woven diagonally 
at regular intervals, anchor Color- 
weve strips, permitting colorful pat- 
terns. 

Available in white, camellia, pink 
desert sand, beige, lime green, and 
terra cotta. Purportedly outlasts 
fence. 

Write L3 on reply card, page 65. 


WOOD-PAINT SCRAPERS 


Temperite paint scrapers are avail- 
able from R. Murphy Co., Dept. SBS, 
Ayer, Mass. 

Features include: angled points 
for corner scraping; two-edged, 
heavy steel blade; machine ground 
on both sides of double cutting edge; 
and bright yellow and green finish. 


ad 


Available on cards for self-service 
selling or in bulk. 
Write L4 on reply card, page 65. 


WALL-CEILING ADHESIVE 


Adhesive for use with various types 
of wall and ceiling construction ma- 
terials is offered by Marvan Corp., 
Dept. SBS, P. O. Box 219, West 
Hartford, Conn. 

Adhesive reportedly makes for 
stronger structural unit, usable with 
wall materials other than gypsum. 
Product — water-based emulsion of 
paste-like consistency — ready to 
use from container. Natural colors 
match wallboard, with no applica- 
tion hazards due to toxic solvents. 
Adhesive, water-resistant and re- 
taining built-in plasticity, has shelf 
life between six and nine months. 

Slow drying paste said to allow 
applicator good open assembly time. 
Tests purportedly show bonding 
strength not affected by freezing. 
Clean tools, hands with water. 

Write LS on reply card, page 65. 


PUSHBUTTON LOCK 


Pushbutton lock for interior doors 
has been added to Dexlock line by 
Dexter Lock Div., Dexter Industries, 


Inc., Dept. SBS, Grand Rapids, Mich. 

Privacy set designed with push- 
button inside knob center and emer- 
gency key. Locks doors with push of 
button; unlocks when inside knob is 
turned or door closed. Allows choice 
between pushbutton or standard 
turnbutton operation. Available in 
three knob designs. Interior parts are 
cold-rolled steel, with brass, bronze, 
or aluminum exteriors. Contains 
self-aligning latch, factory pre-as- 
sembled tie screws, and snap-on rose 
concealing tie screws. 

Write L6 on reply card, page 65. 


UTILITY HEATER 


Portable, full-automatic utility heat- 
er, called “Weather Master,” is 
available from Siebring Mfg. Co., 
Dept. SBS, George, Iowa. 

Weather Master said to produce 
instant heat, 18-hour capacity fuel 
tank making it ideal for all-night 
heating. One man purportedly can 
handle heater, compactly designed 
and mounted on semi - pneumatic 
wheels and casters. Plug electric 
cord into 115 volt AC outlet; turn 
switch. Automatic ignition turns on 
fuel, ignites it, and starts fan. 

Combination electric and oil-burn- 
ing heaters, with 200,000 and 300,000 


BTU’s, have weights of 156 and 175 

lbs. Heaters can be operated on 

kerosene, No. 1 or No. 2 fuel oil. 
Write L7 on reply card, page 65. 
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JOO LELE Nails Now 


In Modern 


Hundred-pound nail containers have gone the way 
of old-fashioned kegs! We’re no longer packing 
nails that way. Now every type, size, and finish of 
top-quality DixisTEEL Nails come only in the handy 
50-pound Nail Caddy. It is strong, durable, and 
weather-proof. It is far more convenient and easier 
to handle — both for you and your customers. 


orver (DAS Nats FOR EVER 


Here are a few of the many types available: 
BRIGHT—GALVANIZED—BLUED—CEMENT CO 


Made Only by 


ATLANTIC STEEL COMPANY - ATLANTA 1, GEO 
P. O. Box 1714 TRi 5-3441 
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WOODWORKING TOOL 


New approach to making squares and 
cutting right angles is now available 
from Squangle Corp., Dept. SBS, 
Lynnwood, Wash. 


Woodworking tool, called “Squan- 
gle,” reportedly saves time and as- 
sures accurate marking of degree or 
pitch in cutting rafters, window 
setting, and door sill degree settings. 

Squangle is metal T- or L-shaped 
carpenter’s square. Unit is compact 
with 12” blade and 8%” arms. 
Squangle has two built-in level 
bubbles, said to make it two squares 
and two levels in one tool. 

Write L8 on reply card, page 65. 


DOUBLE HUNG WINDOW 


Line of double-hung windows, in- 
cluding first to be glazed with new 
lightweight Thermopane, has been 
added to Bilt-Well woodwork line 
of Caradco, Inc., Dept. SBS, Du- 
buque, Iowa. 

“ngineering and construction im- 
provements incorporated into three 
window series known as super-hold, 


super-lift, and super-therm. While 
all three windows use basic Bilt-Well 
frame, each is designed for different 
market. Possible to replace either of 
less expensive windows with top- 
quality one. 

All three models have following 
characteristics in common: patented 
jamb-liner of .008 aluminum alloy; 
made of clear, kiln-dried Ponderosa 
pine, water-repellent preservative 
treated; and standardized for stand- 
ard walls, and for lath and plaster 
%”, %”, or %” thick wall board, and 
%” or 25/32” sheathing. 

Write L9 on reply card, page 65. 


PRE-FINISHED HARDBOARD 


Factory-finished Evanite Panel 4 
hardboard is offered by Hardboard 
Div., Evans Products Co., Dept. SBS, 
Corvallis, Ore. 


Hardboard, factory - finished in 
neutral ivory tone, is said to have 
perfect base for painting. Grooves 
are 4” centers or 8” centers. Joints 
are invisible with ship-lap joint on 
each panel. Panels applied with 
matching color nails to eliminate 
setting and puttying. Nails annular 
threaded, nailed into panel face. 

Write L10 on reply card, page 65. 


DECORATIVE FLUSH DOORS 


DecorDor, decorative flush doors, by 
Dusing and Hunt, Inc., Dept. SBS, 
LeRoy, N. Y., gives wide range of 
door designs and types. 

Vinyl-on-steel DecorDors available 
in saddle tan, light green, dark green, 
dark red, and mustard yellow. Fluted 
aluminum sheet offers beauty with 
dent- and scratch-resistance. Mineral 
core wood doors are available in 
standard veneers. 

Write L11 on reply card, page 65. 


ROOF SHINGLE COATING 


Del-Coat, polyurethane liquid resin, 
has been developed by Delka Re- 
search Corp., Dept. SBS, 1333 E. L. 
Grant Highway, Bronx 52, N. Y. 
Old shingles coated with formula- 
tion, then sprinkled with ordinary 
sand, reportedly are _ revitalized. 
Resin also said to straighten curled, 
weatherbeaten wooden shingles, pro- 
tecting against wind and weather. 
According to tests on metallic 
panels, formulation possesses impact 
resistance — as much as 160 in.-lbs. 
under standard impact test machine 
using 4-lb. weighted steel ball. 
Applied by brush, spray, or roller 
coating. Sand spread with sifter. 
Write L12 on reply card, page 65. 
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smear em. ma 
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GENERAL OFFICE: PORTLAND 1, OREGON 


offices 


throughout the world 


ussell, inc. 


Last year D & R shipped over 650,000,000 feet of lumber and 
allied products to satisfied customers in all parts of the United 


States. This volume has been growing steadily for over 55 years. 


DOMESTIC, EXPORT & IMPORT - RAIL & WATER 
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POLYETHYLENE HINGES 


In a shift from brass bar hinges, 
C. F. Church Division of American 
Standard Corp., Dept. SBS, Holyoke, 
Mass., has equipped its line of toilet 
seats with hinges of rigid polyethyl- 
ene. This type material is reported 
to retain luster and color in face 
of repeated cleanings. 

Hinge is produced in colors that 
match wide range of colors of stand- 
ard bathroom fixtures. Marlex hinge 
is said to be rust-free, chip- and 
crack-resistant, and to resist chemi- 
cals and corrosion. 

Write L13 on reply card, page 65. 


BUILT-IN ELECTRIC OVEN 


Built-in electric oven with integral 
exhaust blower system is announced 
by Thermador Electrical Mfg. Co., 
Dept. SBS, 5119 District Blvd., Los 
Angeles 22, Calif. 

Builder reportedly needs only one 
installation and one wiring hookup, 
instead of two installations and 
wirings separate hoods _ require. 
Motor switch located on front trim 
frame. Switch controls exhaust 
blower motor except during broil- 


ing, when exhaust system operates 
automatically. Hood covers and con- 
ceals stranded aluminum filter. Two- 
speed, three-spit rotisserie standard 
equipment on oven series. “Easy- 
view” windows optional. 

Write L14 on reply card, page 65. 


GLASS CLOTH FORM BOARD 


Glass cloth faced form board, 
marketed by Owens-Corning Fiber- 
glas Corp., Dept. SBS, 717 Fifth 
Ave., New York 22, N. Y., offers ap- 
plication advantages as permanent 
form in construction of poured-in- 
place gypsum and lightweight aggre- 
gate concrete roof decks. 


It is said particularly useful for 
low ceiling areas and multi-purpose 
rooms open to ceiling damage. Glass 
cloth facing reportedly gives new 
product tough abuse-resisting sur- 
face, with open-weave decorative 
texture. Comes in standard 32” x 48” 
x 1” thick size. Also available, on 
special order, up to 2” thick and 32” 
wide, in lengths from 42” to 48”, 
and in widths of 24” and lengths 
from 36” to 96”. 

Write L15 on reply card, page 65. 


NYLON LATCH BOLTS 


Nylon latch bolts for its Homegard % 


line of residential cylindrical lock- 


sets are introduced by Russell and 
Erwin Div., American Hardware 
Corp., Dept. SBS, New Britain, Conn. 

Designed exclusively for interior 
locksets, non-corrosive nylon bolt has 
been pigmented to complement brass © 
or bronze hardware finishes. It is 


reportedly friction resistant, afford- | 


ing quiet, easy operation, and pro- 
viding strong latch bolt assembly. 
Write L16 on reply card page 65. 


ALUMINUM STEPLADDER 


F. A. Pilgrim Co., Dept. SBS, 4449 
Lake Park Rd., Youngstown 12, 
Ohio, announces all extruded alumi- 
num stepladder. 

Front legs constructed of furrow- 
finished channels, measuring 3” deep 
by %” wide. Non-skid steps are rib- 
bed extrusions. Users reportedly may 
safely stand on top platform. Foot 
of each leg is encased with rubber 
boot to prevent movement. 

Household ladders range in size 
from 2’ to 6’. Industrial ladders are 
available in sizes from 2’ to 8’. 

Write L17 on reply card, page 65. 











are represented by over 150 


men in sales of West Coast lumber products. 


DANT & RUSSELL OFFICES IN 
WASHINGTON, D. C. 
FORT LAUDERDALE, FLORIDA 
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RUST CONTROL COATING 


Rust control coating — said to insure 
full protection on any metal surface 
within hour — is announced by 
Sapolin Paints, Inc., Dept. SBS, 205 
E. 42nd St., New York City 17, New 
York. 

Called Rustrol, coating reportedly 
dries in fifteen minutes. Two, three, 
or more coats can be applied without 
time-loss. Rustrol is said to seal out 
moisture and oxygen. Product is 
simple to apply by brush or spray, 
according to manufacturer. Flexible 
film does not crack or chip, has no 
fish odor, and is usable on any metal 
surface outdoors or indoors. 


of 


Deep red flat finish primer avail- 
able in all sizes from % pints to 
gallons. 

Write L18 on reply card, page 65. 


LOADING UNIT 


Ail INTEGRITY 


a 


in manufacture, 
grading, drying, uniformity 


Douglas Fir: West Coast Hemlock-Western Red Cedar 


* All grades of Rosboro lumber are grade stamped under 
the supervision of the West Coast Lumber Inspection 


Bureau. 


* Our mark of pride in product...the Rosboro name brand 
on the end of every piece of lumber. 








Send for 
tree booklet 


“This is ROSBORO” 


Please send me “THIS IS ROSBORO” 


NAME 





FIRM. 





ADDRESS 











ne we ee ee ee 


For more details on above items, use Coupon on Page 65 


Mod-U-Lift boom — said to me- 
chanize completely loading and un- 
loading of lumber, plywood, and 
wallboard in McCracken Modular 
Paks — is offered by Little Giant 
Products, Inc., Dept. SBS, 1678 N. E. 
Adams St., Peoria, II. 

Requiring only 4,000-ib. lift truck, 
Mod-U-Lift, with load capacity of 
1,000 lbs., reportedly can handle unit 
loads of 400 bd. ft. of lumber or 
1,200 sq. ft. of %4” plywood or wall- 
board. Slipped on lift truck forks, 
Mod-U-Lift consists of tubular boom 
from which is suspended swivel load 
carrier that can be turned 360 de- 
grees. In use, carrier lifts pack at 
center permitting finger touch ma- 
nipulation. 

Write L19 on reply card, page 65. 


SAFETY HEATER LINE 


Thermal safety cut-outs — built 
into every Electrofin heater — are 
announced by Berko Electric Mfg. 
Corp., Dept. SBS, 212-40 Jamaica 
Ave., Queens Village 28, N. Y. 
Thermal cut-outs said to protect 
against overheating due to acci- 
dental or deliberate blockage of air 
outlets, or over-voltage conditions. 
Cut-outs are small (25 amp.) bi- 


metal thermostats installed in top 
leading edge of every Electrofin 
heater. Spaced about 20” apart, 
number used depends on heater 
length. Wired in series with heating 
elements, cut-outs disconnect power 
circuit when temperatures rise ab- 
normally. 

Write L20 on reply card, page 65. 


ADJUSTABLE CLOSET SHELF 


Low-cost adjustable closet shelf, 
with built-in clothes carrier, is pro- 
duced by Leigh Building Products, 
Div. of Air Control Products, Inc., 
Dept. SBS, Coopersville, Mich. 
Shelf incorporates Leigh’s Closet 
Valet design in front edge, providing 
built-in clothes carrier which spaces 
clothes evenly to prevent wrinkling. 
Side supports are attached to 
closet walls and shelf is simply 
dropped into position — no cutting, 
fitting or finishing. Locking screws 
prevent slipping or sagging. 
Shelves are finished in ivory bak- 
ed enamel to fit closets from 23” to 
84” wide. 
Write L21 on reply card, page 65. 
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BEST IN 
A JAMB 


Reliable Protection— 
Anyway you 
want it / 


Pioneers in weather strip 
development for nearly 
60 years, Dennis today 
offers one of the indus- F Jamb 
try’s most complete 
lines of quality strip- / Saag 
ping—in metal, felt, j Peo eget 
rubber or combina- ] li te — f 
tions thereof. Well iners. Made o 
finestaluminum. 


known and well 

regarded by ey Pema pss 
users every- wan - oa ee 
where ‘ sash balance. 
Spring-flex combi- 
nation jamb liner and 
sash balance available, 
cut and notched to your 

specifications. 


Liners 


Kerf Weather Strip 


~~ Available in a wide selection of 
shapes, assuring a successful solution to any window or 
door kerfing problem. Made of highest quality spring 
aluminum or spring bronze if preferred. 


Nail-On Strips 


A wide choice of practically developed 
strips for any window or door appli- 
action. Available in spring aluminum 
and spring bronze. 


Bonderite 

Vinylume Finish 
Dennis weather strip is also 
available in Bonderite Vinylume 
finish—the superior new metal 
coating process. This long last- 
ing protective finish provides 
a uniform, satiny appearance 
and eliminates corrosion, 
“blackoff,”” and other un- 
desirable discolorations. 


Catalog upon request 


W. J. DENNIS & COMPANY 
4008 N. Kenneth Avenue 
Chicago 41, Illinois 
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for my pipe service 
department...it threads '2’’ to 2” pipe 
with just 1 Universal Die Head 

and 2 Sets of Dies. 


Looks good, does better. Perfect cutting, reaming, 
threading fast . . . and easy! Three tools operate 
independently .. . swing up out of the way for 
short pipe chucking from front. Slip-proof Speed 
Chuck is a great per- 

former. Concealed oil 

system, automatic shut- 

off nozzle. Quick-opening 

die head sets to size right 

in machine. Power?. . . 

Ritaip-built motor 

handles 2”’ pipe, conduit, 

bolt, rod—and 12” geared 

tools easily. Try it, com- 

pare it... and you'll 

understand why it’s so 

handy for pipe service! 

Leg and wheel stands 

available. At your Hard- 

ware Wholesalers. 


ay 
| The Ridge Tool Company | - 


Elyria, Ohio, U.S.A. 


THREADED PIPE... /t’s Tight...It’s Best... Costs Less! 


For more details on above items, use Coupon on Page 65 
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SOFTWOOD SHEATHING 


New PlyScord sheathing product is 
now available from Douglas Fir Ply- 
wood Association member mills, 
Dept. SBS, 1119 A St., Tacoma 2, 
Washington. 

WSP (Western softwood plywood) 
PlyScord reportedly offers special 
panel construction features designed 
to permit use interchangeably with 
PiyScord in normal sheathing and 
sub-flooring applications. In these 
uses, stiffness along major axis of 
panel is governing consideration. 

Write L22 on reply card, page 65. 


RUBBER COVE MOLDING 


All-purpose %” cove molding, de- 
signed to enable householder to re- 
place old molding or install new, is 
marketed by Cass Products Co., 
Dept. SBS, 6127 Cicero Ave., Chicago 
46, Ill. 

Called Sani-Cove-Base, molding is 
reportedly high quality live rubber, 
shaped to conform with wall and 
floor. Comes in complete kit con- 
taining 20’ of Sani-Cove-Base, water- 
proof Sani cement, application 
brush, and instruction sheet. 


No special tools purportedly need- 
ed. Available in black, brown, grey, 
and green. Said sanitary, easy to 
clean, flexible, durable, needing no 
painting. 

Write L23 on reply card, page 65. 


ROOF TRUSS INNOVATION 


Structural technique in roof truss 
construction for its pre-packaged 
homes is announced by Holiday 
House Mfg. Corp., Dept. SBS, Fort 
Worth, Texas. 

Truss utilizes glued-and-stapled 
joint construction to form long-span 
truss, said capable of supporting 
more than twice specified weight in 
National Building Code _ require- 
ments. Innovation makes possible 
long-span, low pitched roof lines 
without bearing partitions. Rigidity 
afforded by low deflection figure pur- 
portedly results in greater strength, 
guaranteeing more uniform roof line, 
eliminating truss - caused ceiling 
cracking. 

Truss made of SPIB kiln-dried, 
stress-rated southern yellow pine 


54 For more details on above items, use Coupon on Page 65 


members, joined by sheet of DFPA 
plywood. Plywood first glued, then 
stapled with 1%-inch staples, re- 
portedly forming truss joint stronger 
than conventional construction. 
“rite L24 on reply card, page 65. 


. LF ACCESSORY LINE 


Adjustable shelf standards and 
brackets have been introduced by 
Macklanburg - Duncan Co., Dept. 
SBS, Box 1197, Oklahoma City 1, 
Oklahoma. 


Addition rounds out M-D line of 
shelf brackets and adjustable shelf 
supports. Available in variety of 
sizes. Individual packaged set, said 
ready to use, contains two 24” shelf 
standards with mounting screws, 
plus four 6” or 8” shelf brackets. 
Two dozen individual sets packaged 
in free counter display—one dozen 6” 
brackets and one dozen 8” brackets. 

Other size brackets available are 
for 10” and 12” shelving. Furnished 
in bulk are 2’, 3’, 4’, and 6’ lengths 
of shelf standards. 

Write L25 on reply card, page 65. 


HOME VENTILATING UNIT 


Central kitchen - bathroom ventila- 
tion possible with multi-duct unit 
available from Builder Div., Lau 
Blower Co., Dept. SBS, 2027 Home 
Ave., Dayton 7, Ohio. 

Lau Centrl-Vent meets FHA re- 
quirements for direct outside air dis- 
charge from kitchen and bathroom 
ventilators. Product uses compact 


central blower to pull air from as 
many as three different areas. Adap- 
table to two story structures, too. 

Central unit measures 15-7/16” 
long, 13-3/16” wide, and 9-5/16” 
high, exclusive of duct collars. Can 
be located between joists above in- 
terior ceiling. Only two inches re- 
portedly needed for collars to join 
ducts to unit. 

Package offered to builders and 
contractors contains all parts. 

Write L26 on reply card, page 65. 


STEEL FLOORING NAILS 


Screw-Tite flooring nails, to keep 
floors permanently tight, are avail- 
able from Independent Nail & Pack- 
ing Co., Dept. SBS, Bridgewater, 
Mass. 

Floors purportedly never squeak, 
buckle or become springy. Spiral 
threads turn nail as it is driven, 
eliminating splitting. Made of high- 
carbon steel, heat-treated and tem- 
pered, nails said to drive fast — 
without bending — by hand or 
machine. 

Write L27 on reply card, page 65. 


ALL-METAL BUILDING 


All-metal 14’ x 20’ garage or build- 
ing which reportedly can be 
erected in one day by three un- 
skilled men with hammer and screw- 
driver — is offered by Allegheny 
Building Units, Inc., Dept. SBS, 400 
Morris Ave., Long Branch, N. J. 
Patented roofing-siding panel and 
stud interlock to create weather- 
proof structure. Units demountable 
or permanent installations. Avail- 
able in three metals: galvanized 
steel, aluminized steel, and alumi- 
num. Choice of baked-on enamel 





finishes and several size buildings 
offered. 

Company offers lifetime guarantee 
against leakage and weather dam- 
age. Roofing and siding panels 
purportedly can be installed over 
existing buildings or purchased 
separately. 

Write L28 on reply card, page 65. 


POWER TOOL LINE 


Power tool group, called Snap/Lock 
line, is announced by Skil Corp., 
Dept. SBS, 5033 Elston Ave., Chicago 
30, Il. 

One-fourth-inch drill that serves 
as power unit for these tools pur- 
portedly can be snapped off one and 
onto another in three seconds with 
simple twist of wrist. Four Snap/Lock 
tools have been announced initially 
— 5” saw, jigsaw, orbital sander, and 
hedge trimmer. 

Self-demonstrating permanent dis- 
play available free to dealers who 
purchase one each. 

Write L29 on reply card, page 65. 
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JALOUSIE HARDWARE SET 


Lever - powered jalousie window 
hardware set is offered by Casement 
Hardware Co. Dept. SBS, 612 
North Michigan Ave., Chicago 11, 
Ill. 


Win-Dor Series 1000 operates with 
stainless steel lever-type handle and 
lock for finger-tip convenience. Used 
with outside screens or indoor par- 
titioning. 

Lever is connected to tilt bar 
which raises and lowers jalousie 
slats. Slats are 4%” wide and 3/16” 
or 7/32” thick. Closed, lever is said 
to lock overlapping slats snugly, pre- 
venting seepage and _ screaming. 
Vinyl weatherstripping at jambs 
completes weatherproofing. 

Write L30 on reply card, page 65. 


with two parallel lines of frame 
locators spaced 16” o.c. on board’s 
long dimension. Printed with ink 
that purportedly fades with exposure 
to natural light, frame-finders said 
to speed application and help assure 
nailing alignment. Markings also 
printed on Celotex Fi-Rok, special 
54” gypsum wallboard with extra 
fire resistance. 

Write L31 on reply card, page 65. 


PLASTIC COLOR PROCESS 


Process to give greater color per- 
manency and uniformity to asbestos- 
cement home sidewalls has been 
developed by Ruberoid Co., Dept. 
SBS, 500 Fifth Ave., New York 36, 


as Dura-Color, process 
combines plastic finish with method 
of integrating color prior to applica- 
tion on sidewall. Non-fade pigments 
blended into liquid plastic, then 
baked onto asbestos-cement siding 
at high temperatures. Repainting is 
reportedly eliminated. Siding’s as- 
bestos-cement composition is said 
fireproof, rot-proof, and _ termite- 
proof. 

Dura-Color process is being ap- 
plied to Ruberoid’s autoclaved clap- 
board siding in six pastel colors and 
white. 

Write L32 on reply card, page 65. 


CEILING-HIGH DOORS 


Ceiling-high hollow core flush doors 
are announced by Simpson Logging 
Co., Dept. SBS, 1039 White Building, 
Seattle, Wash. 

Higher doors are said to eliminate 
overhead framing, with no space 
above door to crack and mar in- 
teriors. Ceiling height doors tend to 
make rooms seem larger and do away 


with “air trap.” Doors made 7’11” 
and end-trimmed as much as 3” from 
top for adaptable fitting. A 5%” lock 
rail, full width of door, gives room 


to position lockset where desired. 
Write L33 on reply card, page 65. 





— BUSINESS FORECAST FOR 1960 — 


More roofing and floor- 
ing compounds to be 
used in the South dur- 
ing 1960 than ever be- 
fore. 


Product Demand? . . 


WALLBOARD ALIGNMENT AID 


“Frame-finder” imprint on Celo-Rok 
gypsum wallboard products is of- 
fered by Celotex Corp., Dept. SBS, 


120 South LaSalle St., Chicago 3, 


ll. | Profits Extremely high. 


Service Outstanding. 


Top Brand Name... Gardner’s, of course. 


Why not investigate the ‘‘Made in the South 
for Southerners” complete line of roofing and 
flooring compounds from Gardner's of Florida 
today? — You'll be selling like 60 in ‘60! 


ardner 


asphalt products co. 
post office box 5776 


Frame-finder said to eliminate 
guesswork and tedious measuring 
when application is parallel to 
framing members. Each sheet of 
Celo-Rok regular wallboard marked 


tampa, florida 
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a LOW-PRICE transit-mix line from Johnson: 


ROUSTABOUT 


Portable, and rugged as its name implies, 
Johnson Roustabout handles 3 aggregates 
(tot. 38 cu. yds.) plus 60 bbls, cement 
— has 3-yd. Concentric batcher. Largest 
plant unit only 9 ft. wide — max, erec- 
tion lift is only 444 tons. Sets up, ready 
to work in less than a day’s time! 


c.s. JOHNSON co. 


A DIVISION 


For more details on above items, use Coupon on Page 65 


 ECONOPLANT 


At a minimum invest- 
ment you now get high-quality 
transit-mix plants that meet strict 
specifications on weighing out ce- 
ment and aggregates. Low-priced 
Johnson® Econoplant® with man- 
ually-operated 3-cu. yd. Concentric 
batcher weighs cement on an inde- 
pendent scale — separate from ag- 
gregates. All-welded bin has 3 
aggregate compartments (tot. 45 
cu. yds.) plus 70-bbl. aerated ce- 
ment compartment. The 180-bbl.- 
an-hour cement bucket elevator 
has 3 h.p. gearmotor with roller- 
chain drive, and boot hopper for 
bulk or bag cement. All units de- 
signed for quick assembly and con- 
venient moves to new market areas. 





Largest in this new series 
of Johnson low-cost packaged transit-mix 
plants, the Jumbo has bin storage for 3 
aggregates (105 cu. yds. tot. agg. cap.) 
and 110 bbls. cement. Available with 3- 
yd. or 6-yd. manual Concentric batcher. 
Complies with most rigid concrete specs. 


CHAMPAIGN, ILLINOIS 
bp hele Gio), ue Valse) a, 10.) 
OF KOEHRING COMPANY 


SOUTHERN 





ADHESIVE APPLICATOR 


Jet Tube—method of applying A-99 
ceramic wall tile adhesive — is of- 
fered by Pecora, Inc., Dept. SBS, 
300-400 N. Sedgley Ave., Philadel- 
phia, Pa. 

One jet tube said to cover about 
10 sq. ft. Partially-used tube can 
be re-capped and retained for future 
use. To apply, metal lid and paper 
seal are removed. “Pusher,” supplied 
with tube, inserted. When struck 
with palm of hand, pusher ejects 
adhesive. Adhesive then spread with 
serrated trowel in customary man- 
ner. 


Packed in rectangular cartons, 12 
tubes and four pushers to carton. 
Write L34 on reply card, page 65. 


ELECTRIC BUILT-IN OVEN 


Vernois broilmaster electric built-in 
oven Models 240EC and 240E are 
offered by Mt. Vernon Furnace and 
Mfg. Co., Dept. SBS, Mt. Vernon, 

















Oven features are automatic tem- 
perature - controlled oven broiling, 
automatic clock - controlled oven 
broiling, automatic oven baking, eye 
level controls, and rotisserie. 

It is said to be easily installed, 
fitting standard cabinet openings of 
22” x 295%”. Finishes include chrome 
and porcelain shades — white, cop- 
pertone, pink, black, yellow, and 
turquoise. 

Write L35 on reply card, page 65. 
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STEEL LANTERN POSTS 


Three lantern posts — designed for 
electric or gas lanterns — have been 
introduced by Locke Manufacturing 
Co., Dept. SBS, Lodi, Ohio. 


‘4 














Styled for colonial to contempor- 
ary homes, posts have triangular 
and flat tubular designs, which sim- 
plifies wiring for electricity or con- 
necting for gas, without convention- 
al unsightly wiring conduit or gas 
supply line in center. 

Posts are phosphated inside and 
out, and finished in weather- and 
rust-resistant prime black enamel. 
They can be driven into ground or 
imbedded in masonry for permanent 
installation. 

Made of %” diameter tubular 
steel, all three posts are 81” high. 
Flat design is 5%” wide. Triangular 
models measure 54%” on each side. 

Write L36 on reply card, page 65. 


JOIST HANGER LINE 


Teco-U-Grip joist and beam hangers, 
manufactured by Timber Engineer- 
ing Co., Dept. SBS, 1319 18th St., 
N. W., Washington, D. C., are avail- 
able for 3x6 to 3x14, 4x6 to 4x14, 
and double 2x6 to double 2x14 struc- 
tural wood members. 

Joist hangers previously came for 
2x6 to 2x14 joists. Joist and beam 
hangers reportedly are _ precision- 
manufactured of zinc-coated, corro- 
sion-resistant sheet steel. Features 
stressed by manufacturer are fast, 
easy installation; each type adequate 
for several joist sizes; special nails 
included in each carton; and elimi- 
nation of ledger stripping, notching, 
and shimming. 

Write L37 on reply card, page 65. 


WOOD PUTTY PENCIL 


Magic woodblend putty pencil — 
for filling nail holes and remedying 
blemishes in wood — is available 


from Magic Iron Cement Co., Inc., 
Dept. SBS, 5403 Bower Ave., Cleve- 
land 14, Ohio. 

Available in 12 matched colors, it 
is said to blend with any shade of 
wood. Simply rub pencil over sur- 
face until holes are filled and defects 
completely hidden. No mixing of 
colors and putty; no necessity for 
sanding and putty knife. Especially 
recommended for use on prefinished 
plywood. May be employed after 
conventional finishing methods. 

Pencils, 4%” long, offered in 
variety of wood colors. Packaged 12 
of color, in display cartons, meas- 
uring 4%” x 3%” x 1\%”, 

Write L38 on reply card, page 65. 


WEATHER-TIGHT WINDOW 


Weather-tight window is new of- 
fered in UALCO Aluminum Hori- 
zontal Sliding Window, Series 60, 
by Southern Sash Sales & Supply 
Co., Inc., Dept. SBS, Sheffield, Ala 

Weatherstripping includes silicone- 
treated pile fabric around complete 
perimeter of each ventilator. Series 
60 slider reportedly designed for 


use in any type construction, possible 
with versatile fin trim surrounding 
window. 

Rigid vinyl slide shoes, top and 
bottom of vents, said to assure 
smooth operation and positive posi- 
tioning of weatherstripping. Deep 
stepped frame sill extrusion, with 
weep holes, gives sill drainage. 

Write L39 on reply card, page 65. 


HEAT-RESISTANT PAINT 


Heat-resistant aluminum paint, Sili- 
conized Super Hot, is introduced by 
Sheffield Bronze Paint Corp., Dept. 
SBS, 17814 Waterloo Rd., Cleveland 
19, Ohio. 

Super Hot is said to withstand 
temperatures up to 1600 degrees 
Fahrenheit by indirect heating. It 
should be applied—by brush, spray, 
or dipping to all surfaces — at tem- 
peratures between 50 degrees and 
100 degrees Fahrenheit. Air-dries 
after 30 minutes, at which time heat 
can be applied. Super Hot reportedly 
is anti-corrosive, covering in one 
coat. Available in quarts to 55 gal- 
lon drums. 


Write L40 on reply card, page 65. 
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WEATHERBOARD PANEL 


Aluminized back has been added to 
aluminum - surfaced weatherboard 
panel by Globe Siding Products Co., 
Dept. SBS, 2207 Schrage Avenue, 
Whiting, Ind. 

ThermAlume’s asphalt - saturated 
insulating core covered with alumi- 
num on front and four edges. Back 
treated with aluminum coating es- 
pecially developed for product. 

Aluminized back reportedly re- 
flects radiant heat keeping homes 
warmer in winter. Aluminum outer 
surface reflects sunlight keeping 
homes cooler in summer. Aluminiz- 
ing process is being applied to entire 
ThermAlume color line as well as 
to specified colors in certain products 
in insulating siding line. 

Write L41 on reply ecard, page 65. 


SLIDING GLASS DOOR 


Patio Magic aluminum sliding glass 
door, including choice of interior or 
exterior track, is available from 
Daryl Products Corp., Dept. SBS, 
7240 N. E. 4th Ave., Miami, Fla. 

Exterior track is deeply sloped 
which affords extra fast water run- 
off. Interior track is heavy, low-slung 
unit with symmetrical threshold. 
Other features include double weath- 
er-stripping around interior unit, all 
tubular vertical stiles, and adjustable 
nylon-sealed ball-bearing roller. 

Available single glazed or double 
glazed in %” or 1” glass. 

Write L42 on reply card, page 65. 


VINYL FLOOR FINISH 


Kentile vinyl floor finish is intro- 
duced by Kentile, Inc., Dept. SBS, 
58 2nd St., Brooklyn 15, N. Y. 


Finish is reportedly both wax free 
and transparent. Produced chiefly 
for viny] flooring, it may also be used 
with rubber, asphalt tile, vinyl as- 
bestos tile, cork, wood, and linoleum. 
Comes in one-quart, one-gallon, and 
five-gallon cans. 

Write L43 on reply card, page 65. 
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COUNTER MOLDING 


Non-drip counter edging to match 
plastic laminate patterns is manu- 
factured by Keller Products, Dept. 
SBS, Manchester, N. H. 


Known as Kalwood molding, it is 
extruded aluminum to which is 
bonded matching plastic material. 
Provided in 8’ lengths, molding is 
reportedly easily cut with ordinary 
tools, then pressed into position. 

Write L44 on reply card, page 65. 


GOLD PLATED NUMBERS 


Individually packaged house num- 
bers, 3” tall and plated in 24K gold, 
are introduced by Southern Fabrica- 
tors Corp., Dept. SBS, 225 Aero 
Drive, Shreveport, La. Orna-Metal 
numbers have a hammered finish. 

Gold finish reportedly keeps num- 
bers bright and protects from weath- 


Two matching nails are packaged 
with each number. They are avail- 
able in a display carton containing 
ten of each number. 

Write L45 on reply card, page 65. 


PLASTIC MASTIC KIT 


Virtually unlimited industrial repair 
jobs purportedly can be handled 
with epoxy - polyamide chemical 
compound, Plastic Mastic, introduced 
by Williamson Adhesives, Inc., Dept. 
SBS, Skokie, Illinois. 

Tests indicate that Plastic Mastic 
is practical and economical for re- 


pairing floors, walls, driveways, ma- 
sonry, plumbing, furniture, and 
machinery. Each kit consists of two 
equal size cans — white base and 
black hardener. Mixed with trowel 
or spatula to neutral gray composi- 
tion. 

Plastic Mastic, said to harden in 
four hours, can be walked on in 
eight. Curing speeded by heat ap- 
plication. 

Write L46 on reply card, page 65. 


PLASTIC SCREW ANCHORS 


Vinyl plastic Expandet screw an- 
chors for consumer and commercial 
use are distributed by Danish Im- 
port, Dept. SBS, 21566 Donaldson 
Ave., Dearborn, Mich. 

Expandet screw anchors availiable 
in eight hole-sizes which cover all 
requirements for use with wood, 


sheet metal, and lag screws from No. 
1 through %”. Anchor said not to 
fray or flatten out when driven into 
hole with hammer. Requiring small- 
er holes, it holds maximum load of 
6,570 lbs. straight pull in direction of 
screw axis when mounted in con- 
crete with %” lag screw. 

Write L47 on reply card, page 65. 


PATCH UNDERLAYMENT 


Quick patcher underlayment is 
marketed by Consumers Glue Co., 
Dept. SBS, 1515 Hadley, St. Louis, 
Mo. 

Underlayment is used in leveling 
and smoothing concrete or wood 
floors before application of tile. 
Mixed properly, improved formula 
underlayment said to dry in 30 
minutes. When dry, it is reportedly 
rock hard, yet retains flexibility. 
Fills expansion joints of concrete 
floors and works over old, worn 
wood floors or cracked and broken 
ceramic tile. Can be used thick or 
featheredged. 

Write L48 on reply card, page 65. 


FOLDING DOOR HARDWARE 


Heavy duty hardware that permits 
installation of multifold doors or 
panels weighing up to 100 lbs. each 
has been developed by McKinney 


WRRURREREESSS7 
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Mfg. Co., Dept. SBS, 1715 Liverpool 
St., Pittsburgh, Pa. 

Line is suitable for use on room 
dividers, folding closet doors, or any 
other accordion-type doors. Principal 
feature of new line is its versatility. 
Doors may be edge hung to collect at 
either end of track or at both ends. 
They may also be center hung and 
collected at either end or both ends. 

Hardware is designed for use with 
doors or panels from 1” to 214” thick. 

Write L49 on reply card, page 65. 


COLOR STYLED SIDING 


Styletex — color-styled and textured 
sidewall shingle — is manufactured 
by Philip Carey Mfg. Co., Dept. SBS, 
320 South Wayne Ave., Cincinnati 
15, Ohio. 


Styletex available in variety of 
seven pastel and deeper colors, plus 
white. Colors reportedly protected by 
special polymer plastic, giving hard, 
lustrous finish which will not chip or 
peel. Can be washed with detergent 
and water. Said resistant to fire, ter- 
mites, and rot, Styletex weighs ap- 
proximately 160 lbs. per square. 
Shingles ate 12” x 24”, with exposure 
of 11”, number 54 per square. Special 
white waveline Styletex shingles 
with exposure of 10%” and 57 
shingles per square also available. 

Write L50 on reply card, page 65. 
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ALUMINUM STANDARD DOOR 


Panelfab Products, Inc., Dept. SBS, 
North Miami, Fla., announces stand- 
ard aluminum faced honeycomb core 
door package. 

It is offered for quick delivery in 
standard types and sizes, pre-hung 
in frames ready for installation, with 
all hardware included. Doors are 
said to display extreme strength in 
relation to weight, torsional rigidity. 
and absolute dimensional stability. 
Light weight makes them easily han- 
dled and installed, the manufacturer 
claims. 

Write L51 on reply card, page 65. 


SPLIT-LEVEL OVEN 


Split-level or double electric oven, 
Wallchef 1309, is being manufac- 
tured by Preway, Inc., Dept. SBS, 
Wisconsin Rapids, Wis. 

Model is entirely automatic, said 
to turn out full meal, including 
baked dessert, with two ovens and 
clock controls. Rotisserie unit either 
automatic or manual. Upper oven 


inches, with 
1,800-watt 


contains 5,635 cubic 
3,000-watt broiler and 
bake elements. 

Available in provincial copper, 
stainless steel,“ and four porcelain 
colors — pink, yellow, turquoise, 
and white. Over-all size is 40%” 
high, 22%.” wide and 25” deep, while 
cut-out dimensions are 40%” high, 
21%” wide and 23%” deep. 


Write L52 on reply card, page 65. 


VINYL WEATHERSTRIP 


Gray vinyl weatherstripping devel- 
oped for doors and windows is mar- 
keted by Swan Rubber Co., Dept. 
SBS, Bucyrus, Ohio. 

Packaged in 18’ lengths, with rust- 
proof nails included, Swanseal re- 
mains flexible — said not to shrink, 


crack or fade. It reportedly con- 
forms to any shape. Easily installed 
to seal out dirt, dust, moisture, in- 
sects, noise. Three-color counter 
merchandiser available without cost. 
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Swan Insulseal garage door weath- 
erseal will be marketed as compan- 
ion item with Swanseal. Packaged 
in 9’ and 16’ lengths. 

Write L53 on reply card, page 65. 


WOOD-GRAIN PANELLING 


Barcwood wood-grain panelling — 
designed as wall covering — is avail- 
able from Barclay Mfg. Co., Inc., 
Dept. SBS, 385 Gerard Ave., New 
York 51, N. Y. 


Melamine-silicone-finished Barc- 
wood has varied applications. Above 
photograph shows three uses — wall 
panelling, table, and wall clock. 
Book shelves are also Barcwood. 
Barcwood reportedly won’t chip, 
and is resistant to heat, moisture, 
and stains. Cleans with damp cloth 
or sponge. 

Available in seven wood grains, 
4’ x 8’ size, grain running in long 
dimensions. Matching moldings avail- 
able. 

Write L54 on reply card, page 65. 


POCKET-DOOR COMPONENTS 


Har-Vey P-38 Handi-Pak for pocket 
installations — manufactured by 
American Screen Products, Dept. 
SBS, Northlake, Ill. — now contains 
two new components for door control 
and installation. 


Installation of Har-Vey P-38 pock- 
et door frame reportedly requires no 
metal cutting or drilling. One-piece 
telescoping header, track, and jamb 
brackets fit all doors from 2’ to 3’ 
wide. Each kit contains two double 
roller hangers with self-lubricating 
bearings and “noiseless” nylon 
rollers. 

Write L55 on reply card, page 65. 


NON-SLIP SURFACING 


Poxigrip, non-slip surfacing for 
home and industry, is available from 
Lancaster Chemical Corp., Dept SBS, 
Carlstadt, N. J. 

Product provides non-slip surface 
even when wet or oily. Application 
is said to be easy, with little pre- 
paration required. Bonding occurs 
chemically with surface, indoors or 
outdoors. 

Containers cover two sq. ft. and 
four sq. ft. areas. Units for larger 
installations available. Poxigrip of- 
fers choice of fine grit for foot traffic, 
coarse for vehicular traffic. 

Write L56 on reply card, page 65. 


DECORATIVE PANELS 


Designer Group panels, made of 
translucent reinforced fiberglass, are 
offered by Barclite Corp. of America, 
Dept. SBS, 385 Gerard Ave., New 
York 51, N. Y. 


They are said to be easily installed 
as doors in cabinets and closets. Pan- 
els are available in variety of 
patterns, each featuring imbedded 
leaves, ferns, butterflies, or woven 
cane and gold thread. Panels kept 
sparkling with damp cloth or sponge. 
Item reportedly will not warp due 
to moisture and mildew-proof prop- 
erties. 

Write L57 on reply card, page 65. 


ALUMINIZED COATING 


Aluminized coating for decorating 
and protecting masonry, wood, and 
metal is announced by Speco, Inc., 
Dept. SBS, 7308 Associate Ave., 
Cleveland 9, Ohio. 

Metalsurf reputedly covers in one 
application either previously painted 
or bare porous surfaces. Applied in- 
doors or out, it is said to resist dam- 
age from oil, grease, industrial fumes, 
and mild acids. 

Applied by brush, roller or spray 
gun, product is offered in eight non- 
bleeding, non-fading colors. 

Write L58 on reply card, page 65. 
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ORNAMENTAL COLUMNS 


Aluminum ornamental columns — 
engineered for maximum strength, 
permanence, and beauty — are 
available from Florida Industries, 
Inc., Dept. SBS, P. O. Box 15175, 
Tampa, Fla. 

The Aluma Craft columns come 
in flat and corner styles, in two sizes 
each. Built-in mounting brackets 
are of cast aluminum, All scrolls 
are made of heavy %” x %” extrud- 
ed bar. 

Flat columns come packaged 12 
to carton; corner columns six to 
carton. 

Write L59 on reply card, page 65. 


BACK-VENT RANGE HOOD 


Rangaire back-vent kitchen range 
hood — reportedly requiring no 
cabinet space for venting—has been 
introduced by Roberts Mfg. Co., 
Dept. SBS, P. O. Box 177, Cleburne, 
Texas. 

Range hood features two-speed 
horizontal squirrel cage exhaust unit, 
contained completely underneath 
hood canopy. Hood may be vented 
through wall or roof with standard 
3% duct. Contains dual recessed 
lights and permanent aluminum foil 
filter. Horizontal blower said to 
move air at 600 CFM on high speed. 


Available in standard colors, stain- 
less steel, or baked enamel finishes. 
Write L60 on reply card, page 65. 


ELECTRIC FLOOR EDGER 


Disc sanding is said to be completely 
controllable without danger of goug- 
ing or marring with new D-6 elec- 
tric floor edger, available from Por- 
ter-Cable Machine Co., Dept. SBS, 
137 Exchange St., Syracuse 4, N. Y. 

Said to be equally effective on 
wood, plastics, or composition ma- 
terials, it can be used for floor edg- 
ing, boat and deck sanding, paint 
removal, and concrete surfacing. 
When used with tungsten carbide 
discs, tool also is effective in remov- 
ing rust and scale, and for metal 
surfacing. 

Power unit is a heavy-duty 3.5 
amp. Universal motor. Sealed preci- 
sion ball bearings and helical gear 


60 


drive are built for long service. 
Edger is available in kit form with 
variety of tungsten and carbide discs, 


assorted abrasive discs, sponge rub- 
ber and flexible back-up pads, aux- 
iliary handles, necessary wrenches, 
and operating manual. 

Write L61 on reply card, page 65. 


CASEIN GLUE 


Wilhold casein glue — high strength 
protein glue prepared for laminat- 
ing beams, table-counter tops, sash 
and doors — is offered by Wilhold 
Products Co., Div. of Acorn Adhe- 
sive Co., Inc., Dept. SBS, 4600 W. 
Erie St., Chicago 44, Il. 

Bonds are water- and mold-resist- 
ant. Said to be ideal for gluing joints 
not perfectly fitted. Mixes easily in 
cold water and can be used at low 
temperatures from above freezing to 
over 100 F. Available in five-lb. cans 
and 50-lb. bags. 

Write L62 on reply card, page 65. 


CLOSET VALET 


Stick-proof clothes closet rod with 
nylon glide hangers is offered by 
Maywood, Inc., Dept. SBS, 815 East 
First, Amarillo, Texas. 

Shelf mounted, it is reportedly in- 
stalled in minutes. Called Closet Val- 
et, it spaces clothes, eliminating 
hanger tangling. Rod is extruded 


aluminum with permanent finish that 
is said not to rust or tarnish. It is 
attachable to ceiling for hanging 
shower curtains or to top of window 
opening or cornice for use as drapery 
rod. 

Write L63 on reply card, page 65. 


BLACK TOP SEAL 


Improved Black Top Seal for asphalt 
driveways is available from Monroe 
Co., Inc., Dept. BTS-SBS, 10703 
Quebec Ave., Cleveland 6, Ohio. 

Tests show 16 per cent more pro- 
tection, longer life, and greater cov- 
erage. Said easy to apply with in- 
expensive equipment — brush or 
squeegee. Large scale applications 
can be sprayed. Spray equipment 
rental plan is available for purchas- 
ers of 10 or more drums. 

Write L64 on reply card, page 65. 


UPRIGHT METAL MAILBOX 


A golden crown lid caps Orna-Met- 
al’s new model M603 upright mail- 
box, available from Southern Fabri- 
cator Corp., Dept. SBS, 225 Aero 
Drive, Shreveport, La. 

Satin-black upright box measures 
7” x 2%” x 13” over-all; 7” x 2%” x 
10” inside. Winged motif and mag- 
azine loops are 24K gold plated. 
Wrought iron mailbox features full- 


length piano hinge which is tension- 
arched to avoid slamming. Knotched 
side flanges allow box lid to open 
fully parallel to back for total access 
to inside. 

Write L65 on reply card, page 65. 


PLASTIC LAMINATE 


A third dimension finish for laminat- 
ed plastic work surfaces has been 
developed by General Electric Co., 
Laminated Products Dept., Dept. 
SBS, Coshocton, Ohio. 

Textured Textolite purportedly 
has improved wearability, adding 
longer life to furnishings. It does 
not show fingerprints or smudges 
as readily as conventional finish 
plastic laminates, and is available in 
selected colors and patterns, includ- 
ing solids, mists, and grains in 
standard sheet sizes. 

Write L66 on reply card, page 65. 
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TUB ENCLOSURE 


Shower Door Co. of America, Dept. 
SBS, 1 Permalume Place, N. W., 
Atlanta 18, Ga., announces Venus 
five-foot tub enclosure. 


Made to fit any five-foot recessed 
bathtub, it is glazed with heavy 
7/32” rolled glass. Brite Alumilite 
finish is standard. 

Write L67 on reply card, page 65. 


ROOFERS BASE SHEET 


Moisture-resistant, non-wrinkling 40- 
lb. roofers base sheet — recom- 
mended for quick drying — is offered 
by Certain-teed Products Corp., 
Dept. SBS, 120 Lancaster Ave., Ard- 
more, Pa. 

Base sheet is asphalt-coated as well 
as asphalt-saturated to form roofing 
material. It is said not to absorb 
moisture from “wet fill” decks when 
applied over them. Top side coated 
with sand to provide better mopping 
surface. 

Available in 36” x 36’ rolls to cover 
a full 108 sq. ft. 

Write L68 on reply card, page 65. 


Pre-decorated ceiling tiles — called 
Sandrift and Golden Mist — have 
been introduced to the Decorator 
Temlok tile line of the Armstrong 
Cork Co., Dept. SBS, Lancaster, Pa. 

Sandrift, designed to resemble 
three-dimensional effect of more 
expensive fissured tiles, has two 
neutral light gray shadings, high- 
lighted by metallic flecks of reddish 
gold. Golden Mist pattern features 
printed chips of metallic gold and 
rust, interspersed among hundreds 
of pale gold flecks. Decorator pat- 
terns are first Temlok tiles to be 
printed in three colors. 

A plain Temlok tile with painted 
bevels offers added advantage of 
whiter finish and washable surface. 
It is available with tongue-and- 
groove joints in 12” x 12” and 
12” x 24” tile sizes. 

Decorator Temlok tiles are avail- 
able with tongue-and-groove joints 
in 12” x 12” size only. 

Write L69 on reply card, page 65. 


BATHROOM CABINET LINE 


Sliding doors and other luxury fea- 
tures are included in an economy 
line of bathroom cabinets introduced 
by Moe Light Division, Thomas In- 
dustries, Inc., Dept. SBS, 410 S. Third 
Street, Louisville, Ky. 


Welded cabinet comes in baked 
white enamel finish. It is available 
in two models, MC-682 with crystal 
mirror, and MC-684 with plate glass 
mirror. It has stainless steel trim, 
rustproof aluminum shelf brackets, 
toothbrush holder, and bulb-edge 
shelves. 

Write L70 on reply card, page 65. 


WALL TILE ADHESIVE 


Adhesive for application of Formica 
wall tile now is marketed by Formica 
Corp., Dept. SBS, Spring Grove Ave., 
Cincinnati 32, Ohio. 

Formica adhesive may be applied 
with spray, brush, or trowel. Tests 
prove that bond strength is not 
harmed by water. Adhesive report- 
edly is both non-flammable and 
odorless. 

Quart covers 70 sq. ft., or 100 tiles; 
gallon covers 280 sq. ft., or 400 tiles; 
and five-gallon container covers 1400 
sq. ft., or 2000 tiles. 

Write L71 on reply card, page 65. 


AWNING WINDOW 


Integral fin aluminum awning win- 
dow, addition to Ualco line, is an- 
nounced by Southern Sash Sales & 
Supply Co., Inc., Dept. SBS, Shef- 
field, Ala. 








Window, said to adapt to any con- 
struction and to accommodate cedar 
shakes and drop siding, is easy to 
clean from inside, with top vent low- 
ering. Operator is slanted in and up, 
to clear window stool and interior 
trim. Steel gears, rust-proof and 
strip-proof, reportedly last lifetime. 
It is completely weatherstripped. 
Picture windows available. 

Write L72 on reply card, page 65. 


WOOD-ALUMINUM WINDOW 


Insulating qualities of wood and 
maintenance-free features of alumi- 
num are combined in window manu- 
factured by Jervis Corp., Dept. SBS, 
Grandville, Michigan. 


Wood-A-Lume window can be in- 
tegrated into construction by its 
mounting in position and its nailing 
through pre-punched outer alumi- 
num jacket and interior wood frame, 
directly into studs. Window becomes 
part of wall, requiring no specially- 
cut sheathing or other time-consum- 
ing preparations. Available in case- 
ment, awning and picture window 
types. Painting reportedly is never 
needed. 

Write L73 on reply card, page 65. 
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WOOD PANEL SAMPLES 


Ply-Gems display of genuine pre- 
finished hardboard plywood panels 
is compact in size, 33” x 40”. Dis- 
plays 10 woods and finishes that 
account for more than 94 per cent 
of 4’ x 8’ panel sales. 

Each sample piece carries guar- 
antee label against structural de- 
fects and delamination. Available in 
KD carton, pre-drilled, and pack- 
aged for installation in about 3% 
minutes. 


Contact: Industrial Plywood Co., 
Inc., 105-15 180th St., Dept. S-SBS, 
Jamaica 33, N. Y. 


ACOUSTICAL TILE 


Mobile display featuring four tex- 
tures of Forestone acoustical tile is 
available to Simpson dealers. Light- 
weight display comes conveniently 
packaged and may be easily as- 
sembled and mounted. 


It offers dealer large eye-catching 
display without requiring valuable 
counter space. Slightest breeze said 
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to set mobile in motion. Features 
12” x 12” Forestone Driftwood, 
Fissured, Starlite, and Striated ceil- 
ing tiles. May be used with counter 
rack containing four-page, four- 
color brochures describing products. 

Contact: Simpson Logging Co., 
Dept. SBS, 1033 White Building, 
Seattle 1, Wash. 


REDWOOD SIDING FOLDER 


Direct mail promotion piece for lum- 
ber dealers features redwood siding. 
Small eight-page folder is designed 
as envelope stuffer or counter-top 
giveaway. Contains full-color illus- 
trations of redwood siding in use 
with finish and maintenance infor- 
mation. Outlines advantages of sid- 


Counter-top stuffer dispenser is 
offered at no charge with every 
order of 250 or more stuffers. Bright 
red dispenser in shape of CRA’s 
disc-and-pedestal trademark design, 
stands 24” high. 

Single copies of stuffer available 
free. Additional copies may be ob- 
tained at cost. 

Contact: California Redwood 
Assn., Dept. SBS, 576 Sacramento 
St., San Francisco 11, Calif. 


IRON RAILING PROGRAM 


Winter - spring “thaw - out” promo- 
tion, designed for Versa Products 
and reportedly “eclipsing any pre- 
vious program,” includes three in- 
troductory offers. 

On Versa wrought iron railing, 
where dealer elects to take intro- 
ductory order of minimum parts, he 
will receive full-size railing display 
together with promotional material. 
With trial order of small column 
assortment, dealer receives column 
bracket display kit. Small trial order 
of posts and lanterns gives dealer 
lantern post display occupying 
185” floor space. 

Offered for limited time only. 

Contact: Versa Products Co., Dept. 
SBS, Lodi 35, Ohio. 


INSULATION DISPLAY 


Impressive window and counter dis- 
play combination is available to 
Zonolite dealers. Display obtained 
through company sales representa- 
tives or by contacting firm direct. 

Other promotional literature on 
insulation products is offered. 

Contact: Zonolite Co., Dept. SBS, 
135 S. LaSalle St., Chicago, II. 


RAILING-COLUMN UNIT 


Floor-type dealer display unit to 
merchandise Easyfit “do-it-yourself” 
t-bar railing and columns is now 
offered. Complete with literature 
rack and attention-compelling sign, 
unit occupies 22% lateral inches of 
floor space, stands 56” high. Display 
illustrates full-size railing units and 
sections of flat and corner columns. 

Entire display unit is free to deal- 
ers as part of introductory package 
including sales and planning litera- 
ture, newspaper ad mats, consumer 
literature, and sales material. 

Contact: Locke Mfg. Co., Dept. 
SBS, Lodi 17, Ohio. 


LEG DISPLAY BOARD 


Three color display board has been 
added to their line of legs by Gerber 
Wrought Iron Products. 


Unit, made of tempered Masonite, 


has company’s three most popular 
leg styles pre-mounted at factory. 
Display board suggests uses. 

Contact: Gerber Wrought Iron 
Products, Inc., Dept. SBS, 2540 
Farrar St., St. Louis 7, Mo. 


For more details on above items, use Coupon on Page 65 63 
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WALL-FLOOR DISPLAY 


Wall-floor display, featuring Vina- 
Lux Grained Pastels, is designed 
primarily for hanging on wall. Easel 
stand, however, permits floor use 
if wall space is unavailable. 

Printed in two colors, fluorescent 
orange and green, display is 2’ x 4’, 
holding 9” x 9” samples of complete 
Grained Pastels line. 


Contact: Azrock Products Division, 
Dept. SBS, Frost Bank Building, San 
Antonio, Tex. 


TOOL ASSORTMENT 


Uni-Rack in “Profitool” Uni-Rack 
program by Stanley Tool offers pre- 
selected balanced assortments of 
best-selling tools, including selling 
and stocking arrangement designed 
for self-service, impulse sales, and 
easy stock control. 
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“Zig-Zag” Rules Uni-Rack No. 
12D contains three each of four pop- 
ular numbers — Nos. X226, “Big 6,” 
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106, and 96. Wire rack for hooking 
into perforated board comes free 
with unit. Dealer cost is $15.00, with 
$22.41 retail value. 

No. 12DF Uni-Rack is _ similar, 
containing three each of Nos. X226, 
Big 6F, 106F, and 96F. Wire rack 
bought separately. 

Contact: Stanley Tools, Stanley 
Works, Dept. PD-SBS, 111 Elm St., 
New Britain, Conn, 


PANELING FACT CARD 


Marlite fact card with complete 
product information, including data 
on Random Plank and six Trend- 
wood finishes, is now available. 

Card may be attached to wall or 
used as counter display piece. Pre- 
punched fact sheets, containing 
product information for insertion in 
counter books or catalog binders, 
are also offered. 

Contact: Marsh Wall Products, 
Inc., Dept. SBS, Dover, Ohio. 


GARAGE DOOR DISPLAY 


Wall poster (34” x 22”) shows varia- 
tions possible for home _ builder, 
lumber yard, or building specialities 
dealer to feature individualized cus- 
tomizing of garage doors. 
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CRAWFORD MARVEL LIFT GARAOE BOCES -"THE BOR OF & THOUSANO Faces” 

Beginning with basic door designs, 
poster suggests panel variations, 
glass options, and special accessories. 
Various customizing ideas said to 
offer extra profit opportunities for 
dealers, as well as extra sales dis- 
tinctiveness for builder showing 
model home. Reportedly possible to 
customize main entrance door to 
complement garage door design. 

Contact: Crawford Door Co., Dept. 
SBS, 20263 Hoover Rd., Detroit 5, 
Mich. 


WEATHERSTRIP PACKAGE 


Adjust -O-Seal door weatherstrip 
line is now offered in display pack- 
age and shipping carton. Reportedly 
set up anywhere, unit stands up for 
customer inspection and impulse 
sales. 

Giant-size illustration shows prod- 
uct in use. Large-sized circle per- 
mits pricing. 

Contact: Gossen Weather Strip 
Corp., Dept. SBS, 2030 W. Bender 
Rd., Milwaukee 9, Wisconsin. 


WEATHERSTRIP PACKAGING 


B-2 Bargain box of Mortite all-pur- 
pose weatherstrip has been rede- 
signed for more sales-appeal. Also, 
a new shelf or counter display unit 
that contains 12 junior boxes of 
Mortite has been introduced. 

B-2 Bargain box will contain 90 
feet of Mortite and retail for $1.39. 
JR-48 shipping unit consists of four 
display units, each containing 12 
junior rolls, each roll containing 16’ 
of Mortite. 


Dealer aids and ad mats are avail- 
able to dealers on request. 

Contact: J. W. Mortell Co., Dept. 
SBS, Kankakee, III. 


HARDWARE DISPLAY 


Individual picture frame hardware 
displays allow dealers to show one 
finish and style group at a time and 
to select items and finishes most 
popular with trade. 





Each display includes generous 
amount of extra hardware for resale. 
Picture frame displays are equipped 
with heavy easel for use on counters 
and with tabs for hanging on per- 
forated wallboard. Eight individual 
displays, without frames, can be 
fitted into revolving unit, showing 
complete cabinet hardware line in 
less than one sq. ft. of counter space. 

Contact: Amerock Corp., Dept. 
SBS, Rockford, Il. 
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y BOOKLETS @ NEW PRODUCTS @ AD 

Help yourself to free literature 
and more details on any prod- 
ucts or advertisements in this 
issue. 





Instead of writing a dozen different manufacturers for free 
literature and more information on new products, just insert 
in the appropriate space provided on one of these postage- 
free cards the key numbers of the items in which you are 
Interested, and drop the card in the nearest mail box. 

Use the cards also to get details on any advertisement— 
just insert the name of the company and page number in the 
space provided, 
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152 Wood Paneling — Full-color 
brochures and a folder illustrate and 
describe plywood, Ripplewood, and 
California redwood wall pot 
Georgia-Pacific Corp., Dept. SBS, 
Equitable Building, Portland 4, Ore. 


158 Incinerators — Donley incinera- 
tors for homes, apartments, and 
other buildings are shown in a new 
catalog. Complete technical data are 
given for flue-fed, floor-fed garden, 
and prefabricated steel models. Don- 
ley Brothers Co., Dept. SBS, 13905 
Miles Avenue, Cleveland 5, Ohio. 


159 Aluminum Nails — Colorful 
folder includes A.LA. file giving 
specifications on Nichols Never-Stain 
aluminum nails in the complete line 
of 24 types. Packing data and in- 
dividual use applications also are 
included. Nichols Wire & Aluminum 
Co., Dept. SBS, 1725 Rockingham 
Road, Davenport, Iowa. 


164 Plyclips — Cleveland Plyclips, to 
eliminate wood blocking on plywood 
roof construction, are prominent in a 
new eight-page catalog. Complete 
specifications are also given on tim- 
ber rings, framing anchors, shear 
plates, aluminum windows, area 
walls, screed and bar supports, and 
other products manufactured by the 
company. Cleveland Steel Specialty 
Co., Inc., Dept. SBS, 3761 East 91st 
Street, Cleveland 5, Ohio. 


166 Woodwork Products — Four 
color booklets include photographs, 
descriptions, and specifications for 
the Bilt-Well Super 7 removable 
window, Bilt-Weli casements, awn- 
ing windows, and cabinet units. Two 
folders are available giving details 
on the Bilt-Well glass panel Bel- 
vedere door and Bilt-Well cabinet 
units with birch fronts. Caradco, Inc., 
Dept. SBS, Dubuque, Iowa. 


167 Spun Wool Insulation — Litera- 
ture is available explaining the ad- 
vantages and savings in the use of 
insulation with improved Insulaire 
Spun Wool. Made by a new mineral 
fiber process, the permanent min- 
eral wool insulation comes in fully 
guaranteed bags or tubes in stand- 
ard and odd sizes. Industrial Prod- 
ucts Co., Inc., Dept. SBS, Mt. Pleas- 
ant, Tenn. 


168 Wood Specialty Products — Lit- 
erature containing information about 
Bradley-Southern wood products is 
now available. Trim, moldings 
thresholds, panels, stair treads, an 

flooring in oak and pine are covered. 
Unit wood blocks in beech and pecan 
are also produced by the company. 
Bradley-Southern Division, Potlatch 
— Inc., Dept. SBS, Warren, 

rk. 


169 Redwood Advantages — The 
economical qualities of Simpson red- 
wood are enumerated in material 
available from this California lum- 
ber firm. The insulation value of 
the wood, its simplicity to work, 
its paint- and stain-holding superi- 
ority, and its resistance to termites 
and decay are all discussed. Simpson 
Redwood Co., Dept. SBS, P. O. Box 
127, Arcata, Calif. 


171 Machine-Made Screens — Liter- 
ature is available on Rudiger-Lang 
Tru-Frame, Tension-tite and Roll- 
Away window screens. The auto- 
matic machine production is said 
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to afford the advantages of greater 


uniformity, better quality control, 
and lower cost. Rudiger-Lang Co., 
Dept. SBS, 2701 
Berkeley 10, Calif. 


173 Vitrified Clay Pipe — Circular 
describes the Oconee wedge lock, 
a factory-made plastic joint that 
reportedly snaps together instantly. 
Information also is available on 
Oconee’s line of burned clay prod- 
ucts, including vitrified clay pipe, 
vitrified clay fittings, vitrified flue 
liners, drain tile, and face brick. 
Oconee Clay Products, Dept. SBS, 
Milledgeville, Ga. 


174 Aluminum Weatherstrip — Lit- 
erature is available describing the 
efficiency and durability of MetaLane 
weatherstrip on window units. Met- 
aLane reportedly never loses its 
resilient weather-tightness, will not 
corrode or wear, will not discolor 
masonry or woodwork, and always 
keeps windows operating freely. 
Monarch Metal Weatherstrip Corp., 
a SBS, 6343 Etzel, St. Louis 4, 
oO. 


175 Fiberglass Panels — Promotion 
material, including newspaper mats, 
displays, booklets, folders, posters, 
and streamers for plasticoated panels 
and Barclite fiberglass panels are 
now available from Barclay Manu- 
facturing Co., Inc., Barclite Corp 
of America, Dept. SBS, Barclay 
Building, New York 51, N. Y. 


176 Gypsum Wallboard — Descrip- 
tion of Bestwail nhreproof gypsum 
wallboard — reinforced with glass 
fibers for simpler application, clean 
scoring and snapping, and crack re- 
sistance — is included in materiai of- 
fered by Bestwall Gypsum Co., Dept. 
SBS, Ardmore, Pa. 


177 Drawer Slides — Information 
ts agg KV drawer slides is avail- 
able. Five slides, ranging from the 
lightweight extension slide to the 
extra heavy-duty model, are de- 
scribed. The slides are said to be so 
constructed as to prevent drawers 
from sagging or sticking. Knape & 
Vogt Manufacturing Co., Dept. SBS, 
Grand Rapids, Mich. 


178 Roofing Shingles — Based on 
just ten colors, the “Color-Tuned” 
line of roofing shingles is the subject 
of informative material offered by 
the manufacturer. Such advantages 
as reduced inventory, freeing capi- 
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Eighth Street, 


tal, and faster sales are pointed out. 
Certain - teed Building Products 
Corp., Dept. SBS, Ardmore, Pa. 


179 Redwood Lumber Products — 
Dealers may obtain informative lit- 
erature concerning Noyo redwood 
sidings and moldings. e company 
prides itself on careful milling, ship- 
ping, and high quality maintenance 
of its certified KD, treated, or nat- 
ural redwood. Union Lumber Co., 
Dept. SBS, Fort Bragg, Calif. 


180 White Fir Lumber — Details on 
kiln dried TW&J white fir lumber 
are available, covering its qualities, 
uses, sizes, and delivery information. 
Information also covers TW&J white 
fir lineal moldings and flush door 
cut stock. Tarter, Webster & John- 
son, Inc., Dept. SBS, P. O. Box 3498, 
San Francisco 19, Calif. 


182 Millwork Products — Informa- 
tion concerning all types of mill- 
work products — Satin Seal door and 
window units, by-passing and pocket 
door frames, windows, frames, lou- 
ver doors and blinds — may be 
obtained from the Huttig Sash & 
Door Co., Dept. SBS, St. Louis 10, 
Mo. Also catalogued are addresses 
of representatives, assembly plants, 
and warehouses. 


183 Fireplace Units — Construction 
information is available for five 
Heatform models of various sizes 

each reported to accommodate 
any design of single or multiple 
opening fireplace. Also available at 
nominal cost is a 52-page book con- 
taining information about 88 Heat- 
form fireplace designs selected from 
national competitions. Superior Fire- 
place Co., Dept. SBS, 4325 Artesia 
Avenue, Fullerton, Calif. 


184 Steel Buildings — Information 
on the Cuckler Steel Span profit 
building plan is available to dealers 
from Cuckler Steel Span Co., Dept. 
SBS, Monticello, Iowa. 


185 Extra-White Cement — Informa- 
tion on uses, advantages, and spec- 
ifications of Trinity White portland 
cement — claimed to be the whitest 
of all cements — is available from 
Trinity White Division, General 
Portland Cement Co., Dept. SBS, 
Chicago, Il. 


186 Millwork Products — Informa- 
tion concerning manufacture, treat- 
ment, finger jointing, and shipping 
of its standard items, plus mold- 
ings, interior trim, and glued panels, 
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is available from the Ralph L. Smith 
Lumber Co., Dept. SBS, Anderson, 
Calif. 


187 Removable Window — Informa- 
tion concerning 1866 Curtis Wood- 
work products is available from this 
Atlanta wholesaler and jobber of 
building materials. Particular atten- 
tion is paid to the Curtis Style-trend 
removable window, a product said 
to be weathertight, easy to paint, 
to install, and to operate. Other fea- 
tures include new outside casing 
design for masonry, brick veneer, or 
frame construction without mitered 
corners. Zuber Lumber Co., Dept. 
SBS, P. O. Box 964, Atlanta 1, Ga. 


188 Natural Wood Shakes — A color- 
illustrated booklet shows the natural 
beauty, colors, and texture of Shak- 
ertown wood cedar shakes. It shows 
various applications for the shakes, 
such as gable ends, fence partitions, 
wainscoting, and windscreens. Illus- 
trations and information also are 
furnished for Shakertown jiffy cor- 
ners, sidewall shakes, heavy-duty 
stain, handsplit shakes, and Shaker- 
town — units. Shakertown 
Corp., Dept. SBS, 20310 Kinsman 
Road, Cleveland 22, Ohio. 


189 Acoustical Products — A 32-page 
illustrated catalog describes the 
acoustical products line of the Simp- 
son Logging Co., including Forestone 
fissured woodfiber tile, ceiling board, 
standard and random drilled acousti- 
cal tile, roof deck, fissured mineral 
tile, metal acoustical units, perforat- 
ed cement asbestos board, and per- 
forated hardboard. Simpson Logging 
Co., Dept. SBS, Shelton, Wash. 


190 Adjustable Louvers — Descrip- 
tive folders are available on Leslie 
Adjust-A-Pitch series LX king-size 
louvers, fixed triangular louvers, and 
Leslie’s rotary turbine ventilators, 
stationary-type, or revolving head- 
type ventilators. Literature includes 
illustrations, specifications, sizes, and 
dimensions. eslie Welding Co., 
Dept. SBS, 2943 W. Carroll Avenue, 
Chicago 12, IIl. 


191 Shellac and Primer — Folder 
gives description and simple _ in- 
structions for using Fulton Pure 
Shellac to finish new or scraped 
floors, to finish unpainted furniture, 
cabinets, paneling, shelving, and to 
rime and seal walls and woodwork. 
t also describes Fulton Q-Dee Prim- 
er — said to prime, seal, and kill 
stains on any type surface. Fulton 
ee Co., Dept. SBS, Sumter, 


192 Window, Door Screen Frames — 
“Manufacturing Methods and As- 
sembly Order Manual” gives step- 
by-step illustrated information on 
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Aluma-Fab window and door screen 
frames. Detailed specification sheets 
are included on aluminum window 
and screen door frame and acces- 
sories, aluminum combination storm 
window materials, triple-track and 
triple-tilt storm window materials, 
and aluminum storm door frames 
and accessories of the Southeastern 
Tool & Die Co., Dept. SBS, P. O. 
Box 263, Birmingham 2, Ala. 


193 Metal Building Products — Cat- 
alog describes complete line of 
Quaker State metal building prod- 
ucts for farm, home, and industry. 
Separate pages are available on such 
items as aluminum soffit material 
in rolls, galvanized re-usable footer 
forms, and pre-formed aluminum 
and galvanized termite shield. Quak- 
er State Metals Co., Dept. SBS, 
Lancaster, Pa. 


194 Plastic Finished Paneling—Full- 
color booklet describes uses of dec- 
orative wallboard, showing its in- 
stallation in kitchens, bathrooms, 
and playrooms, in tile and pearltone 
finishes, as well as wood-grained 
and marble-tone hardboard. A spe- 
cial section is devoted to company’s 
new perforated hardboard. Panel- 
board Manufacturing Co., Inc., Dept. 
4 222 Pacific Street, Newark 5, 


195 Builders’ Lock Information — 
A new eight-page “Builders Book- 
let” No. 688 illustrates beauty, con- 
venience, and dependability of 
Schlage locks. It includes complete 
selection of lock and escutcheon de- 
signs, exploded views of lock assem- 
blies, and concise installation in- 
structions. Schlage Lock Co., Dept. 

S, P. O. Box 3324, San Francisco 
19, Calif. 


196 Display Equipment — Illustrated 
folder, price list, and separate cata- 
log sheets are available on Multiplex 
all-steel — and selling equip- 
ment, including upright NRLDA vis- 
ual display boards, swinging door 
merchandisers for doors, paneling 
and lumber specialties, swinging 
wing displays, small floor or counter 
merchandisers, and home planning 
book wings. Multiplex Display Fix- 
ture Co., Dept. SBS, 910 N. Tenth 
Street, St. Louis 1, Mo. 


197 Building Specialties — [llus- 
trated folder is available on Witten 
building specialties, including cast 
iron and aluminum foundation vents, 
cast iron carport columns, brackets, 
and ornamental iron railing, alumi- 
mum thresholds with viny] weather- 
stripping, ornamental aluminum 
screen door designs, reversible slid- 
ing door hardware, and folding door 
hardware. Witten Metal Products 
Co., Dept. SBS, 310 East Long Street, 
Gastonia, N. C. 


198 Plywood Sales Aids — Willam- 
ette Valley Lumber Co. offers folders 
describing dependability and other 
features of Teco-tested plywood. One 
folder shows all Teco grade stamps, 
giving uses. Additional folders fea- 
ture other Willamette products. Wil- 
lamette Valley Lumber Co., Dept. 
SBS, Dallas, Ore. 


199 Hardboard Finishing — Six-page 
A.LA. booklet No. 23-L gives gen- 
eral finishing tips and detailed finish- 
ing suggestions for Evanite hard- 


boards, with flat wall paints, enamels, 
colored stains, clear or natural 
finishes, and exterior painting. Hard- 
board Division, Evans Products Co., 
Dept. SBS, Corvallis, Ore. 


200 Door Lites and Louvers — A 20 
page illustrated catalog featuring 
Visador prefabricated door louvers 
and lites will be mailed free in reply 
to inquiries. Catalog contains num- 
erous designs, as well as architec- 
tural specifications and molding de- 
tails. Visador Co., Dept. SBS, 940 
Visador Rd., Jasper, Tex. 


201 Poly-Clad Plywall — Descrip- 
tive folders are available on Poly- 
Clad Plywail, with information on 
installation, care, and maintenance. 
Literature includes _ illustrations, 
specifications, sizes, and dimensions. 
Plywall Products Company, Inc., 
Dept. SBS, P. O. Box 625, Fort 
Wayne, Indiana. 


202 Aluminum Windows — Details 
on Ware residential aluminum win- 
dows are available in an illustrated 
booklet, containing qualities, sizes, 
specifications, and full size details 
on installation. Ware Laboratories, 
Inc., Dept. SBS, 3700 N.W. 25th St., 
Miami, Fla. 


203 Block Anchor Bolts — Catalog 

sheet describes Stepco concrete an- 

chor bolts, with photographs show- 

ing application. Steel Products Mfg. 

oo Dept. SBS, P. O. Box 25, Tocca, 
a. 


204 Moisture Register — Technical 
data is offered on electronic instru- 
ments. Model 5 can be used on hard 
and soft woods, from peeled logs to 
finished product. Moisture Register 
Co., Dept. SBS, P. O. Box 910, Al- 
hambra, Calif. 


205 Sash Hardware — Illustrated 
catalog available to dealers includes 
basic material on sash hardware. 
Grand Rapids Hardware Co., Dept. 
SBS, 560 1lth St, N. W., Grand 
Rapids 2, Mich. 


206 Two-Way Panel Saw — Product, 
which can cross-cut tileboard, ply- 
wood, plastic laminates, and hard- 
board, is described in literature. 
Richard C. Bennett Mfg. Co., Dept. 
SBS, Box 331, Laceyville, Pa. 


207 Aluminum Louvers — Details 
contain specifications on complete 
line of aluminum and galvanized 
LoManCo louvers. Louver Mfg. Co., 
Dept. SBS, 3603-SB, Wooddale Ave., 
Minneapolis, Minn. 


209 Roof Truss Hardware — Ad- 
vantages available in United Truss 
hardware are outlined in a booklet. 
furnished on request, detailing all 
popular-size trusses. United Trussed 
Roof Co., Dept. SBS, 7000 Coral 
Way, Miami 55, Fla. 


210 Iron Column Railing — Bro- 
chure shows application of iron 
column railing as decorative device 
for porches, as well as interior house 
design. Complete folder features 
illustrations of column designs, spec- 
ifications, installation procedures, 
and mail-order prices. R. G. Coff- 
ag Co., Inc., Dept. SBS, Orlando, 
a. 
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ARKANSAS 


BENTONVILLE: Robert C. Nic- 
hols, associated with Jessie Gilstrap 
Lumber Co., has purchased the firm 
from Mrs. Jessie Gilstrap. Mrs. Gil- 
strap has operated the company for 
12 years since the death of her hus- 
band, T. J. Gilstrap, who owned 
lumber yards in Arkansas, Kansas, 
and Oklahoma. 


FLORIDA 


JACKSONVILLE: Raymond K. 
Mason, vice-president and secretary 
of Mason Lumber Co., has been 
elected to the board of directors, 
American National Bank. 


MIAMI: Lindsley Lumber Co. has 
announced intention to build an- 
other building materials “super- 
market” at 8820 Bird Rd. 


GEORGIA 


ROME, GA.: Smith-Evans Lumber 
Co. here recently has installed ex- 
tensive equipment for producing 
Wolmanized pressure-treated lum- 
ber. Smith-Evans’ cylinder is 6’ in 
diameter and 36’ long. It is said to 
have capacity of three-million board 
feet annually. 


KENTUCKY 


BUECHEL: Chase Barlow Lumber 
Co. recently began production of 
prefabricated roof trusses at its new 
factory building here. With 3,700 
sq. ft. addition to its plant, firm is 
now producing prefab roof trusses 
for two Louisville buildings, and 
expects further production expan- 
sion. President Chase Barlow bought 
firm last year from Louisville Build- 
ers Supply Co. 


LOUISIANA 


CHARTERS OF INCORPORA- 
TION: Sullivan Lumber Sales, Inc., 
Lafayette, listing $100,000 capital 
stock; State Refining & Supply Co., 
Baton Rouge, building materials, 
$250,000; Gray’s Lumber & Supply 
Co., Inc., Vivian, listing 200 shares 
no par value; Terral Builders Sup- 
ply, Inc., Farmville, listing capital 
stock of $25,000; and Gueydan Lum- 
ber Inc., Metairie, $50,000, changing 
name to Gueydan Lumber and Ply- 
wood Inc. 


MARYLAND 


CAPITOL HEIGHTS: Fire of un- 
known origin destroyed most of 
Stembler and Ford Lumber Co. at 
Central and 57th Avenues. Damages 
were tentatively estimated at $450,- 
000. 


DEALER NEWS 





HYATTSVILLE: Hechinger’s, lum- 
ber and building supply firm, re- 
cently opened its eighth store in the 
Washington, D. C., area at Prince 
Georges Plaza regional shopping 
center here. With Eli Young as man- 
ager, new outlet is said to stock more 
than 100,000 items. 


NORTH CAROLINA 


SALISBURY: Saving Supply Co. 
has purchased a building which re- 
portedly will enable it to double in- 
ventory. Building supply firm has 
bought the old Graff-Davis Lumber 
Co. buildings on North Long St., 
giving business 35,000 sq. ft. of floor 
space including a 7,000 sq. ft. show- 
room. 


SOUTH CAROLINA 


SPARTANBURG: Neely Lumber 
Co. has become a supermarket for 
lumber buyers. Two modern build- 
ings with display cases for mer- 
chandise samples now are said to 
eliminate long tours through ware- 
houses. Variety of new items, such 
as electrical supplies and additional 
hardware sections, has been added. 


TEXAS 


AUSTIN: Austin Retailers recent- 
ly organized and elected the follow- 
ing officers: Gene Greenwood, East 
End Lumber Co., president; Al 
Gould, Rawls Lumber Co., vice- 
president; and Roy Thomas, Cal- 
casieu Lumber Co., secretary-treas- 
urer. At next meeting, directors and 
various committees will be named. 


HOUSTON: Retail Lumber Deal- 
ers Assn. here recently elected these 
five directors for three years: Joe 
Anhaiser, Tom Menefee, Bob Merk- 
lein, J. F. Montalbano, and Bob 
Stahlman. 


VIRGINIA 


ROANOKE: Southern’ Building 
Products Distributors, Inc., has 
opened new sales and display room 
here for one stop service in metal 
building materials and _ structural 
steel. 


STAUNTON: Holsinger Lumber 
Co., Inc., has moved into a newly- 
purchased building on Commerce 
Rd. The company has remodeled the 
building formerly occupied by Valley 
Blox. Main attraction of the new 
location is large showroom featuring 
“visual aid” types of display. Dis- 
play system is said to be only one 
of its type now in use in the valley. 
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Firm officers are: Mrs. Louise H. 
Holsinger, president; Robert E. Hol- 
singer and Roller A. Myers, vice- 
presidents; and W. M. Stubbs, secre- 
tary-treasurer. 


WEST VIRGINIA 


PRINCETON: Virginian Supply 
Co., here, recently celebrated its 
golden anniversary. Charter author- 
izing the company to engage in lum- 
ber and building supply sales was 
issued in September, 1909. 


SUMMERSVILLE: Fire destroyed 
Ely-Thomas Lumber Co. about 12 
miles from here. Company, second 
largest in county, produced estimated 
25,000 board feet of lumber daily. 


BECKLEY: Fire destroyed two 
Hill-Rohrer Lumber Co. warehouses 
at 222 Central Ave. here. A. L. 
Rohrer, company president, esti- 
mated damage at $60,000. 





OBITUARIES 





ROSS BURROW, 49. Part-owner, 
Burrow Lumber Co., Dalhart, Texas. 


CHARLES D. CAREY, 72. President, 
Carey Lumber Co., Oklahoma City, 
Okla. 


SAMUEL C. CURSEY, 54. Secretary, 
Miller Lumber Co., Selma, Ala. 


FRANK LAWRENCE HERBERT, 
70. Credit manager, Renuart Lumber 
Co., Miami, Fla. 

JOSEPH WILMER HODGES JR., 
59, Vice-president, Hodges Lumber 
Corp., Roanoke, Va. 


CHARLES GRANDY (COOTS) JOR- 
DAN, 62. Owner, Jordan Wholesale 
Lumber Co., Greenville, S. C. 


CHARLES THEODORE MARTIN 
JR., 79. Vice-president, Martin’s 
Builders Supply Co., Hialeah, Fla. 
DAVID O, (OLLIE) PUCKETT SR., 
65. President, Tupelo Lumber Co., 
Tupelo, Miss. 

ALFRED RICHARDSON, 67. Op- 


erator, Richardson Lumber and Man- 
ufacturing Co., Palestine, Tex. 


GEORGE MADDISON (MATTIE) 
STRICKLAND, 78. Former president 
and owner, Nashville Building and 
Supply Co., Nashville, Tenn. 


FRED H. KAUTZMANN, 66. Retired 
founder, Kautzmann Lumber Co., 
Miami, Fla. 

PERCY CARAWAY PHILLIPS, 68. 
Owner, Phillips Lumber Co., Win- 
ston-Salem, N. C. 
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STRICTLY 
WHOLESALE 





MIAMI, FLA.: Southern Tile 
Supply Corp. here has been named 
authorized wholesale distributor for 
General Electric’s decorative sur- 
facing plastic Textolite, throughout 
southeastern Florida, extending south 
from Vero Beach. 


ATLANTA, GA.: President John 
W. Zuber, Zuber Lumber Co., and 
president, Southern Sash & Door 
Jobbers Assn., has been awarded a 
“certificate of appreciation” for his 
work as a member of distributor 
advisory panel of Curtis Companies, 
Inc. 


KANSAS CITY, MO.: Robert L. 
Means has joined E. Sharp and As- 
sociates, representatives for Lewis- 
Shepard line of electric fork lift 
trucks and related materials han- 
dling equipment. Means previously 
was assistant to the vice-president 
and general sales manager at Lewis- 
Shepard’s home office in Watertown, 
Mass. Sharp and Associates cover 
Kansas and the western half of 
Missouri. 


RICHMOND, VA.: Linoleum Dis- 
tributors, Inc., here has been ap- 
pointed area distributor for Kentile 
line of flooring products. 


MEMPHIS, TENN:: A. J. Vallanee 
of Montgomery, Ala., has joined 
J. E. Thomas Co. here as area rep- 
resentative in Alabama, Mississippi, 
and northwest Florida. Company 
specializes in paint specialties and 
building material sales to whole- 
salers only. 


RICHMOND, VA.: Clarence J. 
Glinn Jr. has been named manager 
of Binswanger Glass Co.’s Richmond 
branch and warehouse, succeeding 
Raymond B. Pace. Pace has been 
appointed to position in administra- 
tive research, Eastern Division head- 
quarters here. Glinn is a 19-year 
veteran with Binswanger, having 
served as member of office and sales 
force. 


KANSAS CITY, MO.: Tri-State 
Lumber and Shingle Co., here, re- 
cently donated $200 to the National 
Lumber Manufacturers Assn. spe- 
cifically “to aid the lumber industry 
of the United States in its program 
to improve the acceptance of wood 
as a modern material and _ to 
strengthen its competitive position 
in the market place, now and in 
the future.” A. T. Brink is company 
president. 


JACKSON, MISS.: Building Prod- 
ucts Co., here, has been designated 
as distributor for Formica Corp., 
subsidiary of American Cyanamid 
Co. Headed by Sam McMurrary, the 
firm will handle all building prod- 
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ucts manufactured and marketed by 
Formica, including its laminated 
surfacing plastic, adhesives line, and 
bathroom wall tile. 


HIGH POINT, N. C.: St. Regis 
Paper Co. has opened a Panelyte 
sales office here at 126 N. Main St. 
Charles M. Jackson, formerly based 
at Bethesda, Md., will head new 
office operations. 


ATLANTA, GA.: C. M. Allen Co. 
has been appointed agent for Tool- 
kraft Corp., in Tennessee, Georgia, 
Virginia, Arkansas, Mississippi, Ala- 
bama, North Carolina, and South 
Carolina. Toolkraft Corp. manufac- 
tures complete line of stationary 
power tools. 


EL PASO, TEX.: Hennigan-Flan- 
agan of Texas, Inc., has been ap- 
pointed distributor for Kentile floor- 
ing products here. Hennigan-Flan- 
agan is also Kentile distributor in 
Phoenix, Ariz. 


HATTIESBURG, MISS.: Mercer 
Lumber and Supply Co. is a new 
distributor for products of Cleveland 
Steel Specialty Co., Inc. 


RICHMOND, VA.: United Dis- 
tributors, Inc., has been named dis- 
tributor for Azrock Floor Products, 
Uvalde Rock Asphalt Co. Company 
will serve flooring dealers in the 
Richmond area with complete line 
of Azrock resilient floor tile. 


BRISTOL, VA.: Wholesale Build- 
ers Supply Co. here and Kimball- 
Tyler Sales Co. of Baltimore, Md., 
have been named distributors for 
Ply - Gems prefinished hardwood 
panels. 





Displays Are Final Step 
(Continued from page 32) 


tomer sees and hears and the sale. 

Furthermore, it is women who 
largely influence sales of interior 
finishes, paneling, wallpaper, kit- 
chen cabinets, floors, baths, and 
even doors and windows. Good 
display is a must for increasing 
sales to women. 

Pushing the specialties which 
manufacturers have developed to 
meet today’s market situation is a 
feature at Dobbs’ showrooms. This 
offers wider opportunities and 
ways to increase business. Also, 
this helps make the showroom a 
headquarters for new ideas in 
building products and home im- 
provements. 

To back their opinions on this, 
the Dobbs brothers devoted one 
end of their showroom to a model 
kitchen, bathroom, and displays 
of resilient tile flooring, plastic 
tile, wall coverings, plywoods, and 
hardboard. 


A balcony devoted to paneling 
reportedly is one of the best dis- 
plays of its kind in north Alabama. 
The balcony was built when the 
owners partitioned the building 
during remodeling to separate dis- 
play area from lumber and heavy 
material stocks. It provides 4,000 
square-feet of floor space for the 
front displays. From the side door 
to parking lot, showroom traffic is 
directed through merchandise is- 
land, with specialty displays to 
provide pulling force. Cove and 
concealed cornice lighting en- 
hances displays throughout the 
store. 

Behind the front display section 
of the building is a drive-through 
loading area, wide enough for two 
trucks, and providing room enough 
for fork lift operation when need- 
ed. For additional warehouse 
space, the company has a 30’ x 30’ 
addition to connect the remodeled 
farm implement plant to a brick 
building originally built as a 
school house. A 30’ x 30’ wing also 
was added to provide total ware- 
house space of 7,400 square-feet. 

To round out service to their 
trade area, the Dobbs are licensed 
contractors. They handle remod- 
eling, kitchen installation, and 
general repairs, along with new 
construction. 


Gimmicks Create Buyers 
(Continued from page 28) 


the top of the gabled roof. The roof 
is supported by unpainted steel- 
pipes, and the table itself is of 
sturdy lumber construction. Top is 
fiberboard, painted a bright circus- 
like green and yellow. Small 
white-lettered “Sale” signs are 
red. The cloth at the bottom of the 
counter is pink and black. Area 
beneath the counter is used as 
storage space for replacement 
stock. 

Usual display inventory consists 
of 144 pieces. This inventory, ac- 
cording to Manager Howard D’AI- 
len, completely turns over at an 
amazing rate of three times a 
month. One order a week is placed 
for products on the counter. An 
example of the table’s popularity 
is the fact that out of 24 coils of 
Mexican-made sisal rope bought at 
the first of a- recent week, only 
one remained the following Satur- 
day. 

Profit is not high. To begin with, 
items were planned as 99c items, 
but this was changed for customer 
convenience. But the counter pays 
off in other intangible ways. Ac- 
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cording to Manager D’Allen — a 
big, ruddy-faced, good-humored 
Canadian, whose British accent 
gives his background away: “This 
is the most fantastic gimmick I’ve 
ever worked with. We’ve tried 
others, of course, but this is the 
only one that proves it really 
works.” 

Some customers have bought as 
many as 15 or 20 items at one 
time. Women have consistently 
proved good customers for the 
table. They buy supplies for sons 
and youth groups needing tools 
for craft projects. Customers often 
drop in just to see what has been 
added to the counter since their 
last visits. 

The stand has been in use since 
mid-summer. It was first noticed 
by Company President Charles 
West at a local hardware store. 
Inquiry revealed the outstanding 
merchandising job such gimmick 
had done for the hardware store, 
and President West immediately 
saw its possibilities as a traffic 
builder in the builders’ supplies 
field. The hardware distributor is 
now campaigning to get other 
building suppliers to adopt this 
approach to merchandising. 

West Lumber bought the coun- 
ter for $25 — “cheaper than we 
could have built it for ourselves,” 
commented D’Allen — and a start- 
er stock of 144 pieces was pur- 
chased in the deal. Since the in- 
itial stock purchase, West has 
bought new stock each week, 
ordering items which have proved 
most popular with customers. 

Several dealer advantages are 
offered by the counter. It affords a 
place for display of old or dis- 
continued stock. Often merchan- 
dise once priced at $3.95 is tossed 
onto the pile. It pays a dealer to 
rid himself of stock which has been 
passed over in inventory several 
times, D’Allen said, adding: “An 





alert customer often gets a really 
good bargain at this table.” 

Another advantage of this coun- 
ter is in the sale of related items. 
One bit purchase from the table 
often leads to a drill sale later on 
Even sale of multi-piece tool sets, 
such as screw drivers, does not 
hurt sales of higher-priced tools. 

This new merchandising gim- 
mick has proved its use in the 
building supplies field, having 
done, in the opinion of its users, a 
merchandising job far beyond its 
size and original low price. 


Successful Woman Dealer 
(Continued from page 31) 


by dealers in wholesale buying so 
as to get carload prices. A rail- 
road siding runs into her yard. 

Miss Ruth’s attitude toward he! 
employees is the same as that 
toward salesmen. “There’s really 
no such thing as an employee here, 
and no boss,” she says. “We all 
just work together.” Incidentally, 
Matthew Marrett, her foreman, 
has been with Gaines enterprises 
for 16 years. 

Miss Ruth denies any unusual 
specialty in her methods. But she 
does place special emphasis on 
catering to women. A daily morn- 
ing radio program is_ slanted 
toward the distaff side of the house 
in its timing and by a woman com- 
mentator. It is built around news 
items of home building, repair or 
decorating, rings in Gaines Lum- 
ber Co., and urges listeners to “Let 
Ruth Gaines Davis help you with 
your home decorations.” 

Miss Ruth keeps a special desk 
with homemaking magazines, cat- 
alogs, color samples, and refer- 
ences for her women customers 
She spares all the time possible in 
giving them suggestions and ad- 


vice on such things as material 
selections, room decorations, and 
floor layouts. After one or two of 
these sessions, she can be almost 
sure of the furnishing order. 

“Women account directly for 
only a minor part of our volume,” 
she said, “but they have a lot of 
influence in the business that’s 
placed by men more than you 
might think. If there’s a so-called 
woman’s angle to building sup- 
plies, this is it. To me it’s a won- 
derful thing to be able to help 
families and couples, especially 
young couples, along the way to 
happiness in their homes. It gives 
a warm human touch to the cold, 
hard materials that we sell.” 

Just like the pleasing feminine 
touch that Miss Ruth gives to the 
otherwise masculine building sup- 
ply business, by being nice to 
everybody. 


Attract Farm Business 
(Continued from page 34) 


frame buildings have been erected 
at a cost of less than 70 cents per 
square foot, with dirt floors. 

The new construction system can 
be applied to virtually any type 
building, from the simplest shell 
for machinery cover to the most 
involved controlled - environment 
housing. 

Rigid frame plywood structures 
have proven to be among the 
most economical clear span build- 
ings available. Here are a few of 
its other outstanding advantages: 
Sub framing is eliminated by spac- 
ing rigid frames 2’ on centers and 
covering them with plywood; sim- 
ple to assemble and erect; ample 
clear head room without excessive 
heights; doors, windows and ven- 
tilators are easily installed; no 
gluing required; plywood and 
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Rip cuts 
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can be made without remov- 
ing panel from machine. One 
man can handle a 4’ x 12’ 
panel! 











RICHARD C. BENNETT MFG. CO. 
BOX 331 
LACEYVILLE, PA. 
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other building materials are readily 
available; attractive appearance; 
minimum number of parts; ab- 
sence of interior load-bearing walls 
increases versatility; and if re- 
quired, insulation can be easily in- 
stalled. 

The plans offered by DFPA go 
beyond ordinary working draw- 
ings. The brochure includes num- 
bered, step-by-step building dia- 
grams with exploded construction 
views keyed to the novice builder. 
Detailed instructions for building 
foundations are included, as well 
as a complete bill of materials. 

Plans for the 32’ and 40’ wide 
buildings are available to lumber 
dealers at $6 per hundred. Single 
copies are free. Write to Merchan- 
dising Department, Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 
2, Wash. 


Florida Dealers’ ‘Gold Mine’ 
(Continued from page 36) 


and James F. Mack of Hollywood. 
The company began showing a 
profit within six or eight months 
after establishment. 

Organizing firms included Deer- 
field Lumber and Supply Co., 





( Here's the one that 
WON'T SHRINK 
This modern plastic in 
powder form makes 
lasting repaits in tile, 
wood or plaster. Pays 
dealers a bigger profit. 
SEUS BETTER because 








STICKS AND STAYS pify 
oe , 


it WORKS BETTER. 


Most dealers report: 
“Our sales of Dur- 
ham’s Rock - Hard 
Water Putty keep 
doubling, year after 
year.” What’s more, 
Durham's Rock- 
Hard Water Putty 
ives you by far the 
best profit margin on 
any product of this 
nature. Use it yourself, and you'll quickly 
see why it sells so fast, and repeats so regu- 
larly. Many patching materials may shrink, 
fall out or ¢ ip off. Durham’s Rock-Hard 
Water Putty does not shrink. Absolutely 
not. It sticks and stays put. You can saw or 
chisel —— or polish it to a velvet smooth 
finish. Easy to use. Keeps indefinitely. So 
economical. Just mix with water as 
needed. ¢ Packed twelve 1-lb. cans or six 
4-lb. cans to case. Keep some of each on dis- 
lay.- Available in 25, 50, 100-lb. drums for 
ndustrial users. Order from vour iahher. 


The PLASTIC Repair Material 
in POWDER Form 
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Causeway Lumber Co., Cameron 
Lumber Co., Henderson Lumber 
Co., Mack Industries, Arch Creek 
Lumber Co., Renuart Lumber 
Yards, Bailey Lumber Yards, 
Cheely Lumber Co., Pacific Lum- 
ber (Miami), MacVicar - Wells, 
Trail Builders Supply, Home Lum- 
ber Co., Hialeah Lumber Co., 
Martin Builders Supply, Barber 
Lumber Co., and Rose Saxon Lum- 
ber Co. 

Officers are George H. Trine, 
president; G. Tom Bailey, first 
vice-president; John H. Hender- 
son, second vice-president; and 
E. B. O’Neal, treasurer. Directors 
include above officers, plus Gene 
A. Whidden (retiring president), 
Robert Cameron, Clifford Rose, 
A. A. Renuart, and Norwood 
Guthrie. 


Numerous Officers 


In addition to the secretary-gen- 
eral manager, other staff personnel 
in the attractive, air-conditioned, 
wall-paneled and flourescent-light- 
ed headquarters and warehouse 
include a bookkeeper, accountant, 
outside salesman, warehouse super- 
intendent, plus temporary labor, 
when such help is needed. When 
the first expansion takes place, 
added salesmen and_ delivery 
equipment will be necessary. More 
lumber yards will be taken into 
the co-op as members, owners, and 
stockholders receive rebates on 
profit of the business, as they ex- 
press a desire to affiliate with this 
modern merchandising method 
that is proving such a boon to the 
industry. 

Not only does it create friend- 
ship within the lumber industry 
here that did not exist previously, 
but it also demonstrates efficiency, 
increases profit, demonstrates prac- 
ticality of purchasing power in 
mass quantities, expedites mer- 
chandise delivery, and unques- 
tionably proves that sound sales- 
manship methods can _ provide 
profit for all. 


Palmetto Has Fast Growth 
(Continued from page 35) 


now employs five full-time sales- 
men, covering all of South Caro- 
lina and parts of Georgia and 
North Carolina. They are J. H. 
Poole, C. C. Small, Andrew Gam- 
brell, Cecil Riley, and L. B. 
Bowen. In addition to their execu- 
tive duties, Askins and Freeman 
spend much time in the field, call- 
ing on dealers they have been 
serving for more than 25 years. 








In the over 400 lines of well- 
known manufacturers’ products 
handled by the firm, the following 
items have recently been taken on 
for the first time: window glass, 
plywood, power tools, work gloves, 
staple guns, paint brushes, garden 
tools, and the Bernz-o-matic line. 

The firm’s officers represent ap- 
proximately 85 years of experience 
in hardware and building supplies. 
They are H. M. Bauknight, presi- 
dent; Hal N. Askins, vice-presi- 
dent, purchasing; R. E. L. Free- 
man, vice-president, sales and 
collections; and R. H. Van De 
Water, secretary-treasurer, retail 
operations. 

Five retail outlets are presently 
maintained in Columbia by the 
company, in addition to whole- 
saling activities. 


Aluminum Siding ‘On Fire’ 
(Continued from page 33) 


he chose to fly in the face of area 
building tradition. 

“T had a coronary and the kids 
had allergies. ‘Go to Florida,’ the 
doctor told me. ‘That climate will 
be good for what ails you and the 
children. And you'd better get 
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into another sort of work’. 
Tired of Mildew 


So the Kretchmar family moved 
to Miami where Henry worked as 
a construction engineer for a 
woodworking shop. The climate 
suited them fine, Kretchmar ex- 
plains, “but I got fed up with 
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mildewed walls in my house.” 

So, coronary or no, Kretchmar 
returned to his first love — house 
building. 

Actually, he points out, ‘‘alumi- 
num siding — and for that matter, 
aluminum roofing, too — is no 
untried novelty. I used it on some 
$50,000 houses I built in Pennsyl- 
vania. And in 37 major cities all 
over America, buyers are snapping 
up aluminum-covered houses of 
the Reynolds Metals Co. ‘House of 
Ease’ groups. 

“The Reynolds folks figure that 
the ‘House of Ease’ homes save as 
much as $6,000 in maintenance, 
heating, and air conditioning costs 
over a 30-year period. My own 
experience in building convinces 
me they know what they’re talk- 
ing about. That’s why I’m using 
painted aluminum siding on these 
Green Acres Estates houses.”’ 


Fast-Sellers 


Apparently home buyers in the 
Cocoa area think so, too. “‘We’re 
selling these houses just as fast 
as we can complete them and have 
a waiting list of 42 with deposits 
down,” says Kretchmar, with an 
exuberance perhaps inappropriate 
for a man whose doctor told him 
to nurse a coronary condition in 


the relaxing Florida climate. 

Behind the moisture-resistant 
painted aluminum siding of the 
Green Acres houses comes a fur- 
ther mildew barrier of asphalt- 
impregnated sheathing, while the 
inside walls are of the insulating 
“dry wall” type. 

All framing is of kiln-dried and 
pressure-treated lumber to guard 
against termites and the moisture 
which somehow seems to come 
along with the fabulous Florida 
sunshine. 

Situated on 75’ x 110’ lots, Green 
Acres Estates aluminum - sided 
houses are in the under-$14,000 
range. Included in 1,488 square 
feet under roof (1,060 feet inside 
space) are two tiled bathrooms, 
three bedrooms, a living room, 
dining room, kitchen and _ five 
closets. 

A central oil-fired forced-air 
heating system is designed for 
practical addition of a central air 
conditioning system. Another alu- 
minum feature which helps keep 
the house cool in summer and 
warm in winter is the 3” ceiling 


insulation which has aluminum on 
both sides to reflect heat. 
Windows, of course, are of alu- 
minum as are hardware, vents and 
other metal parts of the house. 





NOW. 


To aid in the extensive plans 
for landscaping which go into the 
planned 505 house development, 
hundreds of loads of top soil are 
being hauled into the 236 acre 
area although it lies safely above 
any possible high water danger. 

Like other large Florida housing 
developments, there are definite 
plans for a park, a community 
center, and even a good-sized lake 
around which Kretchmar plans to 
build the largest of his 505 houses. 

Kretchmar’s leading partner in 
Green Acres Estates is Dr. George 
M. Greene, a retired surgeon from 
Daytona Beach. 

How does Dr. Greene feel about 
aluminum for a building material? 
Well, this year he built his own 
3,300 square foot “perfect home” 
on his 600-acre plantation fronting 
on U. S. Highway 1. It’s an expen- 
sive house overlooking a five acre 
lake and is packed with luxury 
features. 

What did he use for the outside? 
Painted aluminum siding! 

With such enthusiasm behind 
the Green“Acres Estates develop- 
ment, it’s no wonder that other 
Florida builders are watching with 
considerable interest this departure 
from time-honored Florida build- 
ing pre 
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152 Wood Paneling — Full-color 
brochures and a folder illustrate and 
describe plywood, Ripplewood, and 
California redwood wall ee | 
Georgia-Pacific Corp., Dept. SBS, 
Equitable Building, Portland 4, Ore. 


158 Incinerators — Donley incinera- 
tors for homes, apartments, and 
other buildings are shown in a new 
catalog. Complete technical data are 
given for flue-fed, floor-fed garden, 
and prefabricated steel models. Don- 
ley Brothers Co., Dept. SBS, 13905 
Miles Avenue, Cleveland 5, Ohio. 


159 Aluminum Nails — Colorful 
folder includes A.I.A. file giving 
specifications on Nichols Never-Stain 
aluminum nails in the complete line 
of 24 yee. Packing data and in- 
dividual use applications also are 
included. Nichols Wire & Aluminum 
Co., Dept. SBS, 1725 Rockingham 
Road, Davenport, Iowa. 


164 Plyclips — Cleveland Plyclips, to 
eliminate wood blocking on plywood 
roof construction, are prominent in a 
new eight-page catalog. Complete 
specifications are also given on tim- 
ber rings, framing anchors, shear 
plates, aluminum windows, area 
walls, screed and bar supports, and 
other products manufactured by the 
company. Cleveland Steel Specialty 
Co., Inc., Dept. SBS, 3761 East 91st 
Street, Cleveland 5, Ohio. 


166 Woodwork Products — Four 
color booklets include photographs, 
descriptions, and specifications for 
the Bilt-Well Super 7 removable 
window, Bilt-Weli casements, awn- 
ing windows, and cabinet units. Two 
folders are available giving details 
on the Bilt-Well glass panel Bel- 
vedere door and Bilt-Well cabinet 
units with birch fronts. Caradco, Inc., 
Dept. SBS, Dubuque, Iowa. 


167 Spun Wool Insulation — Litera- 
ture is available explaining the ad- 
vantages and savings in the use of 
insulation with improved Insulaire 
Spun Wool. Made by a new mineral 
fiber process, the permanent min- 
eral wool insulation comes in fully 
guaranteed bags or tubes in stand- 
ard and odd sizes. Industrial Prod- 
ucts Co., Inc., Dept. SBS, Mt. Pleas- 
ant, Tenn. 


168 Wood Specialty Products — Lit- 
erature containing information about 
Bradley-Southern wood products is 
now available. Trim, moldings, 
thresholds, panels, stair treads, and 
flooring in oak and pine are covered. 
Unit wood blocks in beech and pecan 
are also produced by the company. 
Bradley-Southern Division, Potlatch 
——* Inc., Dept. SBS, Warren, 
rk. 


169 Redwood Advantages — The 
economical qualities of Simpson red- 
wood are enumerated in material 
available from this California lum- 
ber firm. The insulation value of 
the wood, its simplicity to work, 
its paint- and stain-holding superi- 
ority, and its resistance to termites 
and decay are all discussed. Simpson 
Redwood Co., Dept. SBS, P. O. Box 
127, Arcata, Calif. 


171 Machine-Made Screens — Liter- 
ature is available on Rudiger-Lang 
Tru-Frame, Tension-tite and Roll- 
Away window screens. The auto- 
matic machine production is said 
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to afford the advantages of greater 
uniformity, better quality control, 
and lcwer cost. Rudiger-Lang Co., 
Dept. SBS, 2701 Eighth Street, 
Berkeley 10, Calif. 


173 Vitrified Clay Pipe — Circular 
describes the Oconee wedge lock, 
a factory-made plastic joint that 
reportedly snaps together instantly. 
Information also is available on 
Oconee’s line of burned clay prod- 
ucts, including vitrified clay pipe, 
vitrified clay fittings, vitrified flue 
liners, drain tile, and face brick. 
Oconee Clay Products, Dept. SBS, 
Milledgeville, Ga. 


174 Aluminum Weatherstrip — Lit- 
erature is available describing the 
efficiency and durability of MetaLane 
weatherstrip on window units. Met- 
aLane reportediy never loses its 
resilient weather-tightness, will not 
corrode or wear, will not discolor 
masonry or woodwork, and always 
keeps windows operating freely. 
Monarch Metal Weatherstrip Corp., 
ga SBS, 6343 Etzel, St. Louis 4, 
oO. 


175 Fiberglass Panels — Promotion 
material, including newspaper mats, 
displays, booklets, folders, posters, 
and streamers for plasticoated panels 
and Barclite fiberglass panels are 
now available from Barclay Manu- 
facturing Co., Inc., Barclite Corp 
of America, Dept. SBS, Barclay 
Building, New York 51, N. Y. 


176 Gypsum Wallboard — Descrip- 
tion of Kestwail nreproof gypsum 
wallboard — reinforced with glass 
fibers for simpler application, clean 
scoring and snapping, and crack re- 
sistance — is included in materiai otf- 
fered by Bestwall Gypsum Co., Dept 
SBS, Ardmore, Pa. 


177 Drawer Slides — Information 
regarding KV drawer slides is avail- 
able. Five slides, ranging from the 
lightweight extension slide to the 
extra heavy-duty model, are de- 
scribed. The slides are said to be so 
constructed as to prevent drawers 
from sagging or sticking. Knape & 
Vogt Manufacturing Co., Dept. SBS, 
Grand Rapids, Mich. 


178 Roofing Shingles — Based on 
just ten colors, the “Color-Tuned” 
line of roofing shingles is the subject 
of informative material offered by 
the manufacturer. Such advantages 
as reduced inventory, freeing capi- 
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tal, and faster sales are pointed out. 
Certain - teed Building Products 
Corp., Dept. SBS, Ardmore, Pa. 


179 Redwood Lumber Products — 
Dealers may obtain informative lit- 
erature concerning Noyo redwood 
sidings and moldings. e company 
prides itself on careful milling, ship- 
ping, and high quality maintenance 
of its certified KD, treated, or nat- 
ural redwood. Union Lumber Co., 
Dept. SBS, Fort Bragg, Calif. 


180 White Fir Lumber — Details on 
kiln dried TW&J white fir lumber 
are available, covering its qualities, 
uses, sizes, and delivery information. 
Information also covers TW&J white 
fir lineal moldings and flush door 
cut stock. Tarter, Webster & John- 
son, Inc., Dept. SBS, P. O. Box 3498, 
San Francisco 19, Calif. 


182 Millwork Products — Informa- 
tion concerning all types of mill- 
work products — Satin Seal door and 
window units, by-passing and pocket 
door frames, windows, frames, lou- 
ver doors and blinds — may be 
obtained from the Huttig Sash & 
Door Co., Dept. SBS, St. Louis 10, 
Mo. Also catalogued are addresses 
of representatives, assembly plants, 
and warehouses, 


183 Fireplace Units — Construction 
information is available for five 
Heatform models of various sizes 
- each reported to accommodate 
any design of single or multiple 
opening fireplace. Also available at 
nominal cost is a 52-page book con- 
taining information about 88 Heat- 
form fireplace designs selected from 
national competitions. woe Fire- 
place Co., Dept. SBS, 4325 Artesia 
Avenue, Fullerton, Calif. 


184 Steel Buildings — Information 
on the Cuckler Steel Span profit 
building plan is available to dealers 
from Cuckler Steel Span Co., Dept. 
SBS, Monticello, Iowa. 


185 Extra-White Cement — Informa- 
tion on uses, advantages, and spec- 
ifications of Trinity White portland 
cement — claimed to be the whitest 
of all cements — is available from 
Trinity White Division, General 
Portland Cement Co., Dept. SBS, 
Chicago, II. 


186 Millwork Products — Informa- 
tion concerning manufacture, treat- 
ment, finger jointing, and shipping 
of its standard items, plus mold- 
ings, interior trim, and glued panels, 
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is available from the Ralph L. Smith 
oe Co., Dept. SBS, Anderson, 
alif. 


187 Removable Window — Informa- 
tion concerning 1866 Curtis Wood- 
work products is available from this 
Atlanta wholesaler and jobber of 
building materials. Particular atten- 
tion is paid to the Curtis Style-trend 
removable window, a product said 
to be weathertight, easy to paint, 
to install, and to operate. Other fea- 
tures include new outside casing 
design for masonry, brick veneer, or 
frame construction without mitered 
corners. Zuber Lumber Co., Dept. 
SBS, P. O. Box 964, Atlanta 1, Ga. 


188 Natural Wood Shakes — A color- 
illustrated booklet shows the natural 
beauty, colors, and texture of Shak- 
ertown wood cedar shakes. It shows 
various applications for the shakes, 
such as gable ends, fence partitions, 
wainscoting, and windscreens. Illus- 
trations and information also are 
furnished for Shakertown jiffy cor- 
ners, sidewall shakes, heavy-duty 
stain, handsplit shakes, and Shaker- 
town lumac units. Shakertown 
Corp., Dept. SBS, 20310 Kinsman 
Road, Cleveland 22, Ohio. 


189 Acoustical Products — A 32-page 
illustrated catalog describes the 
acoustical products line of the Simp- 
son Logging Co., including Forestone 
fissured woodfiber tile, ceiling board, 
standard and random drilled acousti- 
cal tile, roof deck, fissured mineral 
tile, metal acoustical units, perforat- 
ed cement asbestos board, and per- 
forated hardboard. Simpson Logging 
Co., Dept. SBS, Shelton, Wash. 


190 Adjustable Louvers — Descrip- 
tive folders are available on Leslie 
Adjust-A-Pitch series LX king-size 
louvers, fixed triangular louvers, and 
Leslie’s rotary turbine ventilators, 
stationary-type, or revolving head- 
type ventilators. Literature includes 
illustrations, specifications, sizes, and 
dimensions. eslie Welding Co., 
Dept. SBS, 2943 W. Carroll Avenue, 
Chicago 12, Il. 


191 Shellac and Primer — Folder 
gives description and simple_in- 
structions for using Fulton Pure 
Shellac to finish new or scraped 
floors, to finish unpainted furniture, 
cabinets, paneling, shelving, and to 
rime and seal walls and woodwork. 
t also describes Fulton Q-Dee Prim- 
er — said to prime, seal, and kill 
stains on any type surface. Fulton 
—— Co., Dept. SBS, Sumter, 


192 Window, Door Screen Frames — 
“Manufacturing Methods and As- 
sembly Order Manual” gives step- 
by-step illustrated information on 
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Aluma-Fab window and door screen 
frames. Detailed specification sheets 
are included on aluminum window 
and screen door frame and acces- 
sories, aluminum combination storm 
window materials, triple-track and 
triple-tilt storm window materials, 
and aluminum storm door frames 
and accessories of the Southeastern 
Tool & Die Co., Dept. SBS, P. O. 
Box 263, Birmingham 2, Ala. 


193 Metal Building Products — Cat- 
alog describes complete line of 
Quaker State metal building prod- 
ucts for farm, home, and industry. 
Separate pages are available on such 
items as aluminum soffit material 
in rolls, galvanized re-usable footer 
forms, and pre-formed aluminum 
and galvanized termite shield. Quak- 
er State Metals Co., Dept. SBS, 
Lancaster, Pa. 


194 Plastic Finished Paneling—Full- 
color booklet describes uses of dec- 
orative wallboard, showing its in- 
stallation in kitchens, bathrooms, 
and playrooms, in tile and pearltone 
finishes, as well as wood-grained 
and marble-tone hardboard. A spe- 
cial section is devoted to company’s 
new perforated hardboard. Panel- 


board Manufacturing Co., Inc., Dept. 
> 222 Pacific Street, Newark 5, 


195 Builders’ Lock Information — 
A new eight-page “Builders Book- 
let” No. 688 illustrates beauty, con- 
venience, and dependability of 
Schlage locks. It includes complete 
selection of lock and escutcheon de- 
signs, exploded views of lock assem- 
blies, and concise installation in- 
structions. Schlage Lock Co., Dept. 
SBS, P. O. Box 3324, San Francisco 
19, Calif. 


196 Display Equipment — Illustrated 
folder, price list, and separate cata- 
ae sheets are available on Multiplex 
all-steel nw and ‘oie equip- 
ment, including upright NRLDA vis- 
ual display boards, swinging door 
merchandisers for doors, paneling 
and lumber specialties, swinging 
wing displays, small floor or counter 
merchandisers, and home planning 
book wings. Multiplex Display Fix- 
ture Co., Dept. SBS, 910 N. Tenth 
Street, St. Louis 1, Mo. 


197 Building Specialties — [llus- 
trated folder is available on Witten 
building specialties, including cast 
iron and aluminum foundation vents, 
cast iron carport columns, brackets, 
and ornamental iron railing, alumi- 
mum thresholds with vinyl weather- 
stripping, ornamental aluminum 
screen door designs, reversible slid- 
ing door hardware, and folding door 
hardware. Witten Metal Products 
Co., Dept. SBS, 310 East Long Street, 
Gastonia, N. 


198 Plywood Sales Aids — Willam- 
ette Valley Lumber Co. offers folders 
describing dependability and other 
features of Teco-tested plywood. Qne 
folder shows all Teco grade stamps, 
giving uses. Additional] folders fea- 
ure other Willamette products. Wil- 
lamette Valley Lumber Co., Dept. 
SBS, Dallas, Ore. 


199 Hardboard Finishing — Six-page 
A.LA. booklet No. 23-L gives gen- 
eral finishing tips and detailed finish- 
ing suggestions for Evanite hard- 


boards, with flat wall paints, enamels, 
colored stains, clear or natural 
finishes, and exterior painting. Hard. 
board Division, Evans Products Co., 
Dept. SBS, Corvallis, Ore. 


200 Door Lites and Louvers — A 20 
page illustrated catalog featuring 
Visador prefabricated door louvers 
and lites will be mailed free in reply 
to inquiries. Catalog contains num- 
erous designs, as well as architec- 
tural specifications and molding de- 
tails. Visador Co., Dept. SBS, 940 
Visador Rd., Jasper, Tex. 


201 Poly-Clad Plywall — Descrip- 
tive folders are available on Poly- 
Clad Plywall, with information on 
installation, care, and maintenance. 
Literature includes _ illustrations, 
specifications, sizes, and dimensions. 
Plywall Products Company, Inc., 
Dept. SBS, P. O. Box 625, Fort 
Wayne, Indiana. 


202 Aluminum Windows — Details 
on Ware residential aluminum win- 
dows are available in an illustrated 
booklet, containing qualities, sizes, 
specifications, and full size details 
on installation. Ware Laboratories, 
Inc., Dept. SBS, 3700 N.W. 25th St., 
Miami, Fla. 


203 Block Anchor Bolts — Catalog 

sheet describes Stepco concrete an- 

chor bolts, with photographs show- 

ing application. Steel Products Mfg. 

oo Dept. SBS, P. O. Box 25, Tocca, 
a. 


204 Moisture Register — Technical 
data is offered on electronic instru- 
ments. Model 5 can be used on hard 
and soft woods, from peeled logs to 
finished product. Moisture Register 
Co., Dept. SBS, P. O. Box 910, Al- 
hambra, Calif. 


205 Sash Hardware — Illustrated 
catalog available to dealers includes 
basic material on sash hardware. 
Grand Rapids Hardware Co., Dept. 
SBS, 560 llth St., N. W., Grand 
Rapids 2, Mich. 


206 Two-Way Panel Saw — Product, 
which can cross-cut tileboard, ply- 
wood, plastic laminates, and hard- 
board, is described in literature. 
Richard C. Bennett Mfg. Co., Dept. 
SBS, Box 331, Laceyville, Pa. 


207 Aluminum Louvers — Details 
contain specifications on complete 
line of aluminum and galvanized 
LoManCo louvers. Louver Mfg. Co., 
Dept. SBS, 3603-SB, Wooddale Ave., 
Minneapolis, Minn. 


209 Roof Truss Hardware — Ad- 
vantages available in United Truss 
hardware are outlined in a booklet 
furnished on request, detailing all 
opular-size trusses. United Trussed 
oof Co., Dept. SBS, 7000 Coral 
Way, Miami 55, Fla. 


210 Iron Column Railing — Bro- 
chure shows application of iron 
column railing as decorative device 
for porches, as well as interior house 
design. Complete folder features 
illustrations of column designs, spec- 
ifications, installation procedures, 
and mail-order prices. R. G. Coff- 
ag Co., Inc., Dept. SBS, Orlando, 
a. 
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ARKANSAS 


BENTONVILLE: Robert C. Nic- 
hols, associated with Jessie Gilstrap 
Lumber Co., has purchased the firm 
from Mrs. Jessie Gilstrap. Mrs. Gil- 
strap has operated the company for 
12 years since the death of her hus- 
band, T. J. Gilstrap, who owned 
lumber yards in Arkansas, Kansas, 
and Oklahoma. 


FLORIDA 


JACKSONVILLE: Raymond K. 
Mason, vice-president and secretary 
of Mason Lumber Co., has been 
elected to the board of directors, 
American National Bank. 


MIAMI: Lindsley Lumber Co. has 
announced intention to build an- 
other building materials “super- 
market” at 8820 Bird Rd. 


GEORGIA 


ROME, GA.: Smith-Evans Lumber 
Co. here recently has installed ex- 
tensive equipment for producing 
Wolmanized pressure-treated lum- 
ber. Smith-Evans’ cylinder is 6’ in 
diameter and 36’ long. It is said to 
have capacity of three-million board 
feet annually. 


KENTUCKY 


BUECHEL: Chase Barlow Lumber 
Co. recently began production of 
prefabricated roof trusses at its new 
factory building here. With 3,700 
sq. ft. addition to its plant, firm is 
now producing prefab roof trusses 
for two Louisville buildings, and 
expects further production expan- 
sion. President Chase Barlow bought 
firm last year from Louisville Build- 
ers Supply Co. 


LOUISIANA 


CHARTERS OF INCORPORA- 
TION: Sullivan Lumber Sales, Inc., 
Lafayette, listing $100,000 capital 
stock; State Refining & Supply Co., 
Baton Rouge, building materials, 
$250,000; Gray’s Lumber & Supply 
Co., Inc., Vivian, listing 200 shares 
no par value; Terral Builders Sup- 
ply, Inc., Farmville, listing capital 
stock of $25,000; and Gueydan Lum- 
ber Inc., Metairie, $50,000, changing 
name to Gueydan Lumber and Ply- 
wood Inc. 


MARYLAND 


CAPITOL HEIGHTS: Fire of un- 
known origin destroyed most of 
Stembler and Ford Lumber Co. at 
Central and 57th Avenues. Damages 
were tentatively estimated at $450,- 
000. 


DEALER NEWS 





HYATTSVILLE: Hechinger’s, lum- 
ber and building supply firm, re- 
cently opened its eighth store in the 
Washington, D. C., area at Prince 
Georges Plaza regional shopping 
center here. With Eli Young as man- 
ager, new outlet is said to stock more 
than 100,000 items. 


NORTH CAROLINA 


SALISBURY: Saving Supply Co. 
has purchased a building which re- 
portedly will enable it to double in- 
ventory. Building supply firm has 
bought the old Graff-Davis Lumber 
Co. buildings on North Long St., 
giving business 35,000 sq. ft. of floor 
space including a 7,000 sq. ft. show- 
room. 


SOUTH CAROLINA 


SPARTANBURG: Neely Lumber 
Co. has become a supermarket for 
lumber buyers. Two modern build- 
ings with display cases for mer- 
chandise samples now are said to 
eliminate long tours through ware- 
houses. Variety of new items, such 
as electrical supplies and additional 
hardware sections, has been added 


TEXAS 


AUSTIN: Austin Retailers recent- 
ly organized and elected the follow- 
ing officers: Gene Greenwood, East 
End Lumber Co., president; Al 
Gould, Rawls Lumber Co., vice- 
president; and Roy Thomas, Cal- 
casieu Lumber Co., secretary-treas- 
urer. At next meeting, directors and 
various committees will be named. 


HOUSTON: Retail Lumber Deal- 
ers Assn. here recently elected these 
five directors for three years: Joe 
Anhaiser, Tom Menefee, Bob Merk- 
lein, J. F. Montalbano, and Bob 
Stahlman. 


VIRGINIA 


ROANOKE: Southern’ Building 
Products Distributors, Inc., has 
opened new sales and display room 
here for one stop service in metal 
building materials and_ structural 
steel. 


STAUNTON: Holsinger Lumber 
Co., Inc., has moved into a newly- 
purchased building on Commerce 
Rd. The company has remodeled the 
building formerly occupied by Valley 
Blox. Main attraction of the new 
location is large showroom featuring 
“visual aid” types of display. Dis- 
play system is said to be only one 
of its type now in use in the valley. 
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Firm officers are: Mrs. Louise H. 
Holsinger, president; Rohert E. Hol- 
singer and Roller A. Myers, vice- 
presidents; and W. M. Stubbs, secre- 
tary-treasurer. 


WEST VIRGINIA 


PRINCETON: Virginian Supply 
Co., here, recently celebrated its 
golden anniversary. Charter author- 
izing the company to engage in lum- 
ber and building supply sales was 
issued in September, 1909. 


SUMMERSVILLE: Fire destroyed 
Ely-Thomas Lumber Co. about 12 
miles from here. Company, second 
largest in county, produced estimated 
25,000 board feet of lumber daily. 


BECKLEY: Fire destroyed two 
Hill-Rohrer Lumber Co. warehouses 
at 222 Central Ave. here. A. L. 
Rohrer, company president, esti- 
mated damage at $60,000. 





OBITUARIES 





ROSS BURROW, 49. Part-owner, 
Burrow Lumber Co., Dalhart, Texas. 


CHARLES D. CAREY, 72. President, 
Carey Lumber Co., Oklahoma City, 
Okla. 


SAMUEL C. CURSEY, 54. Secretary, 
Miller Lumber Co., Selma, Ala. 


FRANK LAWRENCE HERBERT, 
70. Credit manager, Renuart Lumber 
Co., Miami, Fla. 

JOSEPH WILMER HODGES JR., 
59, Vice-president, Hodges Lumber 
Corp., Roanoke, Va. 


CHARLES GRANDY (COOTS) JOR- 
DAN, 62. Owner, Jordan Wholesale 
Lumber Co., Greenville, S. C. 


CHARLES THEODORE MARTIN 
JR., 79. Vice-president, Martin’s 
Builders Supply Co., Hialeah, Fla. 
DAVID O. (OLLIE) PUCKETT SR., 
65. President, Tupelo Lumber Co., 
Tupelo, Miss. 

ALFRED RICHARDSON, 67. Op- 
erator, Richardson Lumber and Man- 
ufacturing Co., Palestine, Tex. 
GEORGE MADDISON (MATTIE) 
STRICKLAND, 78. Former president 
and owner, Nashville Building and 
Supply Co., Nashville, Tenn. 

FRED H. KAUTZMANN, 66. Retired 
founder, Kautzmann Lumber Co., 
Miami, Fla. 

PERCY CARAWAY PHILLIPS, 68. 
Owner, Phillips Lumber Co., Win- 
ston-Salem, N. C. 
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STRICTLY 
WHOLESALE 





MIAMI, FLA.: Southern Tile 
Supply Corp. here has been named 
authorized wholesale distributor for 
Genera! Electric’s decorative sur- 
facing plastic Textolite, throughout 
southeastern Florida, extending south 
from Vero Beach. 


ATLANTA, GA.: President John 
W. Zuber, Zuber Lumber Co., and 
president, Southern Sash & Door 
Jobbers Assn., has been awarded a 
“certificate of appreciation” for his 
work as a member of distributor 
advisory panel of Curtis Companies, 
Inc. 


KANSAS CITY, MO.: Robert L. 
Means has joined E. Sharp and As- 
sociates, representatives for Lewis- 
Shepard line of electric fork lift 
trucks and related materials han- 
dling equipment. Means previously 
was assistant to the vice-president 
and general sales manager at Lewis- 
Shepard’s home office in Watertown, 
Mass. Sharp and Associates cover 
Kansas and the western half of 
Missouri. 


RICHMOND, VA.: Linoleum Dis- 
tributors, Inc., here has been ap- 
pointed area distributor for Kentile 
line of flooring products. 


MEMPHIS, TENN.: A. J. Vallanee 
of Montgomery, Ala., has joined 
J. E. Thomas Co. here as area rep- 
resentative in Alabama, Mississippi, 
and northwest Florida. Company 
specializes in paint specialties and 
building material sales to whole- 
salers only. 


RICHMOND, VA.: Clarence J. 
Glinn Jr. has been named manager 
of Binswanger Glass Co.’s Richmond 
branch and warehouse, succeeding 
Raymond B. Pace. Pace has been 
appointed to position in administra- 
tive research, Eastern Division head- 
quarters here. Glinn is a 19-year 
veteran with Binswanger, having 
served as member of office and sales 
force. 


KANSAS CITY, MO.: Tri-State 
Lumber and Shingle Co., here, re- 
cently donated $200 to the National 
Lumber Manufacturers Assn. spe- 
cifically “to aid the lumber industry 
of the United States in its program 
to improve the acceptance of wood 
as a modern material and to 
strengthen its competitive position 
in the market place, now and in 
the future.” A. T. Brink is company 
president. 


JACKSON, MISS.: Building Prod- 
ucts Co., here, has been designated 
as distributor for Formica Corp., 
subsidiary of American Cyanamid 
Co. Headed by Sam McMurrary, the 
firm will handle all building prod- 
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ucts manufactured and marketed by 
Formica, including its laminated 
surfacing plastic, adhesives line, and 
bathroom wall tile. 


HIGH POINT, N. C.: St. Regis 
Paper Co. has opened a Panelyte 
sales office here at 126 N. Main St. 
Charles M. Jackson, formerly based 
at Bethesda, Md., will head new 
office operations. 


ATLANTA, GA.: C. M. Allen Co. 
has been appointed agent for Tool- 
kraft Corp., in Tennessee, Georgia, 
Virginia, Arkansas, Mississippi, Ala- 
bama, North Carolina, and South 
Carolina. Toolkraft Corp. manufac- 
tures complete line of stationary 
power tools. 


EL PASO, TEX.: Hennigan-Flan- 
agan of Texas, Inc., has been ap- 
pointed distributor for Kentile floor- 
ing products here. Hennigan-Flan- 
agan is also Kentile distributor in 
Phoenix, Ariz. 


HATTIESBURG, MISS.: Mercer 
Lumber and Supply Co. is a new 
distributor for products of Cleveland 
Steel Specialty Co., Inc. 


RICHMOND, VA.: United Dis- 
tributors, Inc., has been named dis- 
tributor for Azrock Floor Products, 
Uvalde Rock Asphalt Co. Company 
will serve flooring dealers in the 
Richmond area with complete line 
of Azrock resilient floor tile. 


BRISTOL, VA.: Wholesale Build- 
ers Supply Co. here and Kimball- 
Tyler Sales Co. of Baltimore, Md., 
have been named distributors for 
Ply - Gems prefinished hardwood 
panels. 





Displays Are Final Step 
(Continued from page 32) 


tomer sees and hears and the sale. 

Furthermore, it is women who 
largely influence sales of interior 
finishes, paneling, wallpaper, kit- 
chen cabinets, floors, baths, and 
even doors and windows. Good 
display is a must for increasing 
sales to women. 

Pushing the specialties which 
manufacturers have developed to 
meet today’s market situation is a 
feature at Dobbs’ showrooms. This 
offers wider opportunities and 
ways to increase business. Also, 
this helps make the showroom a 
headquarters for new ideas in 
building products and home im- 
provements. 

To back their opinions on this, 
the Dobbs brothers devoted one 
end of their showroom to a model 
kitchen, bathroom, and displays 
of resilient tile flooring, plastic 
tile, wall coverings, plywoods, and 
hardboard. 


A balcony devoted to paneling 
reportedly is one of the best dis- 
plays of its kind in north Alabama. 
The balcony was built when the 
owners partitioned the building 
during remodeling to separate dis- 
play area from lumber and heavy 
material stocks. It provides 4,000 
square-feet of floor space for the 
front displays. From the side door 
to parking lot, showroom traffic is 
directed through merchandise is- 
land, with specialty displays to 
provide pulling force. Cove and 
concealed cornice lighting en- 
hances displays throughout the 
store. 

Behind the front display section 
of the building is a drive-through 
loading area, wide enough for two 
trucks, and providing room enough 
for fork lift operation when need- 
ed. For additional warehouse 
space, the company has a 30’ x 30’ 
addition to connect the remodeled 
farm implement plant to a brick 
building originally built as a 
school house. A 30’ x 30’ wing also 
was added to provide total ware- 
house space of 7,400 square-feet. 

To round out service to their 
trade area, the Dobbs are licensed 
contractors. They handle remod- 
eling, kitchen installation, and 
general repairs, along with new 
construction. 


Gimmicks Create Buyers 
(Continued from page 28) 


the top of the gabled roof. The roof 
is supported by unpainted steel- 
pipes, and the table itself is of 
sturdy lumber construction. Top is 
fiberboard, painted a bright circus- 
like green and yellow. Small 
white-lettered “Sale” signs are 
red. The cloth at the bottom of the 
counter is pink and black. Area 
beneath the counter is used as 
storage space for replacement 
stock. 

Usual display inventory consists 
of 144 pieces. This inventory, ac- 
cording to Manager Howard D’AI- 
len, completely turns over at an 
amazing rate of three times a 
month. One order a week is placed 
for products on the counter. An 
example of the table’s popularity 
is the fact that out of 24 coils of 
Mexican-made sisal rope bought at 
the first of a recent week, only 
one remained the following Satur- 
day. 

Profit is not high. To begin with, 
items were planned as 99c items, 
but this was changed for customer 
convenience. But the counter pays 
off in other intangible ways. Ac- 
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cording to Manager D’Allen’— a 
big, ruddy-faced, good-humored 
Canadian, whose British accent 
gives his background away: “This 
is the most fantastic gimmick I’ve 
ever worked with. We’ve tried 
others, of course, but this is the 
only one that proves it really 
works.” 

Some customers have bought as 
many as 15 or 20 items at one 
time. Women have consistently 
proved good customers for the 
table. They buy supplies for sons 
and youth groups needing tools 
for craft projects. Customers often 
drop in just to see what has been 
added to the counter since their 
last visits. 

The stand has been in use since 
mid-summer. It was first noticed 
by Company President Charles 
West at a local hardware store. 
Inquiry revealed the outstanding 
merchandising job such gimmick 
had done for the hardware store, 
and President West immediately 
saw its possibilities as a traffic 
builder in the builders’ supplies 
field. The hardware distributor is 
now campaigning to get other 
building suppliers to adopt this 
approach to merchandising. 

West Lumber bought the coun- 
ter for $25 — “cheaper than we 
could have built it for ourselves,” 
commented D’Allen — and a start- 
er stock of 144 pieces was pur- 
chased in the deal. Since the in- 
itial stock purchase, West has 
bought new stock each week, 
ordering items which have proved 
most popular with customers. 

Several dealer advantages are 
offered by the counter. It affords a 
place for display of old or dis- 
continued stock. Often merchan- 
dise once priced at $3.95 is tossed 
onto the pile. It pays a dealer to 
rid himself of stock which has been 
passed over in inventory several 
times, D’Allen said, adding: “An 


alert customer often gets a really 
good bargain at this table.” 

Another advantage of this coun- 
ter is in the sale of related items. 
One bit purchase from the table 
often leads to a drill sale later on. 
Even sale of multi-piece tool sets, 
such as screw drivers, does not 
hurt sales of higher-priced tools. 

This new merchandising gim- 
mick has proved its use in the 
building supplies field, having 
done, in the opinion of its users, a 
merchandising job far beyond its 
size and original low price. 


Successful Woman Dealer 
(Continued from page 31) 


by dealers in wholesale buying so 
as to get carload prices. A rail- 
road siding runs into her yard. 

Miss Ruth’s attitude toward he! 
employees is the same as that 
toward salesmen. “There’s really 
no such thing as an employee here, 
and no boss,” she says. “We all 
just work together.” Incidentally, 
Matthew Marrett, her foreman, 
has been with Gaines enterprises 
for 16 years. 

Miss Ruth denies any unusual 
specialty in her methods. But she 
does place special emphasis on 
catering to women. A daily morn- 
ing radio program is_ slanted 
toward the distaff side of the house 
in its timing and by a woman com- 
mentator. It is built around news 
items of home building, repair or 
decorating, rings in Gaines Lum- 
ber Co., and urges listeners to “Let 
Ruth Gaines Davis help you with 
your home decorations.” 

Miss Ruth keeps a special desk 
with homemaking magazines, cat- 
alogs, color samples, and refer- 
ences for her women customers. 
She spares all the time possible in 
giving them suggestions and ad- 


vice on such things as material 
selections, room decorations, and 
floor layouts. After one or two of 
these sessions, she can be almost 
sure of the furnishing order. 

“Women account directly for 
only a minor part of our volume,” 
she said, “but they have a lot of 
influence in the business that’s 
placed by men more than you 
might think. If there’s a so-called 
woman’s angle to building sup- 
plies, this is it. To me it’s a won- 
derful thing to be able to help 
families and couples, especially 
young couples, along the way to 
happiness in their homes. It gives 
a warm human touch to the cold, 
hard materials that we sell.” 

Just like the pleasing feminine 
touch that Miss Ruth gives to the 
otherwise masculine building sup- 
ply business, by being nice to 
everybody. 


Attract Farm Business 
(Continued from page 34) 


frame buildings have been erected 
at a cost of less than 70 cents per 
square foot, with dirt floors. 

The new construction system can 
be applied to virtually any type 
building, from the simplest shell 
for machinery cover to the most 
involved controlled - environment 
housing. 

Rigid frame plywood structures 
have proven to be among the 
most economical clear span build- 
ings available. Here are a few of 
its other outstanding advantages: 
Sub framing is eliminated by spac- 
ing rigid frames 2’ on centers and 
covering them with plywood; sim- 
ple to assemble and erect; ample 
clear head room without excessive 
heights; doors, windows and ven- 
tilators are easily installed; no 
gluing required; plywood and 
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ing panel from machine. One 
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other building materials are readily 
available; attractive appearance; 
minimum number of parts; ab- 
sence of interior load-bearing walls 
increases versatility; and if re- 
quired, insulation can be easily in- 
stalled. 

The plans offered by DFPA go 
beyond ordinary working draw- 
ings. The brochure includes num- 
bered, step-by-step building dia- 
grams with exploded construction 
views keyed to the novice builder. 
Detailed instructions for building 
foundations are included, as well 
as a complete bill of materials. 

Plans for the 32’ and 40’ wide 
buildings are available to lumber 
dealers at $6 per hundred. Single 
copies are free. Write to Merchan- 
dising Department, Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 
2, Wash. 


Florida Dealers’ ‘Gold Mine’ 
(Continued from page 36) 


and James F. Mack of Hollywood. 
The company began showing a 
profit within six or eight months 
after establishment. 

Organizing firms included Deer- 
field Lumber and Supply Co., 





( Here's the one that 
WON'T SHRINK 
This modern plastic in 
powder form makes 
lasting repairs in tile, 
wood or plaster. Pays 
dealers a bigger profit. 


WILL NOT SHRiInx SEUS BETTER because 
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STICKS AND STAYS pijy 
—_—— ee, 


it WORKS BETTER. 


Most dealers report: 
“Our sales of Dur- 
ham’s Rock - Hard 
Water Putty keep 
doubling, year after 
year.” What's more, 
Durham’s Rock- 
Hard Water Putty 
pos you by far the 
est profit margin on 
any product of this 
nature. Use it yourself, and you'll quickly 
see why it sells so fast, and repeats so regu- 
larly. Many patching materials may shrink, 
fall out or ¢ ip off. Durham’s Rock-Hard 
Water Putty does not shrink. Absolutely 
not. It sticks and stays put. You can saw or 
chisel it, paint or polish it to a velvet smooth 
finish. Easy to use. Keeps indefinitely. So 
economical. Just mix with water as 
needed, ¢ Packed twelve 1-lb. cans or six 
4-lb. cans to case. Keep some of each on dis- 
lay.. Available in 25, 50, 100-lb. drums for 
ndustrial users, Order from vour inhher, 


uw, Des Moines 


The PLASTIC Repair Material 
in POWDER Form 


72 For more details on above items, use Coupon on Page 65 


lows | 


| 
| 
| 
| 
' 


Causeway Lumber Co., Cameron 
Lumber Co., Henderson Lumber 
Co., Mack Industries, Arch Creek 
Lumber Co., Renuart Lumber 
Yards, Bailey Lumber Yards, 
Cheely Lumber Co., Pacific Lum- 
ber (Miami), MacVicar - Wells, 
Trail Builders Supply, Home Lum- 
ber Co., Hialeah Lumber Co., 
Martin Builders Supply, Barber 
Lumber Co., and Rose Saxon Lum- 
ber Co. 

Officers are George H. Trine, 
president; G. Tom Bailey, first 
vice-president; John H. Hender- 
son, second vice-president; and 
E. B. O’Neal, treasurer. Directors 
include above officers, plus Gene 
A. Whidden (retiring president), 
Robert Cameron, Clifford Rose, 
A. A. Renuart, and Norwood 
Guthrie. 


Numerous Officers 


In addition to the secretary-gen- 
eral manager, other staff personnel 
in the attractive, air-conditioned, 
wall-paneled and flourescent-light- 
ed headquarters and warehouse 
include a bookkeeper, accountant, 
outside salesman, warehouse super- 
intendent, plus temporary labor, 
when such help is needed. When 
the first expansion takes place, 
added salesmen and_ delivery 
equipment will be necessary. More 
lumber yards will be taken into 
the co-op as members, owners, and 
stockholders receive rebates on 
profit of the business, as they ex- 
press a desire to affiliate with this 
modern merchandising method 
that is proving such a boon to the 
industry. 

Not only does it create friend- 
ship within the lumber industry 
here that did not exist previously, 
but it also demonstrates efficiency, 
increases profit, demonstrates prac- 
ticality of purchasing power in 
mass quantities, expedites mer- 
chandise delivery, and unques- 
tionably proves that sound sales- 
manship methods can _ provide 
profit for all. 


Palmetto Has Fast Growth 
(Continued from page 35) 


now employs five full-time sales- 
men, covering all of South Caro- 
lina and parts of Georgia and 
North Carolina. They are J. H. 
Poole, C. C. Small, Andrew Gam- 
brell, Cecil Riley, and L. B. 
Bowen. In addition to their execu- 
tive duties, Askins and Freeman 
spend much time in the field, call- 
ing on dealers they have been 
serving for more than 25 years. 


In the over 400 lines of well- 
known manufacturers’ products 
handled by the firm, the following 
items have recently been taken on 
for the first time: window glass, 
plywood, power tools, work gloves, 
staple guns, paint brushes, garden 
tools, and the Bernz-o-matic line. 

The firm’s officers represent ap- 
proximately 85 years of experience 
in hardware and building supplies. 
They are H. M. Bauknight, presi- 
dent; Hal N. Askins, vice-presi- 
dent, purchasing; R. E. L. Free- 
man, vice-president, sales and 
collections; and R. H. Van De 
Water, secretary-treasurer, retail 
operations. 

Five retail outlets are presently 
maintained in Columbia by the 
company, in addition to whole- 
saling activities. 


Aluminum Siding ‘On Fire’ 
(Continued from page 33) 


he chose to fly in the face of area 
building tradition. 

“T had a coronary and the kids 
had allergies. ‘Go to Florida,’ the 
doctor told me. ‘That climate will 
be good for what ails you and the 
children. And you’d better get 
into another sort of work’.” 


Tired of Mildew 


So the Kretchmar family moved 
to Miami where Henry worked as 
a construction engineer for a 
woodworking shop. The climate 
suited them fine, Kretchmar ex- 
plains, “but I got fed up with 
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WANTED 





Building specialty manufacturer located in the 
South needs aggressive man who can supervise 
adding aluminum doors and windows to line. 
Also to set up sales representation and distribu- 
tion. Write age, experience and salary required. 
Write Box 108, Southern Building Supplies, 806 
Peachtree St., N.E., Atlanta 8, Georgia. 








WANTED 
MANUFACTURER REPRESENTATIVE 





To sell complete line of ornamental iron and 
aluminum railing and columns, A Do-It-Your- 
self item — a volume product with fast turn- 
over. Liberal Commission. Sold E. O. M. State 
area in which you sell when writing for details. 


ELITE FABRICATORS, BEL AIR, MARYLAND. 
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mildewed walls in my house.” 

So, coronary or no, Kretchmar 
returned to his first love — house 
building. 

Actually, he points out, ‘“alumi- 
num siding — and for that matter, 
aluminum roofing, too — is no 
untried novelty. I used it on some 
$50,000 houses I built in Pennsyl- 
vania. And in 37 major cities all 
over America, buyers are snapping 
up aluminum-covered houses of 
the Reynolds Metals Co. ‘House of 
Ease’ groups. 

“The Reynolds folks figure that 
the ‘House of Ease’ homes save as 
much as $6,000 in maintenance, 
heating, and air conditioning costs 
over a 30-year period. My own 
experience in building convinces 
me they know what they’re talk- 
ing about. That’s why I’m using 
painted aluminum siding on these 
Green Acres Esta‘ic«s houses.” 


Fast-Sellers 


Apparently home buyers in the 
Cocoa area think so, too. “We’re 
selling these houses just as fast 
as we can complete them and have 
a waiting list of 42 with deposits 
down,” says Kretchmar, with an 
exuberance perhaps inappropriate 
for a man whose doctor told him 
to nurse a coronary condition in 


the relaxing Florida climate. 
Behind the moisture-resistant 
painted aluminum siding of the 
Green Acres houses comes a fur- 
ther mildew barrier of asphalt- 


impregnated sheathing, while the 


inside walls are of the insulating 
“dry wall” type. 

All framing is of kiln-dried and 
pressure-treated lumber to guard 
against termites and the moisture 
which somehow seems to come 
along with the fabulous Florida 
sunshine. 

Situated on 75’ x 110’ lots, Green 
Acres Estates aluminum - sided 
houses are in the under-$14,000 
range. Included in 1,488 square 
feet under roof (1,060 feet inside 
space) are two tiled bathrooms, 
three bedrooms, a living room, 
dining room, kitchen and five 
closets. 

A central oil-fired forced-air 
heating system is designed for 
practical addition of a central air 
conditioning system. Another alu- 
minum feature which helps keep 
the house cool in summer and 
warm in winter is the 3” ceiling 
insulation which has aluminum on 
both sides to reflect heat. 

Windows, of course, are of alu- 
minum as are hardware, vents and 
other metal parts of the house. 





To aid in the extensive plans 
for landscaping which go into the 
planned 505 house development, 
hundreds of loads of top soil are 
being hauled into the 236 acre 
area although it lies safely above 
any possible high water danger. 

Like other large Florida housing 
developments, there are definite 
plans for a park, a community 
center, and even a good-sized lake 
around which Kretchmar plans to 
build the largest of his 505 houses. 

Kretchmar’s leading partner in 
Green Acres Estates is Dr. George 
M. Greene, a retired surgeon from 
Daytona Beach. 

How does Dr. Greene feel about 
aluminum for a building material? 
Well, this year he built his own 
3,300 square foot “perfect home” 
on his 600-acre plantation fronting 
on U. S. Highway 1. It’s an expen- 
sive house overlooking a five acre 
lake and is packed with luxury 
features. 

What did he use for the outside? 
Painted aluminum siding! 

With such enthusiasm behind 
the Green Acres Estates develop- 
ment, it’s no wonder that other 
Florida builders are watching with 
considerable interest this departure 
from time-honored Florida build- 
ing Dractiemt 
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A “TRUSS” that pays and pays and pays! 
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All Plates and Trusses are 

Engineered by Peabody En- 

gineering Co. and Tested by 
Pittsburgh Testing Lab. 


Our Plates are 20 Gage Gal- 
vanized Metal. We Use Spe- 
cial Galvanized Nails. 


unit 


FULLY TESTED AND APPROVED 


Have Your Own Business — Make Pre Fabricated Trusses . . No Costly Equipment Needed. 


Write or Call for Complete Information . . . Some Franchises Still Open. 


UNITED TRUSSED ROOF CO. 


PHONE MO 7-108] MIAMI 55, FLA. 
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Wonderful to behold — 
ROCKPORT REDWOOD 


Yes wonderful the giant Red- 
wood logs and the quality lumber 
Rockport produces from them. 
Always well up to grade. Noth- 

ing surpasses Rockport’s 
Certified Dry Redwood Bev- 

el Siding and Finish. 


Specify Rockport 
LOOK FOR THE END STAMP — “ROCKPORT” 


Rounds Lumber Company is exclusive distributor for Rock- 
port Redwood and sales agent for other leading Redwood 
mills. Rounds also represents producers of top quality Doug- 
las Fir, White Fir, Ponderosa Pine and Sugar Pine. 


ROUNDS LUMBER COMPANY 


Sales Agents 


General OPiina, Crocker Building, San Francisco 4, California 
YUkon 6-0912 — Teletype SF-898 


9233 Denton Drive, Dallas, Texas 
430 N. Waco Avenue, Wichita 1, Kansas 








For more details on above items, use Coupon on Page 65 
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CABINET HARDWARE CREATIONS BY MEDALIST 


reaturine Y/Zll/ MODERN AND PERIOD- 


INSPIRED MATCHING pesions. HW SELECT 


GROUPINGS FOR MINIMUM INVESTMENT. 


Yi! DISTINCTIVE, COMPACT DISPLAY 


BOARDS FOR EACH GROUP 


Today, the big demand is for cabinet hardware that expresses 
individuality and distinction. That's why you'll want to stock and sell 
these brilliant new modern and period creations by Medalist. Ten 
groupings in all. Write us for information and prices, then place your 


display board 


order for the groupings that will return the biggest profits to you. 


é 
Wledalist. HARDWARE DIVISION 


with each 


grouping 








National Lock Company, Rockford, Illinois 
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10 CUT IN CORWERS 


eer TO ROLL OUT WRINKLES 


“THE LINE THAT DOES THE 


‘SELLING JOB FOR YOU” 
ORDER FROM YOUR WHOLESALER 
HYDE MANUFACTURING CO., SOUTHBRIDGE, MASS., U. S. A. 
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